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Complete Summary of 
Insurance Legislation 


In New York In 1935 


Huge Total of 235 Insurance and 
Compensation Bills Were Intro- 
duced at Albany 


FIFTY BILLS BECAME LAW 


Bulk of Radical Measures Were 
Defeated, With Compromises 
Made in a Few Instances 


By Don Holbrook 

Insurance was one of the feature sub- 
jects considered at the 1935 session of the 
New York State legislature. New York 
State has annual sessions of its legisla- 
ture under constitutional mandate. For 
the first time since 1913 both houses of 
the legislature were Democratic and the 
legislative leaders attempted to redeem 
the party promises which had accumu- 
lated over a period of twenty-two years. 
Life insurance bills are reviewed in the 
life insurance department of this issue. 





Committee Chairmen in Full Control 


In both the Senate and Assembly the 
chairmen of the insurance committees 
proved themselves to be in complete con- 
trol of the situation in considering the 
bills sent to their respective committees. 
Senator Duncan T. O’Brien, chairman of 
the Senate insurance committee, himself 
an insurance broker, had been chairman 
of the committee during 1933 and 1934, 
while Edward S. Moran, Jr., lawyer of 
Brooklyn, chairman of the Assembly in- 
surance committee, had been ranking 
Democratic member of the insurance 
committee of the lower house for several 
years while the Republicans had control 
One of the first insurance measures 
to pass the legislature was the E. S. 
Moran bill, which became chapter 18 of 
the Laws of 1935 and extended until 
March 1, 1936, the emergency powers of 
the Superintendent of Insurance. The 
Insurance Department submitted the fol- 
lowing memorandum on this bill: 

“The proposed amendment merely ex- 
tends the force and effect of the statute 
until March 1, 1936, or such earlier date 
as the legislature may by joint resolution 
determine, or, if the legislature be not 
I session, that the governor may by 
Proclamation designate. It is the con- 
Sensus of opinion that the powers grant- 
ed by the chapter should be extended 
lor another year and inasmuch as the 
present act will expire March 1, 1935, it 
IS essential that the amendment meet with 
favorable action prior to that time.” This 
memorandum was submitted when the 
(Continued on Page 26) 
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Underwriter Baseball 


General Agents, although ardent lovers of the national 
game, advise their production staffs to be sparing of ball park 
afternoons, because unceasing industry is Summer's especial 
need. Nevertheless, life underwriters, like the generality of 
citizens, do and will revel, some moderately, some extravagantly, 
in this favorite expression of patriotism. And sometimes pay- 
ingly. Our Brooklyn General Agent tells us:— 


When Brooklyn played the Giants for the first time this year, two 
of my best men took the afternoon off to see the good old Dodgers 
resume where they left off last year. 

At the ball park a public utility truck parked beside them. Both 
men have done considerable Salary Savings business for its owners. 

Our two hailed the driver, saying, “So you're taking the afternoon 
off, too?” “Not with my Company!” was the answer. “Well, both 
of us are connected with your Company, and we're taking the after- 
noon off!’ That was the approach. It led to a delivered $8,800 policy. 


Business everywhere for the quick mind and seeing eye! 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM A. LAW, President 
, PHILADELPHIA 


Independence Square 

















U.S. Steel Corp. Group 
Insurance Line May 
Reach $350 ,000,000 


Eight Writing Companies Each As- 
signed One or More Subsidiary 
Group Units 


EMPLOYES EXCEED 200,000 


° 
Aetna, Equitable, Gen. Amer., Han- 
cock, Metropolitan, Prudential, 
Protective, Travelers on Line 

The United States Steel Corp. has 
completed arrangements with eight life 
insurance companies to offer to all of its 
employes and thc f its subsidiary com- 
panies group lic «. ‘ance under the 
plan adopted at the recent annual meet- 
ing of stockholders. There are more 
than seventy-five different employe 
groups within the corporation with total 
employes numbering in excess of 200,000. 
The insurance will be on the contribu- 
tory basis, the employes and the Steel 
Corp. jointly bearing the cost 

An unofficial estimate of the probable 
amount of insurance that will be involved 
in the entire group is $350,000,000. This 
is believed to be the second largest group 
case, being exceeded only by the General 
Motors group. 

How Line Is Distributed 

The group line has been placed with 
the companies by the Steel Corp. assign- 
ing one or more of the separate subsidi- 
ary units to each insuring company which 
will handle the cases direct and sepa- 
rately. The companies to which groups 
have been assigned are Aetna Life, Equit- 
able Society, General American, John 
Hancock, Metropolitan, Prudential, Pro- 
tective Life and Travelers 

Heretofore employes of the Steel 
Corp. and its subsidiaries have had group 
insurance through their Good Fellowship 
Clubs and other employe organizations 
but this had become quite a burden to 
many of them during the years of the de- 
pression because the cost was based on 
premium rates scaled according to at- 
tained ages adjusted vearly to reflect the 
experience of the group and in the past 
four years the ordinary hiring of new 
and younger employes has been neglig- 
ible. The cost accordingly has risen 
sharply and because of this increased 
cost the group insurance has been less 
attractive to the younger employe whos« 
withdrawals have further accentuated the 
rise im premium rates. In the case of 
some groups the unfavorable experience 
in both increased age and mortality the 
rates become prohibitive for general em- 
ploye participation. 

See Significance in Move 


It was this situation that caused the 
Steel Corp. to turn to the insurance com- 
panies with the contributory plan as a 
solution. This action by one of the great: 
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(Continued on Page 6) 
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He said his beneficiary could go climb a tree 


To keep beneficiaries out of trees, try — 


— Organized Service — 


THE KEANE-PATTERSON AGENCIES 
225 West 34th Street 


100 East 42nd Street 
































May 31, 1 


The an! 
York Stat 
writers in 
representa 
local asso 
sales cong 
a crowd 0 
Poughk« 
ner. Fow 
vear and 
ing for tl 
association 
Lawrence 
Frank 
president, 
associatio 
paid tribt 
former St 
careful re 
preciation 
Wenner 
ing. 

Ho 
New of 


§ Clancy D 


ident ; Jo 
president 
tary-trea 
made a } 
ship in tl 
were pre 
ers of th 
ton E. T 
Buffalo, 
and Vine 
Report 
session « 








Julian S 
discussec 
ing with 
tion 60, 
twisting 
making 
represen 
policy. 


Mr. N 
affecting 
ance we 
and twe 
jectional 
the wor! 
lawyer, 
legislati 
to conf 
counsel 
ity to ¢ 











the org 
sented 
for the 
formall; 
Arth 
on the 
for the 





derwrit 
went 0 
the mo 

Many 
ficial r 
J. Geor 
cuse A: 
more ir 





precedi 
News 


S Mr. | 














P pects f 
P the be 
when 1 
tion tk 
the bo 





Y 31, 193; 


May 31, 1935 























Meeting of IN. Y. State 


ssociation 


Includes Hour New Member Groups 


———————a 
—__ 
aCUSC 
y 
The annual convention of the New 
York State Association of Life Under- 
writers in Syracuse last week attracted 
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association, 


association in 
paid tribute to George S. Van Schaick, 


ers of the organization. 
ton E. Turgeon and F. A. G. Merrill of 


jectionable. 


for the 


the bonus 


epresentatives from all sixteen of the 


local associations in the state and the 
sales congress on the following day drew 


crowd of nearly 600. 

Poughkeepsie won the attendance ban- 
er, Four new associations formed this 
ear and represented at the state meet- 


ing for the first time were the Ithaca 


the Adirondack, the St. 


awrence and the Troy. 
Frank H. Wenner of Utica, retiring 


president, reviewed the activities of the 


his annual message and 


mer Superintendent of Insurance. His 


careful report drew a rising vote of ap- 
preciation j 
Wenner presided throughout the mect- 
ing. 


from the delegates. Mr. 


Honorary Members Present 
New officers elected at the meeting are 
lancy D. Connell, New York City, pres- 


ident; John G. Wintsch, Syracuse, vice- 
president, and J. L. Lee, Buffalo, secre- 
tary-treasurer. 
made a year ago for honorary member- 
ship in the association four such members 


Following a_ provision 


ere present who were among the found- 
They are New- 


uffalo, Herbert R. Lewis of Rochester 


and Vincent B. Coffin of Hartford, Conn. 


Report of legislation passed at the last 


session of the legislature was made by 
Julian S. Myrick, New York City. 


He 
scussed particularly Section 55-c, deal- 
g with creditors of annuities, and Sec- 
nm 60, which strengthens the anti- 


twisting provisions of the Insurance Law, 
making it a misdemeanor to make mis- 


presentations to obtain the change of 


policy. 


Hirst Made Counsel 
Mr. Myrick said that nearly 200 bills 


affecting directly or indirectly life insur- 


ce were introduced in the legislature 
d twenty of these were especially ob- 
He spoke in high praise of 
e work of Albert Hirst, New York City 


lawyer, in behalf of the association in 
legislative matters. 


The delegates voted 
confer upon Mr. Hirst the title of 
unsel for the association, with author- 


ity to carry his name on stationery of 
the organization. 
sented the association in legal matters 
tor the last eight years, but had not been 
formally chosen as counsel. 


Mr. Hirst has repre- 


Arthur F. Lewis of Syracuse reported 
the progress being made on the plan 
elimination of part-time life un- 
Twriters, and the association again 


went on record as heartily in favor of 
the movement. 


Many delegates reported on the bene- 


ial results of Life Insurance Week. 


J. George Harty, president of the Syra- 
cuse Association, said that members sold 


more insurance in that week than in the 
) Preceding month. 


News Announcement Proved Myrick’s 


Point 


Mr. Myrick was i 
7 M) was speaking on the pros- 
i pects for busine P _— 


p the belief there 
sWhen news was r 


ss and had just expressed 
would be no inflation 
ge ad ate eceived in the conven- 

that President Roosevelt’s veto of 
bill had been sustained by the 


‘secretary, 


Senate. Applause greeted announcement 
of the news by Mr. Myrick. 

Mr. Myrick said that the President’s 
message to the Senate and House in 
joint session, in vetoing the bonus bill, 
had acted as a stabilizing influence, add- 
ing that he had sent a message to his 
men telling them there would be no in- 
flation and urging them to get busy and 
make prosperity instead of waiting for 
it to come to them. He added that the 
President’s attitude against the bonus 
bill with its proposed printing press mon- 
ey was the strongest utterance of the 
Chief Executive since he took office. 

The convention delegates were enter- 
tained Thursday night at the Bellevue 
Country Club by the Syracuse associa- 
tion, Mr. Harty acting as toastmaster. 


Sales Congress Offered Fine Program 


A well-balanced and practical program 
marked the sales congress of the Syra- 
cuse association on Friday which was 
attended by many of the delegates to-the 
annual convention. Holgar J. Johnson, 
Penn Mutual, Pittsburgh, being ill, was 
not able to take his part in the program. 

Morning sessions were held in the au- 
ditorium of the Central High School. C. 
Preston “Pep” Dawson made a masterful 
talk on prospecting. Mr. Dawson is with 
the Beers agency, New England Mutual, 
New York City. He was followed by 
Harry T. Wright, Equitable Society, 
Chicago, who told a plain, simple story 
of the method he has used to pay for 
$1,000,000 or more business every year 
for the past eleven years right through 
the depression. A. E. N. Gray, assistant 
Prudential, gave one of his 
ingenious and witty talks on the ap- 


proach. His title was “What Produces 
Planned Action.” 

The luncheon at the Onondaga Hotel 
drew a crowd which nearly swamped the 
dining room there. Afternoon sessions 
of the Congress continued in the hotel. 
Julian Myrick introduced: Albert Hirst, 
who gave further explanation of Sections 
55-c and 60 which recently became part 
of the state Insurance Law. His re- 
marks are reproduced in part on this 
page. 

T. M. Riehle, president of the National 
Association of Life Underwriters, de- 
scribed the insurance companies as trus- 
tees of the savings of 63,000,000 average 
citizens. He drew attention to the fact 
that companies in the last five years have 
paid to policyholders and_ beneficiaries 
several times more than all government 
relief expenditures. “This money,” he 
said, “represented the greatest single bul- 
wark against the evils of depression.” 
Paul Speicher, editor R. & R. Service, 
was the last speaker. He said that life 
insurance solved the problem of economic 
security. 

The success of the convention and sales 
congress was due largely to the work of 
the state and local committees. W. B. 
Stark was chairman of the Syracuse com- 
mittee and assisting him were Henry 
Lipes, secretary; John Parsons, W. L. 
Boyce, Philip Chase, Percy Hearle, F. H. 
Biederstedt, A. F. Lewis and Elmer L. 
seesley. Mr. Beesley also was general 
chairman of the state committee, whose 
other members were P. J. Quilter, Bing- 
hamton; Stanley Ries, Poughkeepsie; 
Howard W. Smith, Buffalo; Philip 
Preihs, Schenectady, and Edwin Murphy, 
Rochester. 


Albert Hirst Discusses New York’s 
Anti- [wisting, Exemption Statutes 


The State Association at its Syracuse 
meeting last week heard Albert Hirst, 
New York attorney and counsel for the 
association, discuss the new sections 55-c 
and 60 of the New York insurance law. 
Mr. Hirst said in part: 

“Section 60 of the law as amended does 
not impose any duty that was not here- 
tofore voluntarily assumed. It consists 
of three divisions. 

“The first in substance prohibits the 
issuance of any illustration which mis- 
represents the terms, benefits or condi- 
tions of any policy, or makes a mislead- 
ing estimate of dividends; the second 
prohibits misleading representations or 
misrepresentations as to the financial 
standing of any insurance company, or 
the legal reserve system; the third pro- 
hibits the issuance of incomplete com- 
parisons for the purpose of indiicing any- 
body to lapse, forfeit or surrender in- 
surance policies; a comparison is incom- 
plete if it does not state gross premiums 
and net premiums, increase in cash sur- 
render values, other benefits such as dis- 
ability benefits, for the possible duration 
of the contract determined by life ex- 
pectancy, or possible differences as to 
amount or period of premium payment, 
or other differences such as for instance 


the differences in 
suicide clauses. 

“The law also makes a very salutary 
provision that the policyholder is not 
presumed to know the contents of his 
policies. The statute continues to de- 
clare any violation a misdemeanor, and 
in addition to the criminal proceedings 
authorizes a policyholder who has been 
induced by a twister to surrender his 
insurance to sue the twister for any 
commission he may have received.” 

Discussing the effects of Section 55-c 
Mr. Hirst said in part: 

“Tf a man, while solvent and without 
fraudulent intent, buys an annuity pay- 
able to himself, creditors can no longer 
compel him to surrender or to change 
the payee, nor can they sell him out; 
but if he is receiving annuity payments 
they may, by garnishee execution, obtain 
10% of the annuity, if the total annuity 
is in excess of $12 per week, and in those 
rare cases where the income is in excess 
of what the man needs for the support 
of himself and his family according to 
his station in life, the excess may like- 
wise be ordered to be paid to his cred- 
itors. Thus, for instance, under a re- 


incontestability and 


r 


tirement annuity nothing can be taken, 


until the man reaches the retirement age. 

“Second, if a man assigns an annuity 
to another person; for instance, if a 
husband makes an annuity payable to 
his wife, and he does that while solvent 


Clancy D. Connell Elected 
President of State Ass’n 





CLANCY D. CONNELL 


Clancy D. Connell, general agent, 
Provident Mutual, New York City, was 
elected president of the New York State 
Association of Life Underwriters in Syr- 
acuse last week. Jack Wintsch of Syra- 
cuse, for the past four years secretary- 
treasurer of the organization, was chosen 
vice-president and J. L. “Biffy” Lee of 
Buffalo was elected secretary-treasurer. 

For the past two years Mr. Connell 
actively served as vice-president of the 
association. He has a wide circle of 
friends and has appeared as a speaker 
before meetings of local, state and the 
National Association. In 1930 he was 
cecretary-treasurer of the New York City 

ssociation and the following year was 
elected president. He has been active in 
the New York Managers Association and 
has served as president of the General 
Agents Association of the Provident 
Mutual. 

In 1920 Mr. Connell entered the busi- 
ness with the Graham Wells agency of 
the Provident Mutual in New York City. 
He was in charge of educational classes 
and did supervisory work as well as per- 
sonal production. In 1927 he became a 
partner with Mr. Wells in the Wells & 
Connell agency and he continued as gen- 
eral agent when Mr. Wells retired in 
April, 1932. 


and without fraudulent intent, his cred 
itors may not reach the annuity at all; 
that has always been the law; we merely 
restated in the new act. 


“Third. So far we have been talking 
about the creditors of the person who 
paid for the annuity. Now as to the 


creditors of the beneficiary of the an- 
nuity contract if that person is different 
from the person who paid for it. To 
use the former example, if a husband 
bought an annuity for his wife, the cred- 
itors of the wife are put in the same 
class as creditors of a wife who receives 
moneys under a mode of settlement of a 
life insurance policy; you know that un- 
der the provisions of Section 15 of the 
Personal Property Law such creditors 
(Continued on Page 10) 
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GENERAL AGENCY 
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With the Company that 
reached 


70 Millions in 7 Years 





www 


In line with its extensive expansion pro- 


gram, the Company, about to occupy its 


new Home Office Building in Montclair, 
has openings for a limited number of men 
who can qualify for | 
A Special Contract for | 


Prospective General Agents 


www 


IF—your paid-for production in 1934 ex- 
ceeded $100,000 


IF—you have some organizing ability 


IF—your future with your present connec- 
tion is limited 


IF—you live in 


New Jersey Western Penna. 
Delaware Western Mass. 
Maryland Rhode Island 





Write to 


Wm. J. Sieger 


Vice-President and Supt. of Agencies 


BANKERS 


NATIONAL 
LIFE INSURANCE CO. 


| 
Jersey City, New Jersey | 


Passed By 1934-35 N. Y. Legislature 


The following summary of new laws enacted by the New York Legislature 
during its recent session that affect life insurance was made by Don Holbrook, 


\lbany correspondent. 


A general survey of New York insurance legislation is given 


by Mr. Holbrook on Page 1 of this paper. 


Chapter 36, laws of 1935, the Falk bill 
amends Section 34, Insurance Law, by 
increasing from 1 to 134% the tax on 
foreign life insurance company premi- 
ums. A part of the Governor’s program 
for increasing the revenues of the state. 
Not a departmental bill. 


Chapter 429, laws of 1935; E. S. Moran 





Arthur 


Studios, Inc. 


EDWARD S. MORAN, JR. 


Edward S. Moran, Jr., Democrat of 
Brooklyn, chairman of the Assembly In- 
surance Committee, is a lawyer. He has 
served in the assembly continuously 
since 1927, and was a member of the 
Insurance committee for several years 
while the Republicans controlled the 
lower house. Mr. Moran takes a keen 
interest in the work of the committee. 
He was called upon to pass on more in- 
surance bills this year than any pre- 
vious chairman during the past twenty 
years. 


bill amends Section 60, Insurance Laws, 
relative to prohibitions of misrepresenta- 
tions, misleading misrepresentations and 
incomplete comparisons of insurance poli- 
cies. The department submitted the fol- 
lowing memorandum on this bill: 

“Section 60 of the Insurance Law as 
it now reads was designed to combat 
misleading representations concerning in- 
complete comparisons of life insurance 
policies. The present bill has been pre- 
pared by the Life Underwriters’ Asso- 
ciation of the State of New York and 
its introduction is sponsored by the In- 
surance Department. 

“The whole purpose of the proposed 
amendment to Section 60 is to clarify the 
statute in order to make it enforceable. 
At the present time the section is ambig- 
uous and unenforceable. See case of 
People v. Legg (1932), 234 App. Div. 372, 
affirmed without opinion 259 N. Y. 654, 
182 N. E. 221. The proposed amendment 
seeks to make the section enforceable by 
the simple process of clarifying the word- 
ing and intent of the legislature in the 
enactment of the present Section 60.” 

The full text of this law was printed 
in The Eastern Underwriter of May 3. 

The Governor approved the Goldstein 
bill as Chapter 807, laws of 1935. This 
new law adds new Section 480-a, Civil 
Practice Act, and amends Section 480 by 
providing in action to recover on life 
insurance policy interest on sum recov- 
ered by plaintiff from date of proof of 
death of insured, shall be included in 
judgment entered upon the verdict or de- 
cision to date thereof. 

Chapter 428, laws of 1935, E. S. Moran 


bill amends Section 20, Insurance Law, 
by providing an insurance company may 
purchase and hold property acquired in 
part payment of consideration on sale 
of property owned by it, provided re- 
duction in company’s investment in real 
property is not effected, and making oth- 
er changes relative to real property own- 





DUNCAN T. O’BRIEN 


Duncan T. O’Brien, Democrat of New 
York City, chairman of the Senate In- 
insurance 
the Senate 
has 


Committee, is 
He 


continuously 


surance 
broker. 


an 
served in 

1923 
chairman of the Senate Insurance Com- 
1933. 
legislator of pronounced ability and pos- 
the 


has 


since and been 


mittee since He is an aggressive 
sesses a remarkable knowledge of 
intricacies of the Insurance law. 


ership. The Department’s memorandum 


on this bill reads: 
“The proposed measure adds a new 
subdivision to Section 20 of the Insur- 


ance Law, the provisions of which will 
permit an insurance company to dispose 
of real property held by it by accepting 
in part payment other real property if 
the effect of the transaction is to reduce 
the company’s investment in real prop- 
erty. The exchange under these condi- 
tions is subject to the approval of the 
Superintendent of Insurance. In view 
of the present situation in the real estate 
market this method of disposition ap- 
pears to be necessary if large holdings 
are to be moved by owning companies.” 


Department Memo on 55-c 


Chapter 490, laws of 1935, E. S. Moran 
bill, adds new Section 55-c, Insurance 
Law, entitling creditors and beneficiaries 
under annuity contracts to certain rights. 
The memorandum of the Department on 
this bill reads: 

“The above entitled measure will add 
a new section to the Insurance Law to 
be known as 55-c. The bill was drafted 
and is sponsored by the New York Life 
Underwriters’ Association. The Depart- 
ment approves the measure. 

“The measure exempts from legal proc- 
ess benefits, rights, privileges or options 
running to one who has paid a consid- 
eration for an annuity contract except 
where such consideration has been paid 
with intent to defraud creditors. Where 
such person actually receives periodic 
payments such payments shall be sub- 
ject to garnishee execution pursuant to 


>= 
the provisions of the Civil Practice he 
and the surplus of such periodic o. 
ments beyond the sum necessary for th 
education or support of such person shal 
be liable for the claims of his creditors j 
the same manner as other such Propert 
which cannot be reached by CXECUtiog 
Creditors of the person who paid 4, 
consideration for any such annuity con. 
tract shall have no right to subject ' 
legal process the benefits, rights, priv 
leges or options accruing thereunder + 
any beneficiary or assignee other thay 
the person who paid such consideratig, 
nor shall they compel such beneficign 
or assignee to exercise any such right 
privileges or options except where such 
consideration has been paid or such x 
signment made with intent to defray; 
creditors. 

“The first two sentences of the pro. 
posed section are modeled after the ¢y. 
isting Section 55-a of the Insurance [ay 
except that the language as to surphy 
income is copied from Section 98 of th; 
Real Property Law. The third senteng 
is merely declaratory of the existing [ay 
The fourth sentence is borrowed almos 
verbatim from Section 15 of the Persona 
Property Law. In every case an 3. 
tempt has been made to exempt fron 
the operation of the law cases wher 
consideration was paid or assignment 
made with intent to defraud creditor 

“Obviously it is indifferent from th 
point of view of creditors and as a mat 
ter of public policy, whether a man makes 


provision for his dependents by means 


of a life insurance contract or an annnuit 
contract.” 
Full text also printed May 3. 
Providing for Company Mergers 
Chapter 360, laws of 1935, the E. § 


Moran bill amends Section &0-a, Insur- 
ance Law, for merging or consolidating 
any two or more insurance corporation: 
organized under laws of state and av- 


thorized to do business specified in Sec 


tion 70 (life, health, casualty) provided 


kinds of insurance to be transferred ma 
he written by a single corporation. 01 
this bill the departmental memorandun 
reads: 
ably changes 


present section &-a an 


provides for the merger of insurance cor 


porations organized under Section 7). 
the Insurance Law. Oddly enough, ther 
has never been a_ provision permittin 
life companies organized under this set 
tion to merge and with that thought pr: 
marily in mind, the section has bee 
amended to permit such mergers. Th 
amendment has been drawn with an @ 
to erecting careful checks and balance 
and every agreement growing out of th 
amendment must have the approval 0! 
the Superintendent of Insurance.” 
Chapter 736, laws of 1935, the J. 
Stephens bill, amends Section 90, Insur 
ance Law, providing no life insurane 
corporation shall reject application for: 
policy or refuse to issue it after appl 
cation therefor, solely by reason of a 


plicant being of African descent. Not? 


departmental bill. As originally intr 
duced this bill provided that applicatio 
should not be rejected on account of rat 
creed or color. This language contet 
plated Eskimos, Japanese, Chinese, In 
dians, both American and of the Eas 
concerning which races there is little 
liable actuarial data. The bill was find 
amended to relate only to 
African race. , 

Chapter 522, laws of 1935, the ES 
Moran bill, renumbers subdivisions /,' 
and 9, Section 91, as 8, 9 and 10 # 
adds new subdivision 7, providing % 
vice of notice on person having I 
agent’s certificate of authority or app 
ing therefor, citing him to show cal* 
why license should not be suspende 
revoked or application denied, may © 
made either personally or by mail. ( 
Department memorandum on_ this b 
reads: “This amendment specifically af 
to Section 91 provision for service of” 
tice by the Department upon a licen 
either personally or by mail. Similar a 
visions exist in the other licensing % 
tions. The subdivisions in the sect 
are renumbered.” 


Chapter 270, laws of 1935, E. S. Mor 
(Continued on Page 11) 
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state Mutual Has 90th 
Anniversary Next Week 


CONVENTION AT HOME OFFICE 





ting Will Go From Worcester to 
_— for Banquet Tuesday; Many 
Speakers on Program 





The State Mutual Life’s ninetieth anni- 
versary convention will begin Monday in 
Worcester, Mass., at the home office when 
general agents and agents meet there as 
a body for the first time since 1920. The 
home office has been prepared for the 
gathering by decorations which trace the 
company’s development since 1845, 

Tuesday afternoon the convention is to 
go to Boston, where _a banquet will be 
held that night at Copley-Plaza Hotel. 
Along the route the conventioneers will 
make stops at Concord and Lexington. 

The program has been divided into two 
parts. Business meetings will begin June 
3 when the General Agents’ Association 
will convene for an all day discussion of 
the problem of agency development. Pre- 
siding in the morning will be General 
Agent Frank W. Pennell of New York, 
president of the General Agents’ Associa- 
tion. The first speaker will be President 
Chandler Bullock. 

Stephen Ireland, vice-president and 
superintendent of agencies, will open the 
business with an address: “Our Agency 
Development—Some Facts and Some In- 
dications.” Following this talk the ses- 
sion will be devoted to a general discus- 
sion of the problem of recruiting, after 
which a buffet luncheon will be served. 
The afternoon meeting will be under 
the leadership of General Agent George 
S. Lott of Dayton, vice-president of the 
General Agents’ Association, and will be 
given over to problems of training, super- 
vising and motivating of the new man. 


Joint Meeting to Discuss Prospecting 


The second day’s session will be a joint 
meeting of general agents and agents, with 
Vice-President Stephen Ireland presiding. 
This meeting will be given over entirely 
to discussion of prospecting. 

In the afternoon the group moves to 
Boston. 

On the morning of June 5 another joint 
session will be held with James H. Ete- 
son, assistant superintendent of agencies, 
presiding. General Counsel Irving T. F. 
Ring will be the first speaker, his sub- 
ject “Instalment Settlements.” One of 
the high lights of the session is expected 
during this meeting, when Dr. F. Alex- 
ander Magoun, professor of humanics at 
the Massachusetts Institute of Technol- 
ogy, talks to the agents on “The Art of 
Human Relations.” 


John M. Rhodes New Detroit 


Manager for Gen’! American 


John M. Rhodes, new manager in De- 

troit for the General American, has been 
active both in the business and his com- 
munity life. Until recently he was as- 
sistant manager for the Prudential i 
Detroit. Prior to that he was an agent 
and agency organizer for the New York 
Life, served as state manager for the 
North American Life of Toronto and 
later was general agent for the Mutual 
Trust of Chicago, 
He is a former president of the Life 
Underwriters Association of Detroit and 
more recently was treasurer. During the 
war he was a captain of infantry. He has 
been city attorney of Gaylord, Mich.; 
chairman of the board of trustees of the 
rirst Congregational Church at Royal 
Oak, Mich., where he makes his home, 
and scoutmaster of Troop 10, Boy Scouts 
of America, Royal Oak. . 


DIEFENDORF BACK IN OFFICE 


Warren E. Diefendorf, manager of the 





ensing st 


Mutual Life at 165 Broadway, has re- 


the sectit q turned to his office after an illness of 


by: 


ve months. Mr. Diefendorf gave a 


- §. Mord luncheon to his agency at the Bankers’ 


11) 





ub. About sixty attended. 








WRITE YOURSELF A POLICY 
YIELDING DAILY DIVIDENDS OF 


oa bed 


cAt 


Golden Hi 


RESTAURANT 
Fulton and William Streets 


[woes ae] 
% SWEET 


%. 








Excepting, perhaps, a fat bundle of signed “‘contracts,” 
your most cheering experience in the downtown insur- 
ance district is a hearty drink and a heartening repast at 
CHILDS GOLDEN HILL. A club-like atmosphere 
. . « delicious, delightfully varied dishes . . . skillfully 
mixed cocktails . . . sound wines . . . top-quality liquors. 
You may prefer the friendly informality of the Colonial 
Room .. . the quiet of a semi-private room .. . or a quick 
snack at the Lunch Bar. 


WINE, DINE AND DANCE AT CHILDS 


SPANISH GARDENS 
12 East 59th Street 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 








RAINBOW CLUB 
103rd St. & Broadway 


FOUNTAIN ROOM 
Broadway & 73rd Street 


No Cover Charge At Any Time 
Childs Usual Modest Prices 


—THE NATION’S HOST FROM COAST TO COAST— 











Sun Life Abandons 
Business in Mexico 


STRINGENT LAWS THE CAUSE 





About $12,000,000 Business in Force to 
Go to Government Insurance 
Company 


The Sun Life of Canada has announced 
that in accordance with an official ruling 
by Mexican authorities it will shortly 
surrender its entire business in Mexico 
to the newly formed Mexican govern- 
ment insurance company. 

The Sun Life has operated in Mexico 
since 1903 and has about. $12,000,000 in 
force. It has not written:any new: busi- 
ness since 1930, when the government 
ruled that 70% of the company’s reserves 
in that country should be invested in 
Mexican securities. 

It was understood that officials of the 
company considered the government's 
ruling as confiscation, but the public an- 
nouncement said only that the company 
was withdrawing from Mexico “due to 
the difference in requirements of: the 
Mexican insurance company as contrast- 
ed with the Canadian insurance depart- 
ment. 





MANUFACTURERS LIFE RATES 





Adjustments on Non-Par Business To 
Go Into Effect June 10; Increases 
Between 3% and 10% 

The Manufacturers Life of Canada 
will change its non-participating rates 
June 10, making increases of from 3% 
to 10% above present levels, according 
to the Financial Post of Toronto. The 
larger increases come in policies con- 
taining a substantial investment feature. 
The increases affect all non-par con- 
tracts except term policies. For whole 
life the increases are heaviest in the 
older ages; in investment contracts the 
reverse is true. Thus in whole life the 
increases range from one to three per 
cent. In 20-pay life policies a 7% in- 
crease in earlier ages tapers down to less 

than 1% in older ages. 

The change is due to a revised inter- 
est factor due to the decline in interest 
rates in recent years. This has been 
calculated on an entirely new basis mak- 
ing generalizations regarding the rate 
changes impossible. Cash surrender val- 
ues remain the same in all policies, lower 
cash values having been announced by 
the company on March 15, 1934. 





GOLF MATCH TO BE JUNE 4 





Equitable Board of Managers Plans for 
All-Day Outing; Fred Fern Heads 
Committee in Charge 
Following plans announced at its last 
business meeting the Equitable Society 
Board of Managers of Greater New York 
has arranged for the first of a series 
of monthly golf matches at the Bonnie 
Briar Country Club, Larchmont, N. Y., 
on June 4. The outing will be an all- 
day affair with dinner at the club in the 

evening. Officers will be elected. 

Fred Fern, New York manager, and 
\ibert Peacock of Brooklyn are the com- 
mittee in charge. Home office guests 
will be W. W. Klingman, vice-president ; 
Arthur M. Spalding, assistant vice-presi- 
dent, and Henry Reischgott of the Group 
department. 

OPENS JERUSALEM OFFICE 

The Manufacturers Life of Canada has 
extended its operations to Palestine, the 
new field being included in an enlarge- 
ment of the company’s Cairo territory 
under Manager A. G. M. Baird. The 
company has opened an office in Jerusa- 
lem and appointed eight representatives. 
The Manufacturers Life now operates in 
forty-six countries of the world, as well 
as in seven of the United States. 


FISCHER AGENCY’S BIG WEEK 

The Chester O. Fischer agency of the 
Massachusetts Mutual Life in St. Louis 
wrote forty-nine applications for $352,294 
during Life Insurance Week. Of these, 
thirty-eight were prepaid. 
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Manhattan Life Plans 
For 85th Anniversary 


N. Y. CONVENTION AUGUST 1-3 





H. R. Halsey Presents As Production 
Trophy, Cup Given Him on His 
Fiftieth Anniversary 
On August 1, 1935, the Manhattan Life 
will be eighty-five years old and repre- 
sentatives from all over the country are 
expected to be in New York City to cele- 
brate the anniversary. The meeting will 





THOMAS E. LOVEJOY 
President, Manhattan Life 


run three days, August 1, 2 and 3. A 
production qualifying contest started last 
Saturday and will continue until July 25. 
\ banquet will be a leading feature of 
the meeting; also in addition to the busi- 
i there will be sightseeing 
trips and other social events. 

\ cup which was presented by the 
board of directors in 1932 to Harvey R. 
Halsey, assistant secretary of the com- 
pany, when he completed fifty years of 
service with the company, has been given 
again to the company by Mr. Halsey to 
be used as a trophy for an annual sales 
contest, starting with the convention 
drive this year. Any agency winning the 
cup three years in succession will get 
permanent possession of it. 

There has been a Halsey connected 
with the Manhattan Life ever since its 
organization. Jacob R. Halsey, father 
of Harvey R., helped organize the institu- 
tion and was its vice-president when he 
retired in 1905. 

The qualification rules are that if any 
agency writes a certain minimum of busi- 
ness, the general agent and his leading 
producer will be guests of the company 
at the convention. 

During its eighty-five vears the Man- 
hattan Life has insured President Grover 
Cleveland and Benjamin Harrison among 


other prominent citizens. 


ness sessions 


10 YEARS’ WEEKLY PRODUCTION 

Byron J. Pixley of the Mutual Life in 
Phoenix, Ariz., has an unbroken weekly 
production record for ten years. He 
joined the company in 1919 and has been 
a member of the company’s field clubs 
every year since 1920. 


LARKIN AT TEXAS AGENCY 

Harold F. Larkin, vice-president of the 
Connecticut Mutual Life, was at the E 
F. White agency of the company in Dal- 
las, Texas, last week end. He addressed 
a meeting of the entire agency in Dallas 
Saturday morning. 





MANY POLICIES IN ONE WEEK 
During the week of May 6 the West- 
ern & Southern Life issued more policies 
than for any week since May, 1932, as 
a result of the company’s “Policy Week.” 














HEARD on the WAY 








The problem coming up for discussion 
most frequently at underwriting conven- 
tions these days is that of rating em- 
ployes in the legal liquor industry. Wal- 
ter D. Hill, president, Retail Credit Co., 
in discussing this matter recently said: 

“Another problem that concerns the un- 
derwriters is the social acceptance of 
open drinking in public. There is an air 
of light and openness and above-board- 
ness about the modern bars not easily 
associated with the old saloons. Most 
important of all, perhaps, the presence of 
women as a large part of the patronage 
creates an entirely new set of conditions. 

“It is a rather odd coincidence,” said 

Mr. Hill, “that the larger writing of 
women developed at the time we had na- 
tional prohibition and that one of the 
surprising and wholly unexpected out- 
croppings of that period was the accept- 
ance of the highball and cocktail idea by 
women. 
_“It will be difficult to apply our old 
ideas of moral hazard to the trusted 
clerks, girls from our average homes, 
young lads fresh out of schools and col- 
lege, who man the counters of these 
places. They don’t go in as liquor 
venders, they are clerks and salesmen of 
the house, the drug store, the cigar store, 
the market and even the department 
store, employed and supervised, assigned, 
transferred and relieved by the manage- 
ment. The underwriter should judge 
the hazard as expressed in the character 
of the place and its patronage and on the 
factual item that liquor is handled.” 





The Lincoln National Life has a his- 
torical foundation for research on Abra- 


ham Lincoln, the director of which is Dr. 
L. A. Warren. Investigating Memorial 
Day, Dr. Warren finds it to be the re- 
sult of a proclamation issued after the 
death of Abraham Lincoln by Andrew 
Johnson to set aside the last Thursday 
in May, 1865, as a day of “humiliation 
and mourning.” The exercises of this 
day paved the way for the national Me- 
morial Day which followed two years 
later. 

Dr. Warren also states that the pro- 
fusion of flowers and elaborate decora- 
tions used in the Lincoln funeral pro- 
cession, which preceded the day of 
mourning and extended from Washing- 
ton, D. C., to Springfield, Ill., did much 
to establish the mourning customs and 
the use of flowers on modern funeral 
occasions. 

Dr. Warren has engaged in numerous 
speaking tours throughout the country, 
addressing schools, churches, luncheon 
groups, women’s clubs and other organ- 
izations. While in the home office he 
directs the work of the Lincoln Na- 
tional Life Foundation. Dr. Warren is 
widely recognized as an authority on the 
life of Abraham Lincoln. 





A Londoner writes a New York insur- 
ance friend as follows: 

“Master Richard Anthony Gasque Rob- 
inson, infant son of Roland Robinson, 
M. P., and Mrs. Robinson, who has in- 
herited some of the Woolworth millions, 
has started life well. Five life insurance 
policies have already been taken out in 
his favor, and Richard Anthony Gasque 
has also two banking accounts started 
for him by wealthy and adoring rela- 
tives.” 

Uncle Francis 
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N. J. BENEFIT ASS’N BILL 

A bill to give the New Jersey Con- 
missioner of Banking and Insurance jur 
isdiction over 
handling insurance has been passed b 
the State Senate. Some organizations 
however, such as the Daughters of Lib- 
Mechanics 


non-profit associations 


erty, the Junior and th 
Knights of Columbus are exempt. The 
measure, which was sponsored by As- 
semblyman Herbert H. Eber, Republica 
of Essex County, has previously pass 
in the House and will become law with 
the signature of Governor Hoffman. 

MID CONTINENT LIFE CHANGE 

The Mid Continent Life of Oklahor 
City has appointed Claude C. Parson 
agency supervisor. He succeeds A. | 
Lever who has been appointed genera 
agent for the Ardmore District. Al Fir 
berg has been named general agent 3 
Fort Worth, Tex. 

LEAD PRODUCERS’ CLUB 

The weekly producers’ club of the Ce 

tral States Life shows the following lea 


ers: Jesse E. Downs, Missouri, and La 
mond S. McQuarrie, Utah, 377 wee 
each; Robert T. Williamson, Oklahon 


331 weeks, and James W. Dooley, Okla 
homa, 324 weeks. 


U. S. Steel Groill 


Page 1) 
est employer groups in the country J! 
at this time is regarded as significant a 
illuminating in view of the attitude 
some employers who view the govell 
ment economic security program as ! 
jecting an element of uncertainty in pl 
for employe group insurance. 
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Schedule of Insurance 
Following is the schedule of amout! 
of insurance for which application ™ 
be made: 
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President of Illinois Life 
Underwriters Association 





J. M. McCLENAGHAN 


Long active in the affairs of the IIh- 
nois Association of Life Underwriters 
and its first vice-president last year, J. 
M. McClenaghan was elected: president 
at the annual meeting at Rockford last 
Friday. He succeeds C. F. Axelson of 
Chicago. 

Mr. McClenaghan is agency manager 
of northern. Illinois outside of Chicago 
for the Bankers Life Co. of Des Moines. 
He became a special agent for that com- 
pany at El Paso, Texas, in 1921 and in 
1923 was made agency manager for Utah 
with headquarters at Salt Lake City. He 
was appointed to his present position in 
1924. Mr. McClenaghan lives in Elgin, 
lll, where he is president of the Elgin 
Life Underwriters Association, past pres- 
ident of the Kiwanis Club and the Sun- 
day Evening Club and a member of nu- 
merous other clubs, civic and social or- 
ganizations. 


VETOES LIQUIDATION BILL 





N. Y. Proposal to Allow Any Creditor 
or Policyholder to Ask Dissolution 
of Insurance Co. Turned Down 

Governor Lehman has vetoed the Jos- 
eph Bill which would have allowed any 
creditor, policyholder, bondholder or 
holder of obligation or mortgage to ap- 
ply to a court for liquidation of an in- 
surance company. Governor Lehman 
pointed out that this right is at present 
vested solely in the Insurance Superin- 
tendent because he is charged with the 
responsibility for the companies. He said: 

“Among the various changes made by 
this bill is one altering the law with 
respect to the method of procuring from 
a court an order to liquidate insurance 
companies. The present law authorizes 
the Superintendent of Insurance to take 
over an insurance company for rehabili- 
tation. It also empowers the Superin- 
tendent at any time thereafter to apply 
to the court for an order of liquidation 
when theSSuperintendent in his judgment 
deems that further efforts of rehabilita- 
tion would be futile. 

“This bill would vest in any creditor, 
policyholder, bondholder, or holder of an 
obligation or mortgage, a similar right to 
apply to the court for an order of liqui- 
dation, This provision of the bill con- 
travenes a long-established state policy 
that liquidation should be in the control 
of the Superintendent of Insurance. The 
Superintendent of Insurance, who is 
charged with the responsibility, should 
€ permitted to retain the power to de- 
termine the advisability at any particular 
time to apply to the court for an order 
of liquidation,” 


Harold LD. Leslie, general agent at Los 
Angeles for the Northwestern National 
Life, presided at the meeting of the Los 
Angeles Breakfast Club on Wednesday, 
May 15, which featured Life Insurance 
Week. One of the principal speakers 
on the program was E. F. Harris, man- 
eger for China for the Sun Life of Can- 
ada, with headquarters at Shanghai, who 
discussed “America and China’s Curren- 
cy Question.” Two prominent insurance 
men of Los Angeles who were hosts at 
the meeting were Edgar L. Webster, 
agent’s counsellor for the New York Life, 
with which he has been connected for 
the past thirty-seven years, and Harry 
L. Burford, vice-president and manager 
of California Agencies, Inc., general 
agency for Continental Assurance Com- 
pany at Los Angeles for the past twen- 
ty-five years. 





INDIANAPOLIS GAIN 
Forty-three general agencies in Indian- 
apolis doing 90% of the business in 
Marion county report a total of 1930 ap- 
plications for April, $4,176,833 of new in- 
surance, a slight gain over March. 





Assistant in Bethea Agency 
Roy I. Forshay, who for more than 
ten years has been with the Penn Mutual 
Life in New York City, has been made 
assistant general agent in the Bethea 
agency ranking next to Osborne Bethea, 
general agent. His new duties broaden 
his responsibilities in that he will now 
assist Mr. Bethea with the management 
control of the office and will be immedi- 
ately in charge in the absence of the 
general agent. 

After being graduated from Hamilton 
College with a B.A. degree in 1922 Mr. 
Forshay was for a year and a half with 
a Wall Street concern doing special work 
in connection with banking business. 

He started in the insurance business 
with the Hall-McNamara agency in Jan- 
uary 1924 in charge of new business. 
Five years later he was given supervisory 
work of agents. He was later assistant 
to the general agent in the J. Elliott Hall 
agency, 

In 1931 Mr. Forshay got his law degree 
from New York University and was ad- 
mitted to the New York Bar. From that 
time in addition to his supervisory work 
he has specialized in taxes, taxation, busi- 
ness insurance and estate matters. He 





ROY I. FORSHAY 


will continue all of this work in his new 
position, 














e Making of a Ceneral Agent 


This Company has come to the conclusion that General Agents are noi 


just picked.. They are made. 


We believe that with rare exceptions it is folly for a man to undertake 
the responsibility of a General Agency without adequate background 


and training. 


Just why we believe this and what our plans are for giving the pros- 
pective General Agent this adequate background and training is all 
set forth in a booklet entitled, “The Making of a General Agent”. 


This booklet was prepared primarily for the information of men in our 
own organization who are interested in becoming General Agents. 
However, we should be delighted to send a copy of it to anyone who 


is interested. 


ADDRESS C. C. FULTON, JR., AGENCY VICE PRESIDENT 


HOME LIFE INSURANCE COMPANY: 256 BROADWAY +» NEW YORK 
Ethelbert Ide Low, James A. Fulton 


Chairman of the Board President 
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Col. I. M. Hamilton’s 
Income Tax Suggestion 


WOULD REPEAL FEDERAL ACT 





President of Life Company Arouses 
Great Interest by Suggestions to 
Chicago Tax Club 





Col. Isaac Miller Hamilton, president 
of the Federal Life, became one of Chi- 
cago’s most discussed economists last 
week when he presented to the Chicago 
Tax Club a new plan of taxation which 
would involve repeal of the sixteenth 
amendment to the Constitution—the fed- 
eral income tax provision—and substitute 
a plan which would tax state and local 
government officials the same as private 
citizens, Chicago newspapers comment- 
ed at length on the proposal and the 
Tribune indexed it on the front page as 
one of the outstanding events of the day. 
The plan will be presented to Congress 
by the American Taxpayers League. 

Warning against a “crushing and un- 
bearable tax burden completely ignoring 
property rights,” Mr. Hamilton called for 
united taxpayer action in effecting a 
“definite right about face from national 
extravagance to national economy.” 

Mr. Hamilton, who also is vice-presi- 
dent of the American Taxpayers’ League, 
se , gave his address before the Chicago 

Tax Club. 

“The federal income tax has made the 
largest contribution to the unemployment 
of labor and capital,” he asserted. “It 
has collected $37,075,040,871 from produc- 
tive enterprises of the country and trans- 
ferred it to increasing governmental 
functions and responsibilities, all of 
which are non-productive.’ 

The speaker presented a _ suggested 
plan of revision, approved by the Ameri- 
can Taxpayers’ League, for presentation 
to Congress when it takes up revenue 
legislation in a few weeks, presumably to 
raise a billion dollars in additional money. 

The plan is designed to “take care of 
necessary requirements and remove con- 
fiscatory levies which obstruct recovery 
and destroy values.” It asks curtailment 
of emergency expenditures, reduction in 
cost of government and no new expendi- 
tures. 

Would Tax Government Employes 

Under the Hamilton plan, state and 
local government officials and employes 


would be placed under the income tax 
the same as private citizens. Incomes 
of all business enterprises, including 


those of churches, schools and non-profit 
sharing concerns, would be taxed the 
same as private and corporate property. 


Income tax brackets would be low- 
ered, and initial rate would be 1%. The 
maximum should not exceed the high 
point of productivity, “which experience 
has shown to be 25%.” No increase 
should be made in corporation rates. 

Inheritance taxes would be lowered to 
$10,000 and range from 3 to 40%. It 


now has a 60% maximum. So long as 

processing taxes are levied, half should 

be turned into the general revenue fund. 
Taxes Are Liens on Homes 


President Hamilton called attention to 
the fact that the total public debt had 
grown by such leaps and bounds that it 
now equaled about 25% of the total 
wealth of the nation. He stressed the 
point that a fine American citizen might, 
by industry and rigid economy, save 
enough money to acquire a comfortable 
little home in which he hoped to pass 
his declining years in reasonable comfort 
and security. The day upon which he 
made final payment of the liens or mort- 


gages thereon would be, to him, one of 
great rejoicing. 

But, said President Hamilton, his re- 
joicing over having his home free from 


debt is untimely as there is an “invisible 
first mortgage” upon eachssuch home be- 
cause the taxes levied for the payment 
of interest and principal of the public 


debt is a first lien upon each such home, 
which lien must be paid or the home for- 
feited unless the public debt be repudiat- 
ed in its entirety 
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Patterson at Des Moines 


Confers on Convention 
\lexander E. Patterson, Chicago, 
chairman 6f the program committee of 
the National Association of Life Under- 
writers, and Max Hoffman, assistant 
managing director of the national body, 
conferred with the local convention com- 
mittee Tuesday at the Des Moines Club 
on arrangements for the national meet- 
ing to be held the week of September 16 
at Des Moines. 

M. C. Nelson is chairman of the local 
committee and Ernest R. Gray of Des 
Moines is a member of the national pro- 
gram cominittee. 

Mr. Patterson said the program is 
“pretty well lined up.” He said head- 
liners will include outstanding insurance 
executives of America, but that predom- 
inant places on the program will be filled 
by “John W. Agent,” the man who ac- 
tually does the selling. 


Mr. Patterson predicted that because 
of its central location the Des Moines 
convention would see one of the largest 


the history of the na- 
tional association. He complimented the 
Des Moines committee and said it vir- 
tually has its convention plans com- 
pleted. The Hotel Fort Des Moines ball- 
room, especially enlarged for this con- 
vention, was visited. 


registrations in 


M. W. HULSEY “JOINS ALLIANCE 


Agency Director for Illinois Bankers 
Resigns to Return to Texas, His 
Field for Twenty Years 

M. W. Hulsey, agency director of the 
Illinois Bankers Life, has resigned to be- 
come manager for the Alliance Life of 
Peoria in the southwestern states. He 
will be returning to his home field, where 
for twenty years in Texas he headed one 
of the largest agencies of the IIlinois 
Bankers before going to the home office 
in 1931. His home will be in Dallas, 
where Mrs. Hulsey now lives most of 

the year for reasons of health. 
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UNION LABOR LIFE AGENCY 





P. J. Duffy and Harry P. Higgins Made 
General Agents at 1440 Broadway, 
New York City 

The Union Labor Life has appointed 
P. J. Duffy and Harry P. Higgins as 
general agents in New York City, offices 
to be at 1440 Broadway, according to an 
announcement by Matthew Woll, vice- 
president of the company and of the 
American Federation of Labor which 
controls the insurance organization. 

Mr. Duffy has been a general agent 
of the company. Mr. Higgins is a 
brother of Joseph Higgins, a collector 
of internal revenue in New York. 

As previously announced the executive 
offices of the company are being moved 
from Washington, D. C., to New York 
City July 1 and will be in the General 
Electric Building, 570 Lexington Avenue. 





RECORD FOR MAILING POLICIES 

The largest number of policies ever 
mailed in one day by The Lincoln Na- 
tional Life were sent to new — own- 
ers on May 20, according to A. L. Dern, 
vice-president and manager of Agencies. 
This record volume for any single day 
is due to the sales drive being staged 
during May in honor of Arthur F. Hall, 
president. An increase of 40.4% in reg- 
ular first year premiums for the first 
four months of 1935 over 1934 has been 
made by the company. 


COWLES AGENCY PAID-FOR 

James H. Cowles, general agent at Los 
Angeles for the Provident Mutual Life, 
reports that for the first four months of 
1935, as compared with the similar period 
of last year, his agency experienced a 
gain of 37% in volume of submitted bus- 
iness and an increase of 30% in paid-for. 


GENERAL AMERICAN LEADERS 


Leading producers for the General 








American Life in April were E. L. Belz 
of Omaha. Neb.; Fred F. Sale, Thomas J. 
Ferris, Claude J. Cook and James F. 


Halley all of St. Louis, Mo. 
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COME AND SAMPLE 
OUR HOSPITALITY, 
SAYS MAYOR LEWIS 


Des Moines, the insurance center of the West 
and Capitol City of lowa, has been selected as 


the site of the annual NALU convention for 1935. 


Let me urge you to come to Des Moines next 
September to sample and enjoy the hospitality 
that has made our city the favorite of conven- 


tions throughout the nation. 


| can assure you that no effort will be spared 


to make your visit a happy one. 


DWIGHT N. LEWIS 


BANKERS LIFE COMPANY 


Des Moines, lowa 


A Mutual Life Insurance Company in its 56th Year 


Mayor 
City of Des Moines 
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A. V. Youngman to Head 
Division in DeLong Agency 


ARTHUR V. YOUNGMAN 


Arthur V. Youngman tomorrow be. 
comes sales promotion manager of the 
C. E. DeLong agency, Mutual Benefit 
Life, New York City. He will have par- 
ticular charge of the younger division of 
the agency and will be responsible for 
induction of new men into his division 
as well as the supervision of the twenty- 
five men now constituting it. 

Mr. Youngman has been with the of- 
fice since 1925, when it was the L. A. 
Cerf agency. After graduating from 
Williams College in 1922, where he wasa 
member of Chi Psi fraternity, he was 
in the wholesale coal business as a sales- 
man, leaving that field to enter insur- 
ance with the Cerf agency. During his 
first year he paid for $450,000 and stead- 
ily increased his production to an aver- 
age of a million a year or more, although 
for the past two years he has also super- 
vised a group of agents, the nucleus of 
his new division. 

In his new work he will be associated 
with H. Donald Cutler, supervisor of 
agents of the DeLong agency, an( 
Charles E. Brewer, Jr., sales assistant 

A frequent speaker at life underwri- 
gatherings, Mr. Youngman was tt: 
cently nominated as second vice-pres: 
dent for the coming year of the Lif 
Underwriters’ Association of New York 
City. 

During “Benjamin C. Miller Week; 
observed in honor of the company’s first 
policyholder and secretary, seventy-nine 
full-time agents wrote 301 applications 
leading the company. Irwin A. Weil ané 
Julius B. Lev had thirteen applications 
each and tied for honors in the agency 


all 
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Hancock Names Macauley 
Portland, Ore., Gen’! Agent 


Warren T. Macauley has been appoint: 
ed by the John Hancock Life as gener 
agent in Portland, Ore. He will officially 
take over his new duties tomorrow. 

Since 1922 Mr. Macauley has been cot 
nected with the company’s Detroit office 
in various capacities. He is thirty-tw 
years old and a graduate of Miami Unt 
versity. 


ALBERT HIRST IN OWN OFFICE 

As of June 1 the law firm of Burnstine 
Geist, Netter & Hirst will be dissolved 
Albert Hirst, counsel for the New York 
State Association of Life U nderwrites 
will continue the practice of law in 
own offices at 51 Chambers Street. 








POLICYHOLDERS MONTH CHART 

June will be emphasized this year ® 
Policyholders Servite Month by Lincolt 
National Life. Special charts and print 
ed material will be used in observing 
occasion. 
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Ke Agency to Open _ 
New District Office 
aX HAAS TO BE MANAGER 


klyn Agency of Mutual Life Now 
" Piles Three Branches On 
Long Island 


Taking another step in the enlargement 
of its organization the William H. Kee 
agency, 
Brooklyn, 


Mutual Life o New York, 
has appointed Max Haas as 





MAX HAAS 


district manager for Queens County with 
offices in No. 90 161st Street Building in 
Jamaica, Long Island. The office will be 
opened June 1. Mr. Haas has had twenty 
years experience in the business. With 
him in the new offices will be his 
Carl E. Haas who has been in the busi- 
ness five years. 

This is the third district office that the 
Kee agency has opened since October 
last. Other offices are in Hempstead and 
Williamsburg. The agency under Man- 
ager Kee has made marked progress. 

Mr. Haas started with the Metropoli- 
tan Life in 1915 and made a name for 
himself for the number of lives he in- 
sured ranking regularly among the first 
twenty in the company. Among his prize 
possessions which he earned at that time 
is a gold medal awarded by the Metro- 
politan for volume of Liberty Bond sales. 

In 1921 he joined the agency of the 
late C. J. Edwards, Equitable Society. He 
continued with the H. H. Letcher agency, 
Equitable Society, where his son entered 
the insurance field. Early in 1934 he 
joined the Fidelity Mutual Life and led 
that company in number of lives. At the 
start of this year he went with the Kee 
agency as district manager in Brooklyn. 


son 


WILLIAM STIMMEL DEAD 
General Agent for John Hancock Mutual 
in Pittsburgh Since 1891 Was 

_ Seventy-two Years Old 

William S. Stimmel, general agent for 
the John Hancock Mutual Life at Pitts- 
burgh, Pa., died suddenly on May 18. 

Mr. Stimmel was in his seventy-second 
year and had completed forty-seven 
years of service with the John Hancock. 
Starting as an agent in 1888, he was ap- 
pointed general agent for th» Pittsburgh 
agency in 1891. He pioneered in that d's- 
trict and directed it until his death. 

THREE WHEELING MEETINGS 

The Wheeling, West Va., Life Under- 


Writers Association staged three meet- 
Ings during Life Insurance Week: 
Henry E. North, second vice-president 
Metropolitan Life, addressed a_ joint 


meeting with the Rotary Club; C. Vivian 
Anderson, past president of the National 
Association Life Underwriters, spoke to 
the Kiwanis Club and later to the local 


life underwriters association group. 
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(Mr. Giffin’s comments on the intangi- 
ble elements of selling were originally set 
down for the Phoenix Mutual Field, be- 
ing printed in the May issue of that pub- 
lication.) 

Scientists tell us there is a fourth di- 
We can but 
for it, since it is not apparent to our 


mension. take their word 
senses. 

that 
they actually 


Any observant salesman knows 
people have a sixth sense 
attitudes in 


unaccounted 


sense situations and some 


strange way, for by their 
five physical senses. 

This sixth sense which your prospect 
possesses inevitably plays the leading 
role in his favorable or unfavorable re- 
action to the drama which you, the actor, 
produce for him, your audience. 

Logic and reason play a much less im- 
portant part in a sales presentation than 
do the feelings, emotions, sentiments and 
instincts. Naturally, our approach and 
presentation must be sound and must not 
go contrary to the prospect’s experience, 
his reason and his judgment, but the 
principal motivating force in nearly all 
sales is, as in the theatre itself, the feel- 
ings—the emotions of joy, of sorrow, of 
pleasurable anticipation, of case, com- 
fort, freedom from cares and worries. 

Guiding the Prospect’s “Sixth Sense” 

Furthermore, those moving forces are 
set in operation by the motivating words, 
the feelings and the attitudes of the 
salesman himself which reach out subtly 
and guide the sixth sense of the prospect 
toward favorable action in his awn in- 
terest and that of his family. 

What we say during an interview is 
important but not nearly so important 
as the way we say it. There is always 
a strong, effective way of saying and do- 
ing a thing within the bounds of good 
business ethics. On the other hand, 
there is a weak, ineffective way of say- 
ing and doing things, and unless we cul- 
tivate and develop a_ strong, effective 
manner we inevitably drift into a weak, 
ineffective one. 

Detecting Sincerity 


detects 
sincerity 


sixth sense 


lack of 


The 
quickly 


prospect’s 
sincerity or 
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That Sixth Sense 


By James A. Giffin, 


Assistant Agency Manager, Phoenix Mutual Life 


from your attitude, your real interest or 
lack of it in him and his problems, your 
genuine belief or lack of belief in the 
strength of your plan for him. 

Our merchandise differs from that of 
general business. General business deals 
for the most part with material com- 
modities which can see, hear, 


people 





JAMES A. GIFFIN 


taste, touch or feel—commodities where 
the profit motive is usually the dominant 
factor in the sale and where the purchase 
is largely governed by the reasoning, 
logic and judgment of the purchaser. 

The merchandise of life insurance, on 
the other hand, is love, the love of a man 
for his wife and family together with 
an enlightened selfishness which moves 
him to provide for his own future. 

In marketing a commodity as intangi- 
ble as love and enlightened selfishness 
your heart plays a more important part 
than your intellect. Your feelings are 
communicable and arouse similar feel- 
ings in your prospect. 
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Union Mutual 
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Company 


Portland, Maine 


























The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 












































Giddings and Howe 
To Address Librarians 


BOSTON CONVENTION JUNE 12 
Executives on Program of Insurance 
Group; Five Hartford Libraries 
Also Open for Inspection 


Two Hartford insurance executives are 


to address the insurance group of the 
Special Libraries Association when it 
meets in Boston June 12 to 14 at the 


Hotel Statler. They‘are Major Howard 
Giddings, vice-president of the Travelers, 
“What 
tive Expects from a Company Library”; 
Warren F. 
training division of the Phoenix Mutual 
Life, talking about “The Library and the 
Company’s Educational Activities.” 

the 
describe to 


discussing an Insurance Execu- 


and Howe, manager sales 


insurance librarians who 
the others the work of 
their own libraries will be Elizabeth A. 


Burchfield, Massachusetts Mutual; Caro- 


Among 
will 


line I. Ferris, Insurance Society of Phila- 
delphia; Abbie G. Glover, Insurance Li- 
brary Association of Boston; Geraldine 
Rammer, Hardware Mutual Casualty; 
Edith H. Sillence, Association of Life 
Presidents; and Laura A. Woodward, 
Maryland Casualty. Others may be added 
to the program. Grace Child Bevan 
Phoenix Mutual, is chairman of the in- 
surance group and the chairman of the 
convention is Elizabeth Burrage of Bos 
ton, 

A visit will be made to the Insurance 
Library Association of Boston, following 
a luncheon, 

The five insurance libraries of Hart- 
ford will be open for inspection by li- 
brarians from other parts of the country 
on Monday, June 11, the day before the 
Boston sessions begin. 





FORM LOYAL LIFE CO. 


Loyal Protective of Boston, Health and 
Accident Co., to Have Life 
Company Affiliate 
The Loyal Life Insurance Co. has been 
incorporated in Massachusetts to do a 
life insurance business, the formation of 
the company having been approved by 
Commissioner DeCelles. The authorized 
capital consists of 2,000 shares of $100 

par value. 

This company has been formed by in-. 
terests identified with the Loyal Pro- 
tective of Boston which writes health 
and accident business and of which John 
M. Powell is president. 
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Frank J. Mulligan Goes With 
Taylor Agency, Mutual Life 





FRANK J. MULLIGAN 


Frank J. Mulligan, former president of 
the Life Underwriters Association of 
New York City and one of the best 
known insurance personalities in the New 
York metropolitan area, has joined the 
Harold L. Taylor agency of the Mutual 
Life, 521 Fifth Avenue, New York. 

After leaving St. John’s College, 


3rooklyn, Mr. Mulligan connected with 


a Wall Street house and for a number 
of years headed the organization of 
Frank J. Mulligan & Associates which 


handled financial publicity and acted as 
public relations counsel to financial 
houses. He joined the Mutual Benefit 
under L. A. Cerf in 1922 and has been 
active in life insurance affairs ever since 
attaining one of the largest acquaintance- 
ships enjoyed by any agent. It was Mr. 
Mulligan who worked out with Fred Mc- 
Kenzie the idea of issuing a monthly 
bulletin for the New York Association 
which became one of the brightest pa- 
pers of the kind published. 
McCLOSKEY’S NEW POST 

Joseph H. McCloskey has joined the 
Harry Newman agency of the Union 
Central in Philadelphia as special rep- 
resentative on brokerage business. Pre- 
viously he had been with the John A. 
Stevenson agency of the Penn Mutual 
and for years before that was with the 
Equitable Society. 


FINLAYSON FRATERNAL TALK 

G. D. Finlayson; Dominion Superin- 
tendent of Insurance, addressed the for- 
ty-fourth annual convention of the Ca- 
nadian Fraternal Association in Montreal 
last week. 


PUTS DIONNES ON BLOTTER 

The Northwestern National Life is dis- 
tributing to its fieldmen a new blotter on 
which is reproduced an exclusive picture 
of the Dionne quintuplets. Blotters are 
being distributed on a basis of produc- 
tion. 

HEADS CONSERVATION ASS’N 

Robert T. Boyes, western Ontario su- 
pervisor of the Excelsior Life, was elect- 
ed president of the Life Insurance Con- 
servation Association at its annual meet- 
ing held recently at Toronto. 

ROGER B. HULL ILL 

Roger B. Hull, general counsel of the 
National Association of Life Underwrit- 
ers, is confined to his home at Pelham 
Manor, N. Y., with an attack of erysipe- 
las. 

STOWELL AGENCY DINNER 

A dinner meeting of the Bert H. 
Stowell agency of the Provident Mutual 
in Newark will be held June 6 at the 
Forsgate Country Club 
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E. H. McKinney New Head 


Of Canadian Agency Officers 


E. H. McKinney, superintendent of 
branches, Ontario Equitable, was elected 
new president of the Canadian Associa- 
tion of Life Agency Officers in Quebec 
last week. J. 
tary of the Imperial Life, was reelected 
the 
were elected to the executive committee: 
W. Kelsey, Prudential 
Montreal; W. F. Smith, Continental Life 
of Toronto; J. L. Routly, Great-West at 
Montreal; W. S. Penny, Sun Life of 
Montreal; W. Bolton, Confederation Life 
of Toronto; H. N. Watt, Canada Life of 
Toronto. 


The program included: Thomas Brad- 
shaw, president of the North American 
Life, “Financial Conditions in Canada”: 
E. J. Maclver, assistant secretary, Pru- 
dential of America; B. Arthur Dugal, Su- 
perintendent of Insurance, Province of 
Quebec; William Boulton, superintend- 
ent, Confederation Life; George H. Har- 
ris, supervisor, field service bureau, Sun 
Life; Eustace Brock, secretary, Great- 
West Life; N. H. Watt, assistant super- 
intendent, Canada Life. 

The first two days were devoted to 
consideration of general life insurance 
matters. The third was given up to dis- 
cussion of Canadian agency matters, led 
by John Marshall Holcombe, Jr., and 
other members of the staff of the Sales 
Research Bureau. 


Sections 55c and 60 


(Continued from Page 3) 


can only in an action for necessaries 
reach the benefits accruing to the wife. 
We practically adopted in Section 55-c 
the very language of Section 15 of the 


QO. Gallow, agency secre- 


secretary-treasurer and following 


of England at 
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The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 



































Personal Property Law. As you know, 
necessaries in law means exactly the 
same thing as you would expect it to 
mean—food, clothing, shelter, education, 
etc. 

“Don’t think that Section 55-c does not 
interest you because you don’t sell an- 
nuities. An annuity contract within the 
meaning of Section 55-c means far more 
than what we have heretofore character- 
ized by that name; it includes the case 


where a matured endowment is settled 
under a mode of settlement, or even 
where cash surrender values are thus 


taken by the insured. In all these cases, 
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and even though there may be a reserya- 
tion of rights to make further changes 
by the insured, still Section 55-c will 
apply.” 

Use of Exemption Laws 


Commenting on exemption laws Mr, 
Hirst said: 

“What is the place, in the general 
scheme of life insurance, of these exemp- 
tion laws, such as Section 55-a, 55-b, 55-c 
and Section 15 of the Personal Property 
Law? The entire history of life insur- 
ance in this country represents a steady 
development towards one and only one 
goal—to emphasize the word ‘sure’ in 
insurance, to make insurance sure. In 
the beginning, a life insurance company 
said to a policyholder: ‘If you pay all 
your premiums on time we will upon 
your death or at the end of a given time 
pay you a certain amount.’ The first 
thing that had to be made sure was the 
ability of the company to pay. Strict 
supervision by the insurance departments 
of the various states and the develop- 
ment of actuarial science have taken 
care of that. But a company may be 
able and still unwilling to pay; the in- 
contestability clause eliminates all de- 
fenses and changes the contract froma 
ticket to a law suit into a policy. 

“The next thing is that grace is in- 
troduced, even if the policyholder does 
not pay premiums on time. If he pays 
them at all, the policy is good. Again 
we make sure. And then we go a step 
further and say, ‘And if he does not 
pay premiums at all, as long as the funds 
accumulated out of his prior payments 
will last, under the various non-forfeiture 
provisions, his insurance will be in 
force. Again we make sure. But there 
might be physical disability to earn an 
income and therefore inability to pay 
premiums. 3y = disability —_ insurance, 





whether included in the same contract, | 
or a separate one, we have again made | 


sure. 

“And finally there may not be physical 
but financial disability; the ring of pro 
tection has not yet been closed; insur- 
ance protection may still be destroyed i! 


-reditors RR ~ icvh Ider’s 
creditors may seize the policyholders | 


accumulations of maybe many years 
That is the point where the exemption 
laws become of vital importance in the 
general scheme of insurance. 


“We are all so imbued with the idea | 


that honest people pay their debts, 
whether we be members of the general 
public’ or life insurance men, that the 


notion that a debtor may hold anything | 


of value against his creditor comes to Us 
with somewhat of a shock. Of courst, 
there is not merely a legal but a mofa! 
duty to pay debts. But there are duties 


even higher and more important.” 


& 
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pill, amends Section 9, General Corpora- 
; by prohibiting the use in a 
of words “annuity” “an- 


“underwriters” 


tion Law, ! 
corporate title words 
guities,” “underwriter, 
or “underwriting. Pelee ant 

Chapter 691, laws of 1935, E. S. Moran 
pill, amends Section 2, Membership Cor- 
porations Law, relative to right of a 
membership corporation to perform an 
insurance function. pt eccee 

Chapter 409, laws of 1935, E. S. Moran 
bill, adds new Section 19-a, Insurance 
Law, by exempting loans on security of 
improved unencumbered real property in 
any state from general statutes, provided 
security is eligible for insurance and is 
accepted by Federal Housing Authority. 

Chapter 412, laws of 1935, E. S. Moran 
pill, amends Section 100, Insurance Law, 
by permitting domestic life companies to 
invest or loan not more than 1% of its 
total assets upon notes or bonds secured 
by mortgage or trust deed insured under 
National Housing Act, also in deben- 
tures. 

Chapter 427, laws of 1935, E. S. Moran 
bill, amends Sections 52, 217, Insurance 
Law, relative to conversion into a mutual 
life insurance corporation of corporation 
operation on co-operative or assessment 
plan. 

Three bills that attracted some atten- 
tion were: 

Bills Not Passed 
The Crawford-Goldstein bill amending 
Section 101, Insurance Law, providing 
loan values for industrial life policies. 
The Goldstein bill passed the Assembly 
and was reported in the Senate but did 
not pass. 
The J. E. Stephens bill adding new 
Section 101-c, Insurance Law, providing 
for payment by life companies in addi- 
tion to face of policy on death of insured 
of sum not exceeding 10% or $500 for 
medical aid, nursing and funeral ex- 
penses, to apply to future insurance poli- 
cies issued. 
The Schwartzwald - McConnell _ bill 
amending Section 101, Insurance Law, 
providing if insured under endowment 
policy dies before maturity of contract, 
company will pay amount of insurance 
that premium would have purchased at 
published ordinary life rates. This bil! 
is viewed by life companies as an “actu- 
erial monstrosity.” 
Of the miscellaneous bills introduced 
as independent measures perhaps the 
most striking and one which caused the 
insurance companies the greatest con- 
cern was that sponsored by Senator 
Duncan T. O’Brien, chairman of the 
Senate Insurance Committee to require 
life companies to send premium notices 
to policyholders by registered mail. The 
Senate bill passed the upper house and 
died in the assembly. The assembly bill 
died in committee. The life companies 
objected strenuously to this bill on ac- 
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count of the tremendous increase of of- 
fice work that would be required. The 
Department prepared a memorandum 
opposing the measure which reads: 

“The proposed amendment to section 
92 would require premium notices to be 
sent by registered mail. This depart- 
ment has had only occasional complaints 
that the premium notices sent by regular 
mail were not received by policyholders, 
and which failure to receive results in 
the lapse of a policy. Anyone who holds 
an insurance contract knows the various 
reminders which all companies send out 
and where policies lapse unintentionally 
it 1s invariably because the insured waits 
until the latest date possible and then 
overlooks making the payment. The 
Proposed requirement of a notice by 
registered mail is not going to correct 
this. It will merely mean an additional 
expense of ten cents which, in the case 
of policies on the quarterly basis, would 
e forty cents a year, so that if the in- 
sured was receiving a dividend of, say, 
four dollars, this would mean a reduction 
of as much as ten per cent. 

“The proposed amendment to Section 
101 would require sixty rather than 


New York Legislative Survey 


(Continued from Page 4) 


thirty days grace. Approximately ninety 
per cent of the insurance in force is held 
by mutual life companies, so that the 
cost of any additional benefit necessarily 
has to be borne by the policyholders. 
There are several features to the pro- 
posed additional period of grace. There 
would be the loss of one month’s in- 
terest on the premiums now being col- 
lected. If such premiums could be in- 
vested at three per cent, the interest 
loss in the case of the Metropolitan in 
1933 would have been around one and 
one-half million dollars against total 
dividends of one hundred millions. While 


the proportionate loss is not large, 
nevertheless it is not to be ignored. 


There would also be the cost of the nec- 
essary separation of the New York State 
business from the rest of the business 
since there would be a different set of 
premium notices, premium receipts, and 
an entirely different method of office 
routine. With millions of policies in 
force this expense might be substantial. 
The third point is that under a sixty- 
day grace period a company gives an 
additional month of free insurance and 
has no way of collecting the cost from 
those who lapse their policies. The fact 
that any unpaid premium is deducted 
from the claims of those who die is not 
sufficient to pay the entire cost of such 
free insurance. 

“Whatever is the purpose of the days 
of grace, persons now consider it mere- 
ly as an extension of the time for the 
payment of premiums, and the sixty-day 
period would be so viewed and would be 
used to the fullest advantage. It would 
merely change in the insured’s mind the 
latest or final date on which he can pay 
his premiums. Probably the original 
purpose of the grace period was to fur- 
nish a reasonable time in which the no- 
tice could be sent by the company, re- 
ceived by the insured, and steps taken 


COCHRAN’S REPORT ON QUARTER 
Pacific Mutual President Reviews In- 
vesting of $8,250,000 So Far This 
Year; New Business Gaining 
President George I. Cochran of the 
Pacific Mutual Life of Los Angeles 
states that the volume of new insurance 
applied for up to May 10 amounted to 
$30,843,000 as against $25,688,000 for the 
same period of 1934, or a gain of 20%. 
In the accident department new premi- 
ums collected by the company for the 
year to May 1 amounted to $430,193 as 
against $223,211 for the same period of 

1934, an increase of 92%. 

At the end of the first quarter of this 
vear the company’s excess income over 
disbursements for the period amounted 
to over $2,500,000. During the first three 
and one-half months of this year the 
company invested ever $8.250,000, Mr. 
Cochran said. Of this amount over 32% 
was invested in mortgage loans as 
against an average of less than 5% for 
life insurance companies as a_ whole. 
Twenty-four per cent was invested in 
state, county and municipal securities, 
13% in United States Government bonds, 
13% in public utility bonds, 2'"%4% in rail- 
road securities and the balance in mis- 
cellaneous securities. 

“Business is continuing to come in 
most satisfactorily, and the management 
looks forward to a continued large vol- 
ume of business during the remainder of 
the year.” Mr. Cochran said. He added 
that April was the largest month in vol- 
ume of new business since June, 1931. 


to effect payment. A certain period of 
grace is necessary on this account, and 
presumably the purpose of the sixty-day 
requirement is to afford some small re- 
lief to policyholders. Much as I sym- 
pathize with this effort, in my opinion it 
will save very few policies from lapse, 
and the only result will be that the in- 
sured will postpone to the latest date 
possible his premium payments.” 
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The 


Story Behind One Advertisement 








In cooperation with The Guardian Life and other insurance companies, The 
Curtis Publishing Company recently interviewed city, town and farm women on 
the subject of their husband’s life insurance. 
had little or no insurance, the wife was asked,—“What would you and your 
children do if anything happened to your husband?” 
tion, every woman, regardless of age or earning ability, answered:— 


“We'd get along . . . somehow.” 


The very repetition of that phrase was an indication that thousands and 
thousands of wives felt the same way about life insurance. 
more effective way to reach these women than to use the very words they were 


so familiar with? 


And so, a Guardian advertisement was conceived—and prepared—to point out 
the tragic folly of such optimism and to show how easily and inexpensively 
a Guardian Family Income Plan provides for the future. 
another example of The Guardian’s policy of seeking—and finding—ways to 
Any Guardian Agency Manager will be glad to show 


help its Field Force. 
this advertisement to you. 








THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


| Established 


1860 
50 UNION SQUARE NEW YORK CITY 
Guardian of American Families for 75 Years! 


In cases where the husband 
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Northwest Prepares 
Seattle Convention 


JULY COMMISSIONERS MEETING 


Leading Personalities of Seattle, Spok- 
ane and Other Cities of Region 
Serving on Committees 


A chartered steamer excursion from 
Seattle through the beautiful San Juan 
Islands, gateway to Alaska, up to Van- 
couver, B. C., and back will be a high 
spot of the entertainment features of 
the Commissioners Convention at Seattle 
July 8 to 13. Another event will be a 
day’s outing among the forests, wild life 
and glaciers of Mount Rainier. 

The host commissioner is William A. 
Sullivan of Washington State. North- 
western insurance people from all 
branches of the business have joined the 
committees that are planning for the 
convention. 

J. H. Edwards, chairman of the board 
of the Northwestern Mutual Fire Asso- 
ciation of Seattle, has accepted chair- 
manship of the general entertainment 
committee, with the following committee 
members: 

J. J. Cadigan, president, New World 
Life; H. K. Dent, president, General In- 
surance Co. of America; D. B. Morgan, 
president, Northern Life; Roscoe Drum- 
heller, board chairman, United Pacific 
Casualty Insurance Co.; C. J. Sauter, 
manager, Equitable Society; Fred G. 
Clarke, attorney, Board of Fire Under- 
writers; J. F. Fogarty, Grand Master 
Workman, A. O. U. W.; Samuel Weaver, 
president, Great Northwest Life, Spok- 
ane, Wash., and J. K. Woolley, manager, 
Washington State Surveying & Rating 
Bureau. 

Other convention committee chairmen 
are: F. F. Kurz, vice-president, General 
Insurance Co. of America, finance com- 
mittee; A. S. Elford, manager, New York 
Life, publicity committee; Louis LaBow, 
LaBow, Haynes & Snapp, Inc., automo- 
bile committee; Aubrey A. Naef, Seeley 
& Company, transportation committee; 
D. B. Morgan, golf committee; William 
Marks, C. B. DeMille General Agency, 
hotels committee ; Charles C. Thompson, 
manager, Metropolitan Life, reception 
committee; John W. Cadigan, ball com- 
mittee: Roy Martin, Jr., assistant man- 
ager, Travelers Fire, registration com- 
mittee; Ralph H. Baldwin, vice-presi- 
dent, General Insurance Co. of America, 
banquet committee, and Mrs. William A. 
Sullivan, honorary chairman, and Mrs. 
Ethel Y. Phillips, Sun Life of Canada, 
active chairman, ladies’ reception com- 
mittee. 

Convention Program 

The convention program, announced 
by the secretary, Jess G. Read of Okla- 
homa, is as follows: 


July 8.—Meetings of executive and other com 
mittees. 2 
July 9.—Response to welcome addresses: ( 


A. Gough, chairman executive committee, Dep- 
uty Insurance Commissioner of New Jersey. 

President’s annual address: Dan C. Boney, 
Insurance Commissioner of North Carolina. 

Secretary’s report: Jess G. Read of Oklahoma. 

July 10.—Morning: Address by R. Leighton 
Foster, Superintendent of Insurance, Toronto, 
Canada, Discussion: W. V. Knott, Insurance 
Commissioner of Tallahassee, Fla. 

“Western Insurance,” William A. Sullivan, 
Insurance Commissioner of Washington, Dis 
cussion: Joseph S. Tobin, Commissioner of Ten 
nessee. 

July 12.—Morning: 
ance,”” Harry J. Mortensen, 
Wisconsin. Discussion: Ernest 
tor of Insurance, Illinois. 

“New Ideas in Insurance,” Harry E. McClain, 
Commissioner of Indiana. Discussion: George 
D. Riley, Insurance Commissioner of Mississippi. 

Afternoon: Executive session of commission 
election of officers. 


Address, “State Insur 
Commissioner ot 
Palmer, Direc 


ers; 


EXPECT RECORD CONVENTION 

The largest number of honor club 
members in the history of The Lincoln 
National Life have qualified this year 
for the Company’s 30th Annual Conven- 
tion. A 91% increase over the number 
of men who qualified for the convention 
two years ago, and a 106% increase over 
the number last year is found in latest 
records issued by the company 
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Equi 


table Society N. Y. Agencies Write 


$31,000,000 Tribute to T. I. Parkinson 


Paper hats, music, good fellowship 
marked the luncheon in the grand ball- 
room of the Hotel New Yorker this week 
where 800 representatives of the Equita- 
ble Society in New York City gathered 
to celebrate the close of the Parkinson 
Leadership campaign. Beneath that was 
the true theme of the campaign—quality 
of performance. It was stressed by 
Thomas I. Parkinson, president of the 
company, in his splendid address. It was 
evidenced in the campaign itself which 
produced 9,549 applications for a total 
volume of $31,119,634. And it was the 
reason for such a large attendance of 
individual agents who had_ qualified. 
Many home officials were present. 

On the dais thirty-two leading agents 
sat with the president. Immediately be- 
fore him the ten leading unit managers 
sat at one table. And on the dais also 
were the four general agents whose 
agencies had led their respective teams. 

Abraham Rosenstein, president of the 
managers’ board, extended his thanks to 
William J. Dunsmore and his campaign 
committee and to those others who had 
helped make the drive a success. He 
presented cups to Samuel Karsch, who 
not only led his team but stood first in 
the entire drive, to Mrs. Leonora Licht, 
manager of the Ford agency, to Milton 
Herzberg and to W. H. Bender. 

Mr. Rosenstein said: “The value of 
a campaign is measured by the plus qual- 
ity business obtained. This is the highest 
quality campaign we have ever conduct- 
ed, resulting in 9,500 completed applica- 
tions for in excess of $31,000,000 business. 
More than 2,000 applications were pre- 
paid, proving that binder business can 
be written in the metropolitan district 
and in New York City as well as in any 
other part of the country.” 


The Leading Agents 


On a point basis the Samuel Karsch 
agency was away out front with 1,179 
points, the number of applications being 
058. M. Herzberg was runner-up with 
1,043 points and 647 applications. In 
third place was W. J. Dunsmore with 691 
points and 534 applications and in fourth 
M. T. Ford with 689 points and 596 ap- 


plications. : 
Leading agents in the order of their standing 

were J. Robbins, Herzberg agency; Paul Gale, 

Karsch agency; Frank M. Sweeney, Maull agen 


cy; Lawrence Gilman, Cohen agency; Riccardo 
San Venero, Worms agency; Max H. Bosnick, 
Gierhart agency; Charles E. Mackay, Jr., Duns- 


more agency; Henry Greene, Harris agency; Mrs. 
E. S. Josephthal, Ford agency; Louis Rosenstein, 
Letcher agency; Gilbert Bell, Wilson agency; 
Edward Leitner, Sundelson agency; James Cady, 
Ott agency; Jacob Hentel, Bleetstein agency; 
Emmet Boyles, Johnson agency; Herman Good- 
man, Rosenstein agency; Lloyd Bunting, Pen- 
nock agency; Abraham Bauman, Bender agency; 


Jacob Grand, Rubens agency; Maurice J. Baer, 
Goldstandt agency; Benjamin Schanzer, Davis 
agency; Thos. W. Brennan, Prosser & Homans 


agency; Mrs, H. Elfenbein, Miner agency; Har- 
old Van Siclen, Riehle agency; Beatrice L. Fen- 
ster, Goldfarb agency; L. Goldman and G. Bur- 
Masterson agency; Morton Gottlieb, Fern 
agency; J. Straus and E. Engber, Peacock agen- 
cy; Jacob Brook, Devitt agency; M. Seaman, 
Fitting agency; William A. Clark, Lewis 
agency, and W. Pedrick, Pedrick agency. 


gess, 


Leading unit managers on basis of per cent 
of men in unit qualified were L. Antin, Cohen 
agency; F. Brandwein, Bender agency; A. A. 
Harris, Harris agency; R. Kaplan, Herzberg 
agency; I. Karsch, Bleetstein agency; W. Kempf, 
Karsch agency; S. B. Levy, Karsch agency; P. 
Morrison, Fitting agency; Lewis M. Neikrug, 
Riehle agency, and F. Sandberg, Herzberg 
agency 


President Parkinson in addressing the 
agents paid a fine tribute to their effort 
and made an inspiring talk. Turning to 
the investment situation Mr. Parkinson 
said 

“Last 


year we collected in cash 954% 





WOODWARD and FONDILLER, Inc. 
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Consulting Actuaries 
90 John Street, New York 


Telephone Beekman 3-6799 








of interest due on our bond investment. 
In public utility investment we collected 
all of the interest due with one excep- 
tion and that is on its way. On preferred 
stocks we collected 82% at 434% on the 
entire investment. We collected 85% 
mortgage interest due and 80% on rents 
from real estate. 

“During 1934 when property came in 
pretty fast we used up all rental income, 
getting it in shape as owners instead of 
as mortgage holders. At the end of the 
year we showed a loss of .05%. Judg- 
ing from the experience so far this year 
we can expect a gross return on prop- 
erty in 1935 of 9%. From a gross return 
of 10% we ought to get a satisfactory 
net. 

“It is not true that farm 
undesirable investment. They are going 
to prove one of the best. The profit we 
are now taking out of the sale of farms 
is absorbing some of the losses on city 
properties. We sell only where the buy- 
er makes a substantial down payment. 
The real estate department is now able 
to function smoothly, quickly and to take 
best possible advantage of situations.” 


loans were 





ZIMMERMAN AGCY. WINS PRIZE 


The Charles J. Zimmerman agency in 
Newark for the Connecticut Mutual Life 
won the prize in the interagency contest 
which took in all of the New England 
and New York agencies of the company. 
The contest was for the most submitted 
business. The Zimmerman agency sub- 
mitted $1,250,000. Fourteen members of 
the agency have qualified for the com- 
pany’s convention which will be held at 
Virginia Beach from June 25 to 27. 





BEN HYDE MOVES OFFICES 


The offices of Ben Hyde, general 
agent, Penn Mutual, New York City, 
have been moved from the _ sixteenth 


floor into smaller, more convenient quar- 
ters on the seventh floor of the same 
building, No. 285 Madison Avenue. The 
arrangement of.the new quarters is such 
that the entire office space can be ob- 
served upon entering. 


McDOUALL HEADS N. J. BANKERS 

Leslie G. McDouall, associate trust of- 
ficer of the Fidelity Union Trust of New- 
ark, who has a wide acquaintance among 
life insurance people, has been elected 
president of the New Jersey Bankers 
Association. 


Night Squad, Special Effort 
Helps Karsch Agcy. Win Cup 





SAM KARSCH 


Enthusiastic effort and the application 
of some new selling ideas again put the 
Samuel Karsch agency, Equitable So- 
ciety, at the head of the metropolitan 
New York district and maintained its 
record of having won every cup offered 
in this territory in the past ten years. 
The Karsch agency won the Parkinson 
Leadership campaign with 958 applica- 
tions for a total volume of $2,500,000 of 
which about $1,800,000 has been paid. 

Organization of a night squad made 
up of 25% of the men in the agency 
was an innovation which resulted in 300 
applications for $750,000 business. These 
men came to work in the evening, often 
met with Mr. Karsch at dinner, and then 
started calling on those prospects who 
work all night and are not to be found 
in the daytime. At midnight they met 
with the unit manager for a bite to eat 
and to make reports. 

To further production results prospects 
were picked from industries that were 
known to be successful. Files were re- 
viewed for clients about to loose their 
non-medical privilege. A drive was made 
to reinstate policies lapsed within recent 
years or to sell new insurance to those 
former clients. 

A committee of ten men contacted the 
home of each agent by phone each eve- 
ning and kept the agent’s wife and fam- 
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The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 






































Twisting 
Problem 
Solved 


Our audits contain 
the statement: “4 
lapsed or cancelled 
policy usually repre. 
sents a distinct loss 
to the insured.” Our 
agents, in delivering 


audits, underscore 
that statement in 
their client’s pres. 
ence. 


Reynolds 
Pomeroy 
Agency 


Provident Mutual Life 
Insurance Company 
420 Lexington Avenue 











ily enthusiastic about the drive. Every 
effort was made to put the agent in the 
right frame of mind and to impress upon 
him the fact that people will buy. The 
fifty-eight agents of the organization put 
the agency in first place in the metro. 
politan territory for April. 

Among the cups now in the Karsch 
agency are those for the Judge Day Con- 
test in 1926 and 1927, Loyalty Day in 
1926, the Ten-Day Klingman Campaign 
in 1931, the Klingman Campaign in 1934 
and the Parkinson Leadership Campaign 
this year. ; 





Tripp & Trefrey New Agcy. 
For Fidelity in Boston 


Charles R. Tripp of Cambridge and 
James T. Trefrey of New York City have 
been appointed managers in Greater Bos- 
ton for a new agency of the Fidelity Mu- 
tual Life of Philadelphia, effective June 
1. The partnership has opened offices 
at 10 Post Office Square and will op- 
erate under the firm name of Tripp & 
Trefrey. 

Charles R. Tripp has been identified 
with the company since 1908. He or- 
ganized the companies’ central New 
York State and southern Vermont ter- 
ritory and later became manager for 
Massachusetts. Since 1930 his agency 
headquarters has been located at Can- 
bridge, but he is widely known through- 
out the Boston metropolitan area. 

James T. Trefrey attended the Staur- 


ton Military Academy and the University | 


of Virginia, and is a member of the Delta 
Upsilon Fraternity. He has been active 
in life insurance circles for the past ten 
years. His early experience was in Bos- 
ton and later as agency supervisor after 
graduating from the supervisor’s school 
For the past three years he has been a 
supervisor for the Guardian Life in New 
York City. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 
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Consulting Actuaries 
Woodward, Ryan, Sharp, 
Davis & Hezlett 


90 JOHN ST., NEW YORK, N. Y. 
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There never has been so much to write 


ain hout in life insurance advertising until 
‘A re business passed through the recent 
led jepression, declared C. B. Robbins, man- 
res ager and general counsel of the Ameri- 
loss can Life Convention in the opening ad- 
jress before the North Central Round 
Jur Table Life Advertisers Association in 
ing Chicago May 24. ; ; 
ore Life insurance companies are in a 
in ound position to advertise, said the 
speaker, who pointed to the low manage- 
_ ment cost of life insurance estimated to 


he approximately 1.1%. The _speaker 
argued that all this “social security” leg- 
lation would not be necessary had the 
\merican people been educated to buy 
i The aim of life insurance advertis- 
ing should be to educate the American 
public, he said. 

R. B. Helser, agency secretary of the 
Leomen Mutual of Des Moines, in speak- 





ife ing on the subject of sales contests, crit- 
icized the football, horserace and _ base- 
4 hall type of contest as “silly” and not 
e rated very high by the field forces. He 
mem! fred good, straightforward contests, as 
such, better termed competition between 
e. Every agencies. 
nt in the A. Scott Anderson, manager of the 
ress upon f ervice section of the Equitable Life of 
uy. The F [owa, explained the recent changes in 
ation put f ihe format of “Equiowa,” the clever 
€ metro- § company house organ, in an address on 
that subject. NF 
> Karsch Fred L. Fisher. advertising manager 
Jay Con- for the Lincoln National Life of Ft. 
: Day in Wayne, explained the importance of tie- 
ampaign f ing up the field force in every national 
1 in 193 | advertising project. The company must 
ampaign f cll in advance the general agent, who 


gcy. 


in turn gets the agents into the mood 
and tempo of the particular type of ad- 
vertising being released, he said. He 
also said that local advertising done by 


Soston the agents themselves should be tied up 
with the company’s general advertising 
Ige and | program. a 
ity have John H. McCarroll. advertising man- 
ter Bos- | ager for the Bankers Life of Des Moines, 
ity Mu- | said his company was urging the man- 
ve June | agers in the field to get out their own 
| offices f bulletins to their own agents and also 
will op- | to exchange these bulletins with the 
‘ripp & Bother agencies sharing workable ideas. 
This, he said, had been very effective. 
catia’ Inquiries Should Be Followed Up 
1 New At the luncheon which followed the 
nt ter- | Norning session Homer Buckley, presi- 
er for | dent of Buckley, Dement & Co. of Chi- 
agency | °480, declared in an address that the 
t Cam. § Weak link in the advertising plans of life 
rough- | M"Surance is the manner in which they 
~ ff kandle inquiries. This, he explained, is 
Staun- |) Where the life insurance advertising pro- 
versity |, 8'am falls down in so many cases. In- 
e Delta | Wuiries come in and the companies are 
active | Weeks in sending out replies, the enthu- 
ast ten |) S!asm of the inquirer waning in the in- 
n Bos-  tetim. All life insurance companies con- 
r after | templating advertising should profit by 
school. this experience, he said. The speaker said 
been a |) that he believed all life insurance ad- 


» 'or the ‘expansion of the business,” 
> concluded. 


j vertising should deal with the conserva- 


tion end of the business. “Keep the 
Present business sold because it is a 


© toundation principle of any business that 


it must depend upon existing customers 
he 


Douglas J. Murphey, advertising man- 
ager for the General American Life of 
St. Louis, gave an interesting discussion 
on “Making Direct Mail Pay,” supple- 
menting the remarks of the luncheon 





| Q 
3 















Speaker. Mr. Murphey has developed 
Many progressive plans and tested them 


a tor effectiveness, but explained that the 
p Company’s direct mail set-up was still 


Mm Process of formation. 
pinstead of exhibits this year R. C 
sudiong, chairman of the meeting, ad- 


vertising manager for the Northwestern 


National Life, called upon the following 
© tell something of interest from their 


Round Table At Chicago 
Views Advertising Trends 


advertising experience. Each speaker was 
asked to present some idea in printed 
salesmanship which was passed around 
for discussion. Those who contributed 
were W. T. Plogsterth, superintendent 
of agencies of the Lincoln National; 
J. J. Doyle, manager of publicity of the 
Western & Southern; Harry V. Wade, 
assistant to the president of the United 
Mutual of Indianapolis; R. Helser, 
Alan Beck, advertising manager of the 
Central States Life, St. Louis; A. W. 
Barnes, advertising manager of the IIli- 
nois Bankers, Monmouth, IIl.; A. W. 
Tompkins, agency vice-president of State 
Farm Life, Bloomington, IIl., and Miss 
Nan Loughran, manager of publicity for 
the Old Life Line of Milwaukee. 

S. A. Swisher, Jr., of the Equitable 
Life of Iowa, president of the Life Ad- 
vertisers Association, concluded the 
meeting. 





Ways of Helping Agents To 
Use National Ad Campaign 


Ways to help agents use national ad- 
vertising was discussed before the Chica- 
vo advertising round table by Fred L. 
Fisher, advertising manager of the Lin- 
coln National Life. Four points which 
govern the planning of any campaign, 
he said, are to seek to co-ordinate ex- 
isting material on national advertising ; 
to put the general agent into the picture 
as strongly as possible; to build an en- 
thusiasm for advertising plans, methods 
and procedure in the field men; to fur- 
nishing working material—something the 
agent can get his hands on, that ties in 
actual selling and national advertising. 
keep these materials few in number and 
“plug” their use constantly. 

A sales bulletin from the home office 
to every agent under contract, dealing 
with media used and how to cash in on it 
on individuals sales, forms the backbone 
of the plans which affect the agent di- 
rectly, said Mr. Fisher. These bulletins 
should confine themselves to the use of 
two or not more than three specific sell- 
ing tools. 

With the Lincoln National the first of 
these is reprints. The bulletins suggest 
that all national advertising makes not 
necessarily prospects, but new acquaint- 
ances for the field men, and that his per- 
sonal effort will strengthen the connect- 
ing link of acquaintanceship into friend- 
ship if he uses the material furnished. 
The first use of reprints is in face to 
face soliciting. Any salesman who can 
say, “Of course, my company does na- 
tional advertising and you have undoubt- 
edly seen this message,” has gone a long 
way in building the prestige of his com- 
pany in the mind of his prospect. 

The use of reprints through the mail 
to preselected lists is also explained. Ty- 
ing in closely with the reprint plan of 
helping agents use national advertising 
is special literature built wholly upon 
these national advertising appeals. This 
is rather difficult to explain verbally, but 
can be shown definitely by an example. 
The piece “For the Living” used by the 
Lincoln National Life is packed with the 
company’s national magazine advertising 
theme. Many uses for this have been 
suggested to field men by bulletins. 
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INTERMEDIATE 





ARE YOU ANXIOUS TO ADVANCE ? 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 





CHARLES G. TAYLOR, JR. 


At the annual meeting of the Insurance 
Society of New York last week Charles 
G. Taylor, Jr., third vice-president of the 
on Life was re-elected presi- 
dent. 





HEADS INS. TRUST COUNCIL 
Basil Collins of Old Colony Trust Pres- 
ident of Boston Group; Joel 
Atwood Vice-President 

3asil S. Collins, assistant vice-president 
of the Old Colony Trust Co. of Boston, 
was elected president of the Boston Life 
Insurance Trust Council at the annual 
meeting in The Bellevue last night. Mr. 
Collins has been prominently identified 
with the trust and insurance business in 
that city for many years and has been 
a leader in advancing the idea of estab- 
lishing life insurance trusts. 

Joel H. Atwood of the Joel H. Atwood 
Co. of Boston, was elected vice-president. 
Mr. Atwood has been engaged in estate 
planning for a number of years. Other 
officers elected were Edward Messinger, 
treasurer, and John H. Hughes, secre- 
tary. The executive committee is com- 
posed of James C. Donahue and S. D. 
Weissmann, for one year; Walter I. King 
and William D. Sohier, Jr., for two 
years; Vernon E. Blagbrough and Irving 
L. Shaw for three years. 

Gilbert T. Stephenson, vice-president 
of the Equitable Trust Co. of Wilming- 
ton, Del., was the guest speaker. 


GUESTS OF A. F. HALL 


An outing of Lincoln National Life ex- 
ecutives and department heads is being 
held at President A. F. Hall’s summer 
home, “The Duck,” in Leland, Mich., on 
May 30, 31 and June 1 and 2. The com- 
pany officials are the guests of Mr. Hall 
at these Memorial Day outings every 
other year. The 1935 gathering is the 
fourth such held. 








100% HOSPITAL MEMBERS 
The Association of Hospitals of Essex 
County hospitalization insurance cover- 
age has been made 100% effective on all 
institutions of that county in New Jer- 
sey by the addition of Mountainside 

Hospital, Glen Ridge and Montclair. 





ORDINARY 


JERSEY CITY, N. J. 


GROUP 











“I Use It Myself’ 


Life insurance will never be 
sold like tenpenny nails, tooth 
paste, soup, or patent medi- 
cine. It will never be wrapped 
up and passed across a counter. 
It will never be displayed in 
store windows or on shelves, 
and no retail clerk will ever 
say to you: “This is a good 
policy. I use it myself!” 

















No. Life insurance will never 
be bought that way. Delicate, 
highly specialized, it must be 
sold by men trained to advise 
you about the particular policy 
best suited to your needs. You 
expect counsel when you buy. 
You want to deal with some- 
one in whom you can confide, 
knowing that your confidence 
will be secure. You want 
advice sympathetic with your 
needs. Provident Mutual rep- 
resentatives are ready to give 
you this advice. Consult them 
as you would your doctor or 
your lawyer. Depend on this: 
You may depend on them. 


PROVIDENT MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA— Founded 1865 
The advertising of Provident Mutual 


reflects its pride in the character of its 
agency force. 























CRANE DISCUSSES SECURITY 

E. O. Crane, Indianapolis general 
agent for the Northwestern Mutual Life, 
spoke on life insurance as an essential 
to solid security at the last meeting of 
the Terre Haute (Ind.) Association of 
Life Underwriters. “American people 
have been too ‘estate minded’ in their in- 
vestments,” Mr. Crane said. “Security 
of home and income will be gained by the 
average investor only through a program 
of investments certain to bring a stipu- 
lated amount surely and regularly.” 





DAWN TO DUSK DRIVE 
A “Dawn to Dusk” drive was conduct- 
ed by the Atlantic Life of Richmond on 
May 16 which produced the largest vol- 
ume for that day in the company’s his- 
tory. 
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NATIONAL BOARD SERVICES 
THE PUBLIC 

Agents and brokers, in fact all pro- 

ducers who have direct contact with the 


TO 


insuring public in the sale of stock fire 
insurance, can acquire valuable material 
for meeting competition of non-stock in- 
surers by reading carefully the published 
extracts and summaries of committee re- 
ports submitted at the annual meeting of 
the National Board of Fire Underwriters 
last week. These reports cover a wide 
range of activities of the National Board 
and show that while the Board’s achieve- 
ments aid the fire insurance business the 
general public of this country benefits 
to an even greater degree. 

The arson bureau, for example, oper- 
ates on a nationwide scale to protect life 
and property from those who resort to 
incendiarism for one reason or another. 
Each year brings greater efficiency in 
the trial of arson cases with a larger 
percentage of the guilty being convicted 
The committee on fire 
standards 


and sent to jail. 
and engineering 
maintains contacts with fire departments 
in all states and works to maintain high 
standards despite the economic difficul- 
ties with which municipalities are beset. 
And that is only a small part of the du- 
ties of that committee. Useful knowl- 
cdge of fires of suspicious origin is ac- 
quired from state and city officials by 
the actuarial bureau and _ this 
formation distributed to insurance com- 
panies to serve as a check on those who 


prevention 


loss in- 


try to mulct insurance companies with 
crooked fires. As moral hazard 
are reduced the public benefits through 
lower insurance rates. 

Through the various committees and 
through the Underwriters’ Laboratories 
the National Board cooperates in bring- 
ing about safer building construction and 
the use of better and safer electrical and 
President Koop 
ably pointed out in his report as head 
of the organization. The National Board 
is truly a public service organization and 
those who sell insurance, finding them- 
selves up against price competition, can 
point with satisfaction and pride to the 


losses 


heating apparatus, as 


far-reaching and important fields of ac- 
tivity of the stock fire companies. 
FRENCHMAN BUYS INSURANCE 
AS CURRENCY HEDGE 
Because of the light it sheds on cur- 
rent economic discussions the following 
item from the Lincoln National Emanci- 


pator scarcely needs comment: 

Last week an interesting incident oc- 
curred at the home office. A French- 
man, residing in Paris, France, purchased 
a large single premium 20 Year Deferred 
Annuity as a hedge against future French 
currency devaluation and French busi- 
ness conditions. 

In other words, this be- 
that American be 
worth more twenty years from now than 
the currency of any other nation 
in the world. He has placed his faith, 
and, what is more, his hard-earned 
money, the future of the United 
States. This annuity policy was arranged 


Frenchman 


lieves dollars will 


will 


on 


for him by E. Sobelle, who now repre- 
sents The Lincoln National Life in Cleve- 
land. The man from France is so en- 
thused about his plan and idea that he 
has interested several of his friends in a 
similar procedure. 

Things 


promising, 


at home look any 
but obviously through 
eyes of people in other countries the 


may not 


too 


United States is still a mighty fine place 
to be, and a splendid entrant to back in 
the 
honors. 


coming race for future economic 





AUTO POLICY STANDARDIZATION 
The expectations are that the major- 
ity of stock and mutual casualty compa- 
nies will bring their individual automo- 
bile insurance liability policies into agree- 
ment wth the newly approved standard 
policy provisions, which were recently 
adopted by all states except Texas, whose 
own forms will go into effect July 1, 
1935. ‘ 

The standardization program, jointly 
announced a few weeks ago by the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters and the American Mutual Al- 
liance, embodies certain distinct advan- 
tages for both insurance buyers and the 
companies. For the guidance of the 
buyer it will make available a means by 
which the coverage afforded under the 
policies of individual companies may be 
compared. It will also be of considerable 
value in building up a comprehensive 
record of court decisions in the several 
states which, it is felt, will be practically 
of universal helpfulness to all interested 
in the liability insurance contract. 

One of the biggest accomplishments 
brought about by the new program is 
that standard policy provisions in auto- 
mobile liability are now concise, clear, 
free of all surplus and confusing lan- 
guage. They will make for a policy with- 





The Human Side of Insurance 











WILLIAM 


S. NAULTY 

William S. Naulty, vice-president of 
the the Joseph M. Byrne Agency in 
Newark, on Saturday, June 1, will cele- 
brate the thirty-fourth anniversary of his 
connection with that agency. Mr. Naulty, 
one of the most widely known insurance 
men in New Jersey, entered the business 
in the state in 1898 when he became asso- 
ciated with the firm of Gadd & Naulty 
on Washington Street, Newark, and op- 
erated a local agency and special agency 
for insurance companies. His activities 
brought him in contact with Joseph M. 
Byrne, Sr., and in 1901 he joined the 
3yrne office. He is a member of a num- 
ber of insurance organizations as well 
as Civic associations and takes an active 
part in all insurance matters throughout 
the state. He is a Son of the American 
Revolution and a veteran of the Twenty- 
third Regiment in Brooklyn. He is a 
resident of Red Bank, N. J. 

* * * 


E. F. Williamson, general manager of 
the Norwich Union Fire, who has been 
visiting the United States and Canada 
for several weeks, sailed yesterday for 
England on the Berengaria. 


out ambiguity of meaning, which was one 
of the chief objectives of the drafting 
committees which have done such good 
work on the matter over a period of 
several years. The effect this will 
be a better understanding of the contract 
on the part of the buyer. Representative 
committees of the American Bar Asso- 
ciation have aided in this clarification. 

As the National Bureau points out in 
its. statement explaining 
gram: 

It is hoped that by the constructive 
effort of the companies, the way will be 
kept open for the constant improvement 
of the language of the automobile liabil- 
ity insurance policy so that it will keep 
pace with changing conditions and pro- 
vide at all times the maximum amount 
of protection consistent with the pre- 
mium rates charged. Current advan- 
tages in this direction will be retained, 
it is believed, through the establishment 
of permanent forms committees in the 
American Mutual Alliance and the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. These committees will col- 
laborate in the future as in the past in 
deciding upon changes in the standard 
provisions. They will confer also with 


of 


the new pro- 


such other committees for example as 
those representing the American Bar As- 
sociation, thus retaining both the advan- 
tage of a broad view of the problems as 
they arise and that of prompt action. 





+ mee i 
Paul L. Haid, president of the Ins 
ance Executives’ Association, missed th 
National Board of Fire Underwrite, 
meeting last Thursday at the Waldor, 
Astoria in New York City b z. 








“age tty but arri 
in time for the meeting in the alent 


of the Fire Companies’ Adjustment B 

reau, of which he is president. Mr Hai 

left Los Angeles the night before and 

flew by plane across the continent a 

riving in New York around noon Thurs. 

day. ’ 
* 7” + 

Albert Dodge, who for years has been 
associated with the well-known Buffal; 
agency of Armstrong, Roth, Cady Co 
has resigned. He has not yet announce; 
his future plans. A former Presiden; 
of the New York State Association oj 
Local Agents, Mr. Dodge is now a mem. 
ber of the executive committee of th 
National Association and chairman of th 
National Association’s advertising anj 
public relations committee. 

* * * 

Neal Bassett, who retired as presiden; 
of the Firemen’s of Newark and other 
companies in the Loyalty Group lay 
fall, attended the National Board of Fire 
Underwriters’ meeting at the Waldori. 
Astoria Hotel last Thursday and also the 
dinner that evening to General Manager 
W. E. Mallalieu of the National Board 
Friends of Mr. Bassett say that it would 
not be surprising if he were to re-enter 
the fire insurance business. 

* * * 

E. Lee Trinkle, president of the Shen- 
andoah Life and former governor of 
Virginia, was guest of the High Point, 
N. C.,, Association of Life Underwriters 
last week, addressing the members and 
visitors on “The Human Side of In- 
surance.” 

x * * 

J. P. Collins, superintendent of agents 
National Casualty of Detroit, is chairman 
of the general committee in charge of the 
forthcoming convention of the Nationa 
Accident & Health Association and is do- 
ing an excellent job. He is also on the 
program of the Health & Accident Un- 
derwriters’ Conference the same _ week 
with a discussion on “Recruiting.” 

7~ * : 

A. F. Hall, president of the Lincoln 
National Life, was elected a vice-pres- 
dent at large of the Indiana Taxpayer 
Association at a recent meeting of the 
association in Indianapolis. In addition 
to this responsibility, Mr. Hall is pres- 
dent of the Taxpayers Research Asso 
ciation. 

x * * 


W. A. Barr, agency supervisor for the} 


Massachusetts Bonding & Insurance Co, 
who has been spending two weeks 1 
Los Angeles with the Wm. L. Thoma 
agency, left for San Francisco May 4 
es 
Charles M. Williams, vice-president 0! 
the Western & Southern Life, is owner 
of the champion saddle horse, The Twit, 
which won the blue ribbon and troph 
at the Atlantic City horse show. 
+ * * 


Harry J. Brown, assistant secretary fo} 


the Pacific Mutual Life, returned to the 
home office at Los Angeles May 23 from 
a four weeks’ trip to the company’ 
agencies in the Middle West, visiting 
Omaha, Lincoln, Des Moines, Denve' 
and Salt Lake City. He reports indice 
tions of a marked improvement in bus: 
ness conditions in those cities and th 
existence of decidedly favorable opiniot 
with respect to the immediate future" 
practically all lines of commerce and it 
dustry—people generally feeling greall! 
encouraged over the outlook. 
* * * 


W. B. Cruttenden, vice-president y 


who ! 


the Springfield Fire & Marine, 


at present touring Europe, is expec 
back in about a fortnight. 
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Reception at Lloyd’s in Honor of 
King’s Jubilee 
One of the most brilliant functions held 
in celebration of the Jubilee of King 
George’s reign and also one of the most 
brilliant receptions in the social history 
of Lloyd’s was given by the chairman 
and committee of that institution on May 
5. Over 2,000 guests thronged Lloyd's 
puilding, chief among them being the 
Prince of Wales, the Prime Minister of 
Australia and Mrs. Lyons, the Prime 


S president 
and other 
1TOup last 
ard of Fire 

Waldori. 
1d also the 
] Manager 


nal Board { Minister of Southern Rhodesia and Mrs. 
it it would f Huggins, and the Lord Mayor of Lon- 
O re-enter don and the Lady Mayoress. 

The reception was in honor of the 

Empire visitors attending the Jubilee. 
the Shen-f Distinguished representatives of the arts, 
vernor off professions and industries in all parts 
gh Poin, } of the British Empire were present. The 
lerwriters} numerous guests from all parts of the 
bers anif world exemplified the international char- 
le of In-— acter of the organization. Decorations 


and Orders glittering on many a breast 
lent brilliance to the scene, and here and 


of agents> there an Oriental in all the splendor of 


chairman} Eastern garb provided a blaze of color. 
rge of the The Prince of Wales was received by 
National} S. J. Aubrey, chairman of Lloyd’s, and 
ind is do-f Miss Aubrey and members of the com- 
oO on the mittee. He was cheered by the assem- 
dent Un-— bled guests. It was his first visit to 
me week} the new building, although his brother, 
e the Duke of Kent, attended the reception 


given to the delegates attending the In- 
ternational Monetary and Economic Con- 
lerence a couple of years ago. 

Conducted by Mr. Aubrey, the Prince 


Lincoln 
ice-presi- 


of made a complete tour, beginning with the 

"additio vast underwriters room, 128 feet square, 

is pres where is transacted the insurance of 

» ioe ships, cargoes, freights and the thousand 
} and one other risks covered. 

In the center is the Lutine bell, in 
ee which the Prince displayed a special in- 
nce Co. terest: It was salved from the wreck 
Ber Hey of H.M.S. Lutine, lost in 1799 off the 
Thomas Dutch coast, and is rung when any spe- 
May 2 cial announcement is made, especially of 

7 overdue vessels. One stroke indicates a 
.— ‘oss and two strokes a late arrival. 
ident oi For the reception fully 500 cars had 
s own to be parked in the vicinity of Lloyd’s 
e Twin building, special arrangements being 
trophi made by the police to permit this. For 
each car a colored check was issued, on 
the back of which was printed a street 
tary for} plan of the neighborhood. Every street 
| to thf for hundreds of yards north and south 
23 fron) Of Leadenhall Street, the location of 
ee Lloyd’s was used for parking, and a large 
visiting 


body of police controlled the traffic. 
Denver * * * 





= Report on Liquor Conditions in the 
a & Different States 

pinion: _An exhaustive survey of liquor condi- 
ture inp "ons throughout the country is contained 
ind in M a special edition of Inspection News, 


a 
greatl! published by the Retail Credit Co., which 

has its home office in Atlanta, Ga., and 
branches in many cities. This survey, 
covering every state in this country, re- 
views present laws on liquor traffic, cur- 
rent conditions and the personnel of the 
liquor business. Following are some short 





ent Of 
who . 
pectet 

















extracts from the reports on such states 
as New York, Ohio (birthplace of the 
Anti-Saloon League), Pennsylvania, 
South Carolina, Vermont and Washing- 
ton: 

New York: The general trend has 
been toward hard liquor as compared 
with beers and light wines. About 75% 
of all cocktails made in the better places 
are of hard liquor. Although noonday 
drinking is apparently becoming passe, 
the popularity of the cocktail hour con- 
tinues to increase and a survey of the 
better places brings to light several in- 
teresting facts. Between 4:30 and 5:30 
o'clock approximately 90% of the cus- 
tomers are women. Between 5:30 and 
7:30, they are about 60% men and from 
7:30 to 8:30 and 9:00 the number is fair- 
ly evenly divided. 

The State Department of Correction 
records for 1934 showed an increase of 
13.6% in confiscation cases and 39.2% in 
the number of persons arrested for driv- 
ing while intoxicated. A total of 51,362 
for public intoxication was recorded 
during the year as compared with 45,202 
in 1933. Arrests for intoxicated driving 
—first offense—jumped from 2,761 in 1933 
to 3,842 in 1934. 

Liquor Personnel: On the whole, the 
individuals heading up the concerns in 
the manufacture and distribution of 
liquor are of a high grade type. There 
is no large distinction between the work- 
ers and the truck drivers and those with 
other manufacturers in diversified fields. 

The retail outlets are operated largely 
by former bootleggers, racketeers, and 
other types of people who expect to reap 
a huge profit in a short time. 

Clerks in the liquor stores are the 
same as average clerks in groceries, mar- 
kets, etc. Most of them are men of 
average education, law abiding. Em- 
ployed today in bars are men who 


worked as bartenders in speakeasies, 
with a sprinkling of old-time bar- 
tenders. . 
Ohio: Public sentiment favors strict 


regulation and authorities are strictly 
enforcing the law. There is still a con- 
siderable amount of bootlegging and re- 
cently the state found bootleg liquor be- 
ing sold under the state labels. It has 
also been difficult to stamp out the il- 
legal re-filling of bottles. 

More hard liquor is being drunk now 
than before. Women are drinking more 
in public than before. Drunkenness has 
increased, but one does not see the man 
who is dead drunk, as before. The chief 
difficulty seems to be the increased 
amount of driving while intoxicated. 

Pennsylvania: The drinking is now 
among the older elements rather than 
the younger. 

Driving while intoxicated has increased, 
as shown by the number of arrests and 
accidents. 

South Carolina: Although the free sale 
of liquor is illegal still in the state, it 
is being sold openly in the larger towns. 
Bootleg whiskey is not being sold open- 
ly but Government stamped whiskey is 
on sale in hotels, barrooms, and many 
other places. In some places, it is open- 














ly displayed. As long as the Federal 
Stamp is on the bottle and the dealer 
has paid the Federal tax, the Federal 
authorities are not taking action. 
_ Washington: Most of the drinking is 
in private clubs and in beer parlors or 
taverns. In private clubs, drinks can be 
served out of the member’s own bottle 
by using a “pool” system, which is prac- 
tically the same as selling by the drink 
over the bar. These private clubs, how- 
ever, are closely supervised and only 
those in good standing are given the 
license for selling in this manner. 
_Deaths from auto accidents in King 
County, the county in which Seattle is 
located, increased about 50% in 1934 
over 1933. Drinking was undoubtedly 
the cause of a large number of these. 

Vermont: There has been a steady 
increase in the amount of drunkenness. 
The cases of driving while intoxicated 
have increased about 40% since Repeal. 

a a 


First Reinsurance Contract, 
July 12, 1370 

Through the courtesy of H. Ernest 
Feer, expert on reinsurance and vice- 
president of the American Equitable, the 
Insurance Society of New York has been 
brought in touch with what Mr. Feer 
considers the first reinsurance contract, 
which was written on July 12, 1370. The 
text of this policy follows: 

We, Griffedus Benavia and Martinus 
Maruffus, citizens of Genoa, acknowl- 
edge to you, Bartholomeus Lomellinus, 
citizen of Genoa, number 9 Sorleo, that 
we have obtained, held and received a 
portion of your wares and goods,—Re- 
nouncing (1) ... to give and pay 125 
pounds at Genoa in the next succeeding 
six months—viz. 62 pounds and 10 solidi 
each, under (II)... 

It is provided and definitely specified: 
if the said amount of wares and goods, 
ior the risk of which Jullianus Grillus 
has made an agreement with Johannis 
Sachus under definite restriction, in ac- 
cordance with the form of public instru- 
ment written by the hand of a notary 
public, and which (quantity of goods) 
was loaded on the vessel having as mas- 
ter Bartholomeus Verme de Saulo, or 
his substitute,—shall have been dis- 
charged and unloaded safe and sound in 
the Harbor of Clusae (Sluys—French, 
Ecluse) in Flanders—then and under 
those circumstances the present instru- 
ment shall be void and of no account 
and in proportion. 

It must be understood that the risk 
of this character is ini effect as soon as 
the said ship has arrived at Cadiz. 

Margin: To go to Clusae by direct 
voyage. Permission is granted to take 
on cargo at any point. 

We shall not be held, however, for any 
tax given or paid to anyone in Cadiz. 

The aforesaid Bartholomeus witnesses 
that the present debt is due to Jullianus 
Grillus. 

Done as above (III) 
Records of the notary at Genoa. 
Done by Androelus Caitus c.22 r. 


Some of Mr. Feer’s comments, appear- 
ing in the current issue of the Insurance 
Society’s News Letter, follow: 

In order to recognize in this document 
an insurance and more particularly a 
reinsurance contract, it is of advantage 
to draw extensively on Bensa’s book and 
Valery’s translation. (The following page 
numbers refer to the translation by Val- 
ery.) 

It was conceded 
insurance contracts 
in Italy (page 18). 

Thanks to the documents which were 
discovered in the archives of Florence, 
it can not be doubted that, beginning 
with the first twenty years of the 14th 
century, insurance was practiced in the 
leading commercial cities of Italy as a 
customary transaction (page 20). 

These new contracts must have been 
adopted by commercial practice in the 
years between 1300 and 1319 A. D., this 
latter year being the date of the first 
known insurance contract (page 21). 

The contract of insurance was not cre- 


true 
light 


long ago that 
first saw the 


ated by the legislative act of a genius. 
It is the end of a series of evolutions, 
which reflect the idea of obtaining pro- 
tection in the struggle with the hazards 
of the sea. Marine insurance in the 
form of a separate contract became 
known only with the 14th century, but 
in the preceding periods it was practiced 
in an implied form (page VI). 

During the Middle Ages commerce 
used various contracts in which the idea 
of the risk is clearly discernible. For in- 
stance, in contracts of affreightment 
(carriage) the carrier declares to take 
charge of the money or the merchandise 
ad tuum risicum, ad tuam fortunan—at 
your risk and fortune (page 2). Simi- 
larly, reference to the element of risk 
is made in loans for maritime venture or 
in sales where the seller agrees to de- 
liver the merchandise at the purchaser's 
place. The party was stipulated which 
had to bear the risk and this factor re- 
flected itself in the monetary considera- 
tion passing between the parties. Thus 
in these agreements there was the germ 
of insurance. The independent insurance 
contract was born when a third party 
interposed itself between the purchaser 
who had bought “upon delivery” and the 
seller desirous to rid itself of the risk 
factor, the third party offering to as- 
sume such risk in consideration of a 
pavment (page IX). 

In the Middle Ages all novelty was 
suspect. In the beginnine, therefore, the 
reinsurance contract modeled itself after 
a freight contract (page XI). Subse- 
quently, starting with 1358 A. D., all the 
Genoese contracts of insurance took the 
form of a sale, the amount insured being 
payable “nomine venditionis” (page 28). 
The insured objects were considered—not 
only fictitiously—as forming the subject 
of a sale (page 29). 

The foregoing readily identifies the 
document under consideration as an in- 
surance. Griffedus Benavia and Martinus 
Maruffus, of Genoa, declaring to have 
received certain merchandise. agree to 
pay for it in six months’ time, unless 
the goods are delivered safe and sound 
in the Harbor of Sluys in Flanders, in 
which case the contract would be void. 

* * * 


Ordway Tead, Writer of Economic 
Books and Lecturer 


Ordway Tead, author of “The Art of 
Leadership,” recently published by Mc- 
Graw-Hill, is with Harper & Bros., pub- 
lishers, and has long been known as an 
editor, lecturer and teacher. Among his 
books are these: “Instincts in Industry,” 
“Personal Administration: Its Principles 
and Practices,” “Labor Relations Under 
the Recovery Act,” “The People’s Part 
in Peace,” “A Course in Personnel Man- 
agement,” and “Human Nature and Man- 
agement.” 

Ever since the World War he has been 
in close relation to the development of 
personnel work in industry in this coun- 
try, and two of his books in the field 
of personnel management have come to 
be acknowledge as standard required 
reading for business students in that 
field. 

Mr. Tead was graduated from Amherst 
College in 1912 and for three years was 
resident at the South End House (set- 
tlement) in Boston. From 1915 to 1921 
he was engaged in industrial relations 
counseling in Boston, New York, and 
(during the War) Washington. From the 
time of the War Emergency Courses at 
Columbia University in 1917, he has been 
lecturer in Personnel Administration at 
Columbia. He was for five years editor 
of business books for McGraw-Hill and 
now occupies the post of editor of eco- 
nomic books for Harper & Bros. 

Among some of the topics he lectures 
on are these: Labor Relations Under 
the New Deal, Today’s Challenge to 
Management, Industrial Democracy: 
What It is and How to Get It, The New 
Task of Education, How Executives Can 
Become Leaders, How to Get Employe 
Cooperation, The Development of Per- 
sonality, Present Trends in Personal 
Management, Making Life Worth Living 
and Can We Have Faith in the Future? 
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Beardsley Views Current Problems 


In Report to Automobile Association 


Retiring President of National Body Urges Harmony of Action 
Between Fire and Casualty Companies; Discusses 
Finance Risks and Competition 


Guy E. Beardsley, vice-president of the 
Aetna (Fire), who retired last week as 
president of the National Automobile Un- 
derwriters’ Association after serving as 
the head of that organization for three 
years, took occasion in presenting his 
final report at the annual meeting to 
comment upon a number of subjects of 
vital importance to companies and pro- 
ducers handling automobile fire, theft 
collision insurance. For one thing he 
urged much closer cooperation between 
fire and casualty automobile insurers. He 
discussed finance business at some length 
and said that a special committee of the 
association is now studying ways and 
means to inyprove methods of insuring 
financed cars. 

Stating that lack of vision on the part 
of, stock companies is inviting other 
branches of business into the insurance 
field and fostering self-insurance, Mr. 
Beardsley said the insurance companies 
should be active and forward-looking in 
seeking not only to find out the insur- 
ance requirements of the public but set 
about to meet such requirements insofar 
as good business judgment permits. He 
also.called upon the companies to urge 
their agents to present automobile insur- 
ance more actively so as to meet the 
salesmanship efforts of non-member com- 
panies. The comprehensive policies are 
finding decided favor with the public, 
Mr. Beardsley said, and while some criti- 
cism has been heard this is natural with 
new forms and steps will be taken to 
meet legitimate objections. 

Mr. Beardsley opened his report with 
statements concerning the concentration 
of the automobile manufacturing business 
into a few companies with about 90% 
of the new car output listing around 
$500. Continuing, he’ said in part: 


Loss Ratios May Increase 


These conditions have created consid- 
erable improvement in the automobile 


underwriting of our companies. True, 
the centralization of production has 
tended toward centralization of insur- 


nce, fostered by the fact that between 

55% and 60% of all cars sold—both' new 
and old—represent instalment purchases. 
On the other hand, the centralization of 
production has brought with it an in- 
creasing standardization in physical con- 
struction and physical wearing qualities 
—all of which have an important bearing 
upon insurance hazards. 

Consistent with similar trends in other 
insurance lines, the trend in automobile 
loss ratios has been downward. Some 
of this may perhaps be attributable to 
improvements in construction, but if past 
history is a criterion, higher loss ratios 
may reasonably be expected as business 
conditions improve. Insurers are also 
facing increased costs of repair parts and 
the general upward swing of wage scales, 
thereby considerably increasing the 
amounts paid for repairs. These are very 
important conditions to be kept in mind 
in any study of rate levels. 

Despite the fact that during the year 
1934 there were some material reductions 
in rate and premium levels in important 
income producing states, we find that the 
premiums written by association compa- 


nies in 1934 show a decided increase. 
When it is recalled that the average in- 
surable value of automobiles is much 
lower than in pre-depression days and 
also that rate levels have been consid- 


erably reduced, this increase in volume 
for association companies is heartening 
indeed. 


Finance Business 


It is true that increased centralization 
in manufacturing and marketing has 
tended to centralize new-car insurance 
in the hands of certain companies. Not- 
withstanding, there is a very large and 
desirable volume of business which is 
represented by cars purchased for cash 
and by renewals. The average associa- 
tion company will immediately think of 
finance business and will doubtless won- 
der what comfort these figures have for 
him. 

Throughout the life of this association 
and its predecessors finance business has 
been the great problem of organization 
companies, but I am pleased to say that 
a special committee of the association is 
now carefully studying ways and means 
to improve our methods of insuring fi- 
nanced automobiles. The results of this 
study today are distinctly encouraging 
and if the plans are possible of consum- 
mation, they should materially better the 
underwriting position of association com- 
panies generally and their relations with 
the public, the large insurers, etc. 

Those of you who have not been called 
upon to deal intimately with some of 
these problems may not entirely recog- 
nize the difficulties involved. Present 
forms of merchandising automobiles were 
not created by the insurance fraternity 
nor are they subject to the same restrict- 
ive supervision as insurance activities. It 
is the duty of insurance companies to 
furnish the protection, and many inter- 
ests must be recognized in even the sim- 
plest insurance operations, but when it 
comes to finance business we must con- 
sider the needs and desires of the in- 
surers themselves, the finance compa- 
nies, the manufacturers, the insurance 
carriers and the requirements of the 
state insurance departments. 

To secure unanimity of thought and 
agreement between all these interests, 
even on the simplest matter, seems at 
times to be a superhuman task. Many of 
our insurance statutes were enacted years 
ago and do not apply to present day 
automobile insurance needs. While they 
are still in force, it is encouraging to 
report that insurance departments gen- 
erally have been most cooperative and 
have recognized the imperative need for 
liberal construction of these statutes. 

(Continued on Page 24) 
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Agents and I. U. B. Committee Reach 


Agreement On Several Practices 


Long continued opposition of numer- 
ous local agents to certain practices of 
the Interstate Underwriters’ Board will 
be removed at least in part as the result 
of the harmonious conference held in 
New York City last Friday between a 
committee of the National Association of 
Insurance Agents and a committee of 
company executives. At this joint meet- 
ing the agents presented a list of recoin- 
mendations which were all given earnest 
consideration, as a result of which the 
I.U.B. committee has agreed to recom- 
mend to its governing committee several 
of these suggestions, all of which look to 
the protection of the local operations of 
the agents. Both committees agreed that 
these conference committees can be of 
real value and are recommending that 
each organization continue its conference 
committee as a standing committee for 
the purpose of periodical discussion of 
mutual problems. 

The company members of the I.U.B. 


were represented at the conference by 
the following: Harold V. Smith, vice- 
president, Home of New York, chairman; 
Paul L. Haid, president, Insurance Ex- 
ecutives’ Association; John C. Harding, 
Western manager, Springfield Fire & 
Marine; Vincent L. Gallagher, secretary, 
America Fore Companies; J. M. Waller, 
vice-president, Aetna (Fire), and John 
R. Dumont, manager, I.U.B. The agents’ 
committee consisted of the following : 
Kenneth H. Bair, chairman of associa- 
tion’s executives committee, chairman; A. 
J. Smith, New York City; Lyman Drake, 
Chicago; Edwin J. Cole, president, Na- 
tional Association, Fall River, Mass.; 
Walter H. Bennett, general counsel, Na- 











} J. A. Kesey, President G. Z. Day, 


CAPITAL . , ‘ 
PREMIUM RESERVE. . ‘ 
OTHER LIABILITIES ° ° 
CONTINGENCY RESERVE ° 
NET SURPLUS . ° ° . 
TOTAL ASSETS . ‘ ° 


Bonds & Stocks valued on New York 





Statement December 


Standard Insurance Company 
| of New York 


Head Office: 80 John Street, New York 


Vice-President C. L. Henry, Secretary 


31st, 1934 


. . . ° ° $1,500,000.00 
1,351,369.36 

* 212,275.00 
23,282.17 
2,587,232.01 


5,674,158.54 


Insurance Department Basis. Securities carried 


at $60,688.08 in the above statement are deposited in various States as required by law. 











enemies 





tional Association, and J. B. Miller, as. 
sistant secretary, National Association, 

Following the conference Messrs, Dp- 
mont and Bennett issued a joint state. 
ment on the accomplishments gained. 
Listing the recommendations which the 
I.U.B. committee will support the state. 
ment Says: 

Recommendations of Agents 

“These recommendations are as fol 
lows: 

“1. That the 1.U. B. retain its present 
rule requiring a minimum of five or more 
locations to qualify. 

“2. That it will continue the applica 
tion of the principle that reporting forms 
should only be used for the purpose of 
insuring fluctuating values. 

“3. That underlying policies must be 
issued in each state where there are any 
values under these reporting forms. 

“4, That the right of the agent to his 
over-writing commissions be reaffirmed 

“In connection with the first recon- 
mendation, assurance was given that no 


(Continued on Page 20) 
RATE SETTLEMENT DELAYED 


Missouri Court Action Holds Up Puttin; 

Compromise Agreement Into Effect 

For Some Months 

Judge Sevier of the Cole County Cir 
cuit Court at Jefferson City, Mo., last 
week ordered an amended petition, filed 
by seventy-three fire companies inter- 
ested in the 162/3% rate increase, strick- 
en from the record and then entered at 
order directing that the $1,750,000 of im- 
pounded premiums in the custody of the 
court should at once be disbursed to 
policyholders. 

The filing of the amended petition re 
vealed a compromise had been reached 
with the Missouri Insurance Department 
on the basis of a 13.3% increase in basi 
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sions to policyholders greatly reduce 
the actual increase to a point where the 


new rates would average about 95% of 


those that prevailed prior to the Hyée 
10% reduction order of October, 1932. 


Counsel for the companies affected bp 
Judge Sevier’s ruling have filed a form! > 
appeal to the Missouri Supreme Court f 


The high court will probably hear th 
case at its September term. This apped 
automatically stays the execution @ 
Judge Sevier’s order for the immediatt 
refunding of the $1,750,000. 

Judge Sevier’s decision has blockel 
temporarily plans to adopt the compr0 


mise settlement of all litigations pe nding 


in the state and federal courts. Super 


intendent O’Malley states that he wi 
go to the limit to carry out the compre 
mise and insurance leaders are confidetl 
that it will eventually prevail. 
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Honor Mallalieu On 
His 25th Anniversary 


FINE TRIBUTES PAID TO HIM 


Resolution Adopted at National Board 
Meeting; Guest of Honor at Dinner 
in Evening 


Suitable and deserved recognition of 
his twenty-five years as general mana- 
ver of the National Board of Fire Un- 
jerwriters was accorded Wilbur E. Mal- 
lieu at the annual meeting of the Board 
st Thursday and at a dinner at the 
Hotel Pierre that evening where Mr. 
Mallalien was guest of honor. He will 
not soon forget the many fine compli- 





MALLALIEU 


W. E. 


nents paid to him by leaders in the busi- 
ness as they recalled his services to in- 
surance extending over a period of thir- 
ty-five years. Mr. Mallalieu was with 
the National Board for ten years before 
becoming general manager in 1910. 
Just before the close of the Board 
meeting last Thursday morning James 
Wyper, vice-president of the Hartford 
Fire and a former president of the Na- 
tional Board, arose and told of the long, 
loyal and highly capable services ren- 
dered by the general manager. He also 
paid tribute to Mr. Mallalieu’s character, 
achievements and wise counsel. 


Resolution Adopted 


kK. W. Koeckert, United States man- 
ager of the Commercial Union Assurance 
and newly elected president of the Na- 
tional Board, then offered the following 
resolution which was adopted unani- 
mously : 

“On this twenty-fifth anniversary of 
the appointment of Wilbur E. Mallalieu 
to the general managership of the Na- 
tional Board of Fire Underwriters, it is 
hitting that we should pause to record 
cur deep sense of appreciation of what 
he has accomplished for the organization. 
, His devotion to the interests of the 
Board during the entire period of his 
association with it, his disregard of the 
limitations of time and of outside occu- 
pations, his unwavering loyalty to the in- 
stitution of stock fire insurance, his tact 
in dealing with those outside the industry 
itself but whose duties bring them into 
contact with the business, his marked 
ability in fulfilling. his executive obliga- 
tions and his willingness to serve each 
individual member of the Board in every 










im pro: FF 
1 fident 









legitimate way are among his outstanding 
characteristics and I offer the motion 
that the members here present rise in 
acknowledgment of the great service he 
mS rendered to the Board and as an 
evidence of their hope that he may long 


Even Though Dollar Loss Was Down 


In 1933 there was not only a drop in 
losses but in the number of fires and 
average loss per fire as well but in 1934 
there was the curious combination of a 
decrease in total loss and average loss 
per fire but an increase in the number 
of fires. The report of the committee 
on statistics and origin of fire showed 
that the number of fires last year in- 
creased 9.62% to 7.18 fires per 1,000 pop- 
ulation while at the same time the aver- 
age loss declined 3.50% to $221.89 per 
fire. Continuing the report said in part: 

Our fire departments are to be con- 
gratulated on this showing. Through 
fire prevention education and advances 
in structural conditions we can accom- 
plish a great deal in this respect; nev- 
ertheless, until the general public does 
its part by preventing the inception of 
fires, the trained fire fighting organiza- 
tion remains the essential element in re- 
stricting the loss. 

Uninsured and Exposure Losses 

From the records of the cities which 
report both insured and uninsured losses, 
we find that approximately 124%% of 
losses were not covered by insurance. 
This represents a considerable increase 
as in 1932 and 1933 uninsured losses were 
only about 9% of the total. 

Largely as a result of the Chicago 
Stock Yards fire, the ratio of exposure 
losses shows a sharp increase this past 





be spared to continue the work in which 
he is so vitally interested.” 

Deeply moved, Mr. Mallalieu respond- 
ed to the kind thoughts expressed and 
said that he has been most fortunate in 
the associations he has enjoyed all these 
years. He said his mind was crowded 
with memories of the splendid leaders 
who have been presidents of the National 
Board in the last quarter century. Proud 
of the National Board and its record of 
accomplishments for the business and the 
people of the United States, Mr. Mal- 
lalieu praised the staff of thé organiza- 
tion for its loyal cooperation and the fire 
company executives who have aided s 
materia!ly in committee work. 


Tributes at Banquet 


At the dinner at the Hotel Pierre, at- 
tended by about 250 fire company execu- 


year. For the 377 cities presenting this 
data the percentage is 12.95, whereas 
in 1933 the average was only 5.22%. Chi- 
cago rose to 44.76% as compared with 
3.74%, and Boston also showed an in- 
crease from 1.82% to 5.13%; on the 
other hand, Philadelphia dropped 5% to 
6.60, and Baltimore and Cleveland re- 
mained practically stationary at 4.16% 
and 2.33% respectively. (New York does 
not report this detail.) 

Cities whose losses exceeded $5 per 
capita totaled twenty, doubling in num- 
ber the 1933 group. In some instances 
the excessive loss was attributable to 
one large fire as in the case of Bur- 
bank, Cal., with a $500,000 motion picture 
siudio fire, and Newport News, Va., with 
a grain elevator loss of $770,756. There 
are no longer any cities with a consecu- 
tive five-year record in this class, and 
only Peabody, Mass., appears therein 
four times. 

All quarters of the globe now con- 
tribute to our compilation, and the ex- 
perience of these principal foreign cities 
adds materially to the interest and value 
of this record. Apparently the trend 
toward lower losses was universal last 
year. The average per capita of the 
Canadian cities dropped sharply from 
$2.31 to $1.64 and the English towns from 
90 cents to 82 cents. Some of these 
Cities, as usual, show amazingly small 
losses. 


tives, casualty company leaders, agents, 
Insurance Department representatives 
from New York, New Jersey, Connecti- 
cut and Texas, and others, B. M. Culver, 
president of the America Fore companies, 
was toastmaster. He introduced Mr. 
Koeckert, who reviewed Mr. Mallalieu’s 
career in insurance and then said that 
the general manager had served “with 
credit to himself and to the complete 
satisfaction of the companies. He has 
the infinite tact of a European states- 
man plus administrative ability.” 

John Kenlon, former chief of the New 


York Fire Department, recalled the days 


years ago when he and Mr. Mallalieu, 
then an assistant engineer of the National 
3oard, worked out ways to prevent 


sweeping conflagrations. He told of how 
they tested fire apparatus down on the 


(Continued on Page 22) 
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Paul B. Sommers Becomes Vice-Presi- 
dent; Ballard, Culver, Mallalieu 
and Lum Re-elected 

Announcement was made in these col- 
umns last week of the election of F. W. 
Koeckert, United States manager of the 
Commercial Union Assurance, as presi- 
dent of the National Board. Other of- 
ficers elected were as follows: vice-presi- 
dent, Paul B. Sommers, president of the 
American of Newark; secretary, Sumner 
Ballard, president of the International, 
and treasurer, B. M. Culver, president 
of the America Fore companies. The 
last two were re-elected to office. Gen- 
eral Manager W. E. Mallalieu and As- 


sistant General Manager C. H. Lum 
were also re-elected. 
Five members of the executive com- 





B. SOMMERS 


PAUL 


mittee were elected for three years to 
succeed an equal number who had com- 
pleted their terms. The new members 
are F. B. Luce, vice-president of the 
Providence Washington; J. R. Cooney, 
president of the Firemen’s of Newark; 
J. H. Vreeland, United States manager 
of the Scottish Union & National: Gus- 
tavus Remak, Jr., president of the In 
surance Co. of the State of Pennsylvania, 
and E. W. Nourse, United States man 
ager of the London Assurance. Esmond 
Ewing, vice-president and secretary ol 
the Travelers Fire, was elected a mem- 
ber to serve for one year, filling out 
the term of the late Robert H. Williams 
of the same company. 

Holdover members of the executive 
committee are O. E. Lane, Fire Asso 
ciation; R. R. Martin, Atlas; Hart Darl- 
ington, Norwich Union Fire; F. W. Sar 
geant, New Hampshire Fire; W. Ross 
McCain, Aetna (Fire); John O. Platt, 
Insurance Co. of North America; C. | 
Shallcross, North British & Mercantile; 
Ray Decker, Royal-Liverpool groups, 
and Robert P. Barbour, Northern As 
surance. 


NEW BUILDING CODES 


The committee on construction of 
buildings reported recently that the 
larger cities of the country are develop 
ing new building codes. Development of 
varied extent is reported in New York, 


Chicago, Philadelphia, St. Louis, Boston 
and Denver. In several of these cities 
codes have been prepared and publi 
hearings on them are pending. The Na 


tional Board has rendered service in each 
case. New York State and North Car 
lina are developing building 
have state-wide application. The latte: 
code is more or copied from the 
National Board’s code. A building code 
is being formulated for cities of the third 
class in Pennsylvania 


codes to 


less 
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Aiding Agents to Meet 
Non-Stock Competition 


MORE MATERIAL IS PREPARED 
Public and Business Organizations Being 
Informed of Sound Principles of 
Stock Insurance 


Although for reasons of economy the 
National Board of Fire Underwriters is 
no longer carrying on its national ad 
vertising campaign, the public relations 
department is preparing more and more 
material available to member companies 
and their agents designed primarily to 
equip those eneaged in the business of 
stock company fire insurance with a bet 
ter understanding of the indispensable 


nature of th: canitalized form of insur- 
ance indemnity in the field of property 
rrotection. In its renort to the National 


Board annual meeting last week in New 
York the public relations committee said: 

“Frankness compels the admission that 
much vet remains to be done along these 
lines, if the producing agencies of the 
companies are properly to be fortified 
vainst the aggression of non-stock com- 
pany compe titors. 

“Two booklets of special interest to 
the agents have been distributed in larg« 
numbers; one of these, ‘Your Agent 
Your Friend,’ describes the valuable ser- 
vice of the stock company fire insurance 
local agent; and the other, ‘What Buying 
Fire Insurance on a “Price” Basis Really 
Means,’ contrasts the certainties of stock 
company fire insurance with the uncer- 
tainties of other types of protection. 
Many new pieces of literature were pre- 
pared during the year and the standard 
publications revised to date. 


Stock Fire Insurance Service 


“We endeavor to prepare and dissemi- 
nate constructive comment on stock com 
pany fire insurance with the thought of 
bringing to the public a knowledge of the 
sound colaslalba on which the business 
is founded and the service it renders to 
lessen the fire loss through its fire pre- 
vention and arson activities. We can 
never overemphasize the fact that stock 
company fire insurance not only has 
demonstrated completely during the de- 
pression that it can and does function 
efficiently, but that its organization ma- 
chinery, considered from either the 
standpoint of individual companies or the 
activities of company organizations, such 
as the National Board of Fire Under- 
writers and the several territorial organi- 
zations—the Eastern Underwriters’ As- 
sociation, the South-Eastern Underwrit- 
ers’ Association, the Western Underwrit- 


ers’ Association, and the Board of Fire 
Underwriters of the Pacific—is exactly 
suited for rendering the most effective 


and the most efficient service to the in- 
dividual in every local community. 

“This committee has, in former reports, 
expressed the hope that a plan might be 
inaugurated for a closer contact between 
stock company fire insurance as exem- 
plified in National Board membership and 
all forms of organized business through- 
out the country. There is a special in- 
terdependence of our business and the 
industry of our country, and we still hold 
the thought that an effort should be 
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FIRE DEPARTMENT SURVEYS 
Recommendations for Cities Prepared by 
Board Inspectors; Use of Standard 
Grading Schedule 


Two features of the report of the com- 





mittee on fire prevention and engineer- 
John F. 
had to do 
efficiency of fire departments and the use 


of the 


ing standards, Gilliams, chair- 


man, with maintaining the 


standard grading schedule. Ex- 


tracts from the committee 
these subjc cts follow: 

There have been numerous cases where 
cities have called upon us for advice in 
planning improvements, made possible, in 
some instances, by the use of funds se- 
cured through the Federal Public Works 
\dministration. Other cities because of 
financial conditions have been faced with 
the problem of curtailing fire protection, 
particularly in connection with the fire 
department. Numerous consultations have 
been held for the purpose of devising 
ways of providing the most effective pro- 


report) on 


tection with the means available. In 
Boston, Providence, St Louis, Louisville, 
Norfolk, and numerous other places the 


question has been the feasibility of dis- 
continuing certain fire department com- 
panies Surveys, undertaken by our en- 
gineers at the request of officials charged 
with the responsibility of maintaining 
these departments, made possible the 
preparation of recommendations which 
were accepted with satisfaction by the 
city officials. 

The use of the 
schedule to determine the classification 
of cities and towns is now general in 
nearly all of the States, as it was adopted 
about a year ago in the State of New 
Jersey. Recently the engineers in our 
San Francisco office, acting in conjunc- 
tion with the Pacific Board, made a 
thorough study of earthquake frequency 
thrqughout the State of California. Data 
collected by government seismological ex- 
perts aided materially in reaching an 
agreement relative to grading the earth- 


standard grading 


quake hazard in different parts of the 
State. 

A comparison of the gradings of cities 
inspected in 193, with corresponding 


gradings of five and ten years previous, 
indicates that there has been a general 
improvement in the adequacy and relia- 
bility of city water systems. Fire depart- 
ments were improving steadily until the 
depression but. because of lessened ap- 
propriation which caused a reduction in 
manpower, the departments show a de- 
ficiency greater than in 1924. 


made to develop a closer relationship 
with interests whose fundamentals are 
akin to our own. Perhaps the next fiscal 
year wili see the fruition of our hopes in 
this matter. The work of the National 
Board of Fire Underwriters is widespread 
and varied, and our committee is an 
agency through which the public may be 
informed of the great service which the 
stock company fire insurance business 
1enders to society as a whole. While 
our appropriation makes no provision for 
advertising as a supplement to public re- 
lations work, your committee believes it 
is desirable, if and when sufficient funds 
can be provided.” 
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Outstanding Arson Prosecutions 


Summarized In Committee Report 


While the essential achievements of 
the arson committee of the National 
Board of Fire Underwriters during the 
last year were published in The Eastern 
Underwriter last week, the report of the 
committeee, presented by the chairman, 
Harold Warner, United States manager 
of the Royal-Liverpool groups, contained 
sununaries of several interesting arson 
and likewise a review of successful 
efforts to recover moneys paid on fraudu- 
ient- claims. Speaking of outstanding 
arson cases the report said in part: 


cases 


Possibly the largest series of cases ever 
brought to light and prosecuted has been 
that conducted by the State’s Attorney 
for Cook County, Illinois, involving num- 
erous fires in the City of Chicago. In 
cooperation with this official and the 
State Fire Marshal’s office, our agents 
were instrumental in bringing about the 
apprehension of two professional torches 
in the act of setting fire to a printing 
plant in Chicago in the latter part of 
June, 1934. The confessions of the men 
so apprehended, together with other con- 
fessions previously and subsequently ob- 
tained, resulted in the return of more 
than sixty indictments from which over 
twenty convictions, including six public 
adjusters, have already resulted. 

Grandmother Arrested as Torch 

One of the torches apprehended in this 
large round-up was a grandmother who 
had been setting fires and aiding other 
torches in the setting of fires for many 
years. In one of these cases, a crippled 
child was so badly burned that he died. 
This case resulted in the conviction of 
one public adjuster for murder and a 
similar indictment is pending against an- 
other public adjuster who has forfeited 
his bond and is a fugitive from justice. 

The State’s Attorney gave personal at- 
tention to these cases and his three as- 
sistants, who handled all the details of 
the investigation and prosecution for him, 
are three as able, sincere and tireless 
prosecutors as could be hoped for. 

An interesting case developed in Cali- 
fornia in which an elaborate plant in- 
volved the use of 120 yards of gauze and 
surgical bandage as a lead-in fuse to two 
cottages, with approximately 50 feet of 
powder fuse cut into short lengths, with 
a sufficient number of dynamite caps to 
explode 38 sticks of dynamite in the 
partitions of three different buildings; in 
addition to this, approximately 100 gal- 
lons of gasoline had been used to satur- 
ate the floors of the buildings involved. 
Fortunately, the plant was discovered 
and the lessee held for attempted arson. 

In the State of Arkansas, a very notor- 
ious torch who, with his associates, had 


for a number of years been setting fires, 
who had the temerity to boast of his suc- 
cess in work of this kind and to defy 
prosecution because of his supposed po. 
litical influence, was found to have set 
fire in a county adjoining the county in 
which he lived. The prosecutor for this 
territory was straight-forward and vigor- 
ous and, with the assistance of one of 
our agents, developed a very convincing 
case which resulted in the conviction of 
the torch and a number of other pérsons 
of lesser importance. The torch has been 
sentenced to six years’ imprisonment in 
the penitentiary, and will shortly have to 
begin serving this sentence unless re- 
lieved by executive clemency which, it is 
believed, will not be forthcoming. This 
victory in this State was a very impor- 
tant one and will have wide influence in 
discouraging crimes of this nature. The 
man convicted is probably the most 
notorious character engaged in this sort 
of crime in the State. 


Suits to Recover Moneys Paid on 
Fraudulent Claims 

One of the most successful features of 
the past year’s work has been the re- 
covery by member companies of moneys 
fraudulently paid in connection with in- 
cendiary or fraudulent fires. An out: 
standing case of this character arose in 
the State of Massachusetts in which a 
suspicious factory fire occurred, as to 
which sufficient information to warrant 
criminal action or civil suit could not be 
obtained within a reasonable time after 
the fire. A sprinkler system in this fac- 
tory had been shut off, but there ap- 
peared to be no motive for a fire. The 
companies paid a total loss, including that 
for use and occupancy, of something over 
$138,000. Report by a citizen who over- 
heard two men in a drinking establish- 
ment discussing their dissatisfaction at 
the amount of money they had received 
for their part in the fire was made toa 


company adjuster who, in turn, passed 
the information along to one of our 
agents. 

A thorough investigation was made, 


during the course of which admissions 
were obtained from the president of the 
company involved and from the inter- 
mediary, and criminal action instituted. 
This resulted in the plea of guilty on the 
part of the president of the company, the 
intermediary, and the two torches, all of 
whom received substantial penitentiary 
sentences. In the meantime, legal repre- 
sentatives of the company, with the ap- 
proval of the prosecuting authorities, 
obtained from the company which had 
collected the insurance money a refund 


(Continued on Page 22) 











ions 


Include 


PERSONAL EFFECTS 
INSURANCE 


in his 
vacation equipment 


lis sort 


ures of 
the re- 
moneys 
ith in- 
n out- 
rose in 
shich a 

as to 
warrant 
not be 
ve after 
his fac- 
ere ap- 
e. The 
ing that 
ng over 


received 
ide toa 
passed 
of our 


made, 
nissions 
t of the 
e inter- 
stituted 
on the 
any, the 
Ss, all of 
itentiary 
il repre- 
the ap- 
horities, 


‘ 


‘tei, *~ eS a: 
RR erroven ey \THE ACID TEST/OF TIME /) ame AN 


ah 


MN lliid 
is 
7 


of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 


The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY — MARYLAND INSURANCE COMPANY OF DELAWARE 
THE FIDELITY AND CASUALTY COMPANY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY TR nn Alc TAM 
First AMERICAN FIRE INSURANCE COMPANY / TS TNARD M CULVER. President 


Eighty Maiden Lane, mame) New York, N.Y. 


(Mit 


INSURANCI 
COMPANIES 


SAN FRANCISCO ATLANTA 








Page 20 


UNDERWRITER 






May 31, 1935 











N. Y. Fire & Marine Neaiiatiies Golf 
Ass’n Tournament Io Be On June 27 


When the clans of Harry W. Barley, 
E. Leon Lewis, Edward Gallagher and 
W. T. Glenney, as represented in the 
membership and guests of the New York 
Fire & Marine Insurance Golf Associa- 
tion, foregather at Baltusrol Golf Club, 
Short Hills, N. J., on Thursday, June 27, 
for the spring tournament of that asso- 
ciation it will be the twentieth year of 
its organized activities. The first tour- 
nament was played in 1915. 

Aside from the quartette named who 
are respectively president, vice-president, 
treasurer and secretary of the Associa- 
tion its official family includes the fol- 


lowing board of governors: E. D. La- 
Tourette, S. A. Mehorter, Austen B. 
Crehore, R. J. Newhouse, J. F. Honnes, 


F. A. McCarthy and Warren T. Stewart. 
A call to the greens has been sent out 
by Messrs. Gallagher and Glenney. It is 
hoped to enroll the largest number of 
participants in the day’s play in the his- 
tory of the association and thus continue 
its splendid tradition as one of the out- 
standing events, golf and recreation-wis 
associated with metropolitan fire and 
marine insurance. The call reads: 
“Twenty years ago your association 
held its first tournament. Your officers 
and board of governors wish to extend 
at this time their deep appreciation for 
the loyal support which you have given 
us for the past twenty years. 
“We have had, during this time, an 
average membership of over a hundred. 
“At our tournament each year there 
has been an average attendance of over 


a hundred. 

“The Baltusrol Golf Club is a club 
very old in tradition, having held both 
the U. S. Open and Amateur champion- 
ships. The members of the association 
will have the privilege of using both the 


upper and lower courses. 
Events 


“The Championship Cup, presented by 
Wallace Reid. This cup is won each 


year by the one making the lowest 
eighteen hole gross score in A. M. com- 
petition, to be held for one year but to 
become the permanent property of any- 
one winning it three times. The present 
holder of this cup is Arthur Vreeland, Jr. 
“Senior Championship Cup, presented 
by A. Duncan Reid, open to members 
who are fifty years of age or over, 
eighteen holes medal play, handicap. 
Lowest net score of day. The present 
holder of this cup is C. A. Ludlum. 
“President’s Cup, presented by Harry 
W. Barley, open to all ages and classes. 
Eighteen holes medal play, handicap, 
lowest net score of day. The present 
holder of this cup is M. E. Harris. 


“Team Championship Cup, presented 
by Bill Hadley. Team te consist of two 
men representing any insurance organ- 
ization. Present holder, United States 
Casualty Co. 

“Entrance fee of $5 for this tourna- 
ment is now due, payable to Edward 
Gallagher, treasurer, 99 John Street, 
New York City, and should be paid at 
once. S. O. S. 

“For those who have paid their dues 
for 1935 there is still $5 payable as en- 
trance fee for this tournament as each 
tournament is extra. 

“Any member may bring as guests any 
persons not in any way engaged in the 
insurance business. The charge for 
guests will be $7.50. A special event will 
be arranged for any such guests, for 
which a prize will be given.” 

Fire and marine insurance golfing en- 
thusiasts are urged to get their registra- 
tions in early—if not often—so that the 
committee of the association having 
charge may not be impeded in making 
proper arrangements to insure a happy 
time for all. The formula is easy. Just 
send Eddie Gallagher a check for mem- 
bership dues and tournament fees. You 
all know “Eddie.” He is one grand re- 
ceiving station. 





I. U. B. Meeting 


(Continued from Page 16) 
change was contemplated in the present 
rule requiring at least five locations. 

“In discussing the second question, as- 
surance was also given that only fluctu- 
ating values should be insurable under 
I.U.B. forms. It was evident that this 
latter question arose out of the recent 
publicity given to the inclusion of lum- 
ber sheds in the rating of lumber in 
yards. It was explained by the company 
committee that these small sheds have 
always been included in every retail lum- 
ber schedule put out by the local rating 
bureau and was in accordance with the 
long established practice of the business; 
that the I.U.B. has always had such a 
rule, following the local rules, and that 
no change in connection with these sheds 
was made at the time of the last change 
in the rules in regard to writing of lum- 
ber in yards, under I.U.B. forms. 

“In regard to recommendation No. 3, 
it was brought out that in practically 
every state it is necessary to issue under- 
lying policies and that this is being done 
by the companies writing this business. 

Over-Writing Commissions 

“The fourth recommendation brings up 
a question which has always been the 
cause of much discussion by the agents, 
i. e. the distribution of over-writing com- 
missions to agents in the territory where 
the values are located. 

“In view of the fact that the I.U.B. is 
not an underwriting pool and has nothing 
to do with the writing of the policies or 
collection of premiums, it was pointed out 
that the payment of commissions was 


not a matter over which the I.U.B. had 
any direct supervision or jurisdiction, but 
that this is solely a company function. 


“All of the company members present 
were very insistent that the payment of 
over-writing commissions is being care- 
fully carried out. 

“The discussions also brought out the 
fact that the total business reported 
through the I.U.B. for the year 1934 
amounted to about $5,500,000 of premiums 
which represented a little less than 14% 
of the total fire premiums of the coun- 
try. While 5% over-writing commission 
cn this amount of business would amount 
to over $250,000, when divided among the 
agents of the country, it cannot amount 
to very much for any individual agent. 

“The agents asked for a discussion on 
the advisability of increasing the mini- 
mum retained premium on any I.U.B. 
risk and also as to the necessity of hav- 
ing a rule limiting the liability at any one 
location. This developed considerable 
discussion but after the company repre- 
sentatives had pointed out that in their 
opinion further limitation at this time 
would probably react to the detriment of 
a large number of agents, it was agreed 
that these suggestions be held over for 
a future conference so as to allow more 
time for study. 

“Tt was the feeling of all those present 
that the frankness and sincerity of dis- 
cussions on the points raised is bound to 
result in a better understanding.” 

Reports are that discussions of mat- 
ters relating to rating practices will come 
up later. Many agents want rates pub- 
lished on cards available to producers 
whereas the companies hold that this 
practice would tend to reveal rates to 
non-member insurers. Agents also want 
the I.U.B. rates to be the standard tariff 
rates of the rating body having jurisdic- 
tion where risks are located subject to 
fixed percentage reductions uniform 
throughout the country. 


WALTER E. SCHRAMM RESIGNS 


Leaving Weekly Underwriter on June 1 
After Serving Over Fourteen Years 
as Fire and Auto Editor 


Walter E. Schramm, fire and automo- 
bile insurance editor of the Weekly Un- 
derwriter of New York for many years, 
is resigning his post with that insurance 
newspaper as of this Saturday, June 1. 
No announcement as to his future plans 
is being made at this time. 

One of the best liked members of the 
insurance journalistic field, Mr. Schramm 


has gained widespread respect and ad- 
miration for his literary ability, his ac- 
curacy in editing and reporting and his 
cordial and kindly personality. He is 
best known in the fire and casualty fields 
and has long been a familiar figure at 
state and national conventions of insur- 
ance organizations. Last week he covy- 
ered both the New York State Associa- 
tion of Local Agents’ convention at 
Syracuse and the National Board of Fire 
Underwriters’ annual meeting in New 
York City. His witty articles on many 
topics have gained him much favorable 
attention. 

Mr. Schramm entered insurance jour- 
nalism with the Spectator Co. in New 
York. Later he joined the head office 
staff of the Insurance Field at Louis- 
ville, Ky. For awhile he was associate 
editor of the Insurance Field in Chicago 
and in 1917 returned to New York as as- 
sociate editor of The Eastern Under- 
writer, handling casualty insurance news. 
He left this newspaper on October 1, 
1920, to join the staff of the Weekly Un- 
derwriter. Mr. Schramm maintains his 
residence at 67 North Ninth Street, 
Newark, N 





To Pay 10% Contingents On 
Auto Risks in Four Cities 


Provisions for paying contingent com- 
missions of 10% on automobile business 
in Chicago, Detroit, Milwaukee, and St. 
Louis; revisions of the conditions gov- 
erning appointment of general agents 
and in the rules dealing with the number 
of representations, and compensation 
payable in the New York metropolitan 
district have been promulgated to mem- 
bers of the National Automobile Under- 
writers Association, following their ap- 
proval at the annual meeting last week. 
A form of contingent commission agree- 
ment to be used in Chicago, Detroit, 
Milwaukee and St. Louis also has been 
adopted. The contingent commission will 
be paid on the net profits of the agen- 
cy’s automobile business. 





HEARING ON PA. BILL 


A second hearing before the Pennsyl- 
vania Senate Insurance Committee at 
Harrisburg, Pa., on Monday developed a 
new series of controversies between com- 
panies and agents regarding Senate Bill 
945 which proposes an apprenticeship 
period of one year as a solicitor before 
an applicant can qualify for a fire or 
casualty agent’s license in Pennsylvania. 
Committee members after the hearing 
said if the bill is to be acted upon at 
the current session many new amend- 
ments must be written into the bill in 
addition to those offered at Monday’s 
hearing. 





CHUBB & SON GOLF MEET 


T. J. Goddard of the firm of Chubb & 
Son won the sterling silver trophy at the 
fifth annual golf tournament of Chubb 
& Son held last Sunday at the Cold- 
stream Country Club at Hempstead, L 
T. H. Allen was runner-up and C. S. 
Elder won third place. 





G. F. SOMMER LOSES WIFE 
Mrs. Julia C. Sommer, wife of Gus- 
tavus F. Sommer, veteran Newark insur- 
ance agent, died at her home in Orange 
last Saturday. She had lived in Newark 
until ten years ago. 


——= 


Two New Hobbs Bills 
Are Before Congress 


AIM TO MEET OBJECTIONS 
One Bill Excepts Certain Types of [p. 
surers from Provisions; Other Re. 


quires Permit from SEC 


In an effort to meet the objections of 
those who a few weeks ago protested vig- 
orously against favorable Congressional 
action on the bill to prohibit insurers 
from using the mails to solicit in states 
where they are not admitted Representa- 
tives Samuel Hobbs of Alabama has in- 
troduced in the House of Representatives 
two revised bills to control the actions of 
unauthorized insurers. The original 
Hobbs bill met strong opposition from a 
number of sources and the charge was 
made that the bill in trying to curb an 
admitted evil would injure legitimate in- 
surance business. 

The first of the new Hobbs bills, H, R. 
8206, is a bill “making it unlawful for 
any person, firm, association or corpora- 
tion not expressly excepted from the op- 
eration of the act by the _ provisions 
thereof to use mails to solicit or effect 
insurance or collect or transmit insurance 
premiums in any state without complying 
with the insurance laws thereof.” How- 
ever, this bill, if passed, would not apply 
to (1) newspapers, magazines or periodi- 
cals of general circulation; (2) contracts 
of reinsurance; (3) church dor denomina- 
tional corporations or be neficiary associ- 
ations; (4) fraternal benefit societies or 
fraternal beneficiary associations; (5) 
educational groups, associations or cor- 
porations; (6) marine insurance; (7) 
commercial traveling men’s associations 
or corporations, and (8) group insurance. 


Need Permit From SEC 


The second bill provides that it shall 
be unlawful to use the mails to write 
insurance or. collect premiums in any 
state “without first securing a permit 
from the Securities and E xchi ange Com- 
mission of the United States.” The full 
text of the bill follows: 


Text of Second New Bill 


“Be it enacted by the Senate and House of 
Representatives of the United States of America 
in Congress assembled, That hereafter it _ 
be unlawful for any individu al, partnership, 
sociation or corporation to use the mails of the 
United States for the purpose of, directly or 
indirectly, soliciting, negotiating or effecting in- 
surance, indemnity, fidelity or surety contracts, 
or for the purpose of transmitting policies, cer 
tificates or other evidences of such insurance 
transactions, or for the purpgse of collecting 
premiums on such contracts (except renewal pre 
miums on life insurance or accident and health 
contracts), or to report any such _ transaction, 
unless such individual, partnership, association 
or corporation shall first comply with the insur. 
ance laws of the respective States, Territories, 
or the District of Columbia, where such con 
tracts are solicited, negotiated or effected, and 
the laws of the respective States, Territories, or 
the District of Columbia, where the property 1n- 
sured or the subject matter of the insurance 1s 
located. This section shall not apply to news 
papers, magazines, nor periodicals of general cit 
culation, nor to contracts of reinsurance, nor 
to any individual, partnership, association or cor 
poration holding, and acting only in accordance 
with, a permit, hereinafter provided for, issued 
by the Securities and Exchange Commission ot 
the United States authorizing such permit holder 
to use the mails of the United States for any 
or all of the purposes Herein indicated. . 

“Section 2. That the purpose of this Act 1s 
to prevent the use of the mails of the United 
States for the transaction of any part of the 
insurance business in, or with the citizens of 
any State, Territory. or the District of Colum 
bia, which is unlawful if done in person or by 


‘ agent personally present in any such area; to the 


end that the public may be protected from fraud, 
unsafe insurance investment, or other despoila 
tion and to provide punishment for its violation. 

“Section 3. That the Securities and Exchange 
Commission of the United States is herevy 
charged with the duty of hearing all applications 
hereunder for permits ‘to: use the mails of the 
United States for any or all of the purposes 
indicated in the first section of this Act,‘ under 
such rules and regulations as it may adopt; 
and of issuing to any anplicant submitting ¢vr 
dence which shall be in the opinion of the Com 
mission clear and convincing of solvency, soun 
business pdlicy, fair-policy provisions and ability 
to fulfill its insurance contracts in force. being 
offered, or which it is proposed to offer, for sale, 
a permit to use the mails of the United States 
for any or all of the purnoses indicated in the 
first section of this Act, for the transaction of 
such business as such permit may authorize such 
applicant to transact. with the citizens of any 
State, Territory, or of the District of Columbia, 


(Continued on Page 30) 
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Plan a ian ra 
For Boston Adjustments 


ORGANIZED CONTROL NEEDED 
Supervisory Committee of Five National 
Board Members and Five Residents 
of Boston 


Emphasis was placed on the Boston 
fire loss adjustment situation in the re- 
port of the committee on adjustments 
which was abe ed to the annual meet- 
ing of the National Board of Fire Under- 
writers last Thursday by Paul B. Som- 
mers, chairman of the committee and 
also president of the American of New- 
ark. The only practical solution, the com- 
mittee believes, rests in the formation of 
a loss adjustment clearing house with a 
permanent supervisory committee to 
form and direct the operations of the 
clearing house. Mr. Sommers in his re- 
port also touched on non-current appor- 
tionments. Extracts from the report 
tollow: 

Boston Adjustment Situation 

At the request of your committee, 1n- 
vestigation was made of the adjustment 
situation in Boston by the arson depart- 
ment during the fall of 1933. The situa- 
tion revealed by this study was consid- 
ered and the report forwarded to the Fire 
Companies’ Adjustment Bureau,  Inc., 
with the request that suggestions and 
plans for the improvement of conditions 
in Boston be developed. Upon receipt 
of these suggestions in March of this 
year, a sub-committee of five members of 
our committee was appointed and, since 
that time, a vast amount of work has 
been done toward the inauguration of a 
plan which, it is hoped, will remove the 
reported unsatisfactory adjustment con- 
ditions that obtain in this section. 

The primary recommendation of your 
committee is that all losses in this terri- 
tory be referred to the Fire Companies’ 
Adjustment Bureau, Inc. However, it is 
realized that there are indepe ndent ad- 
justers who are above reproach, who are 
qualified and should rec: ive consideration 
in the distribution of adjustment work, 
provided such distribution of patronage 
is regulated under organized control. 
The plan proposed by this committee is 
constructed on this premise. 

With the concurrence of the executive 
committee, represcntativ’s of this sub- 
committee have visited Boston to discuss 
the formation of a loss adjustment clear- 
ing house, which appears to be the only 
practical solution to the problem. Under 
this plan, there will be created a perma- 
nent supervisory committee to form and 
direct the operation of the clearing house, 
such committee to consist of five mem- 
bers of the committee on adjustments of 
the National Board of Fire Underwriters 
and five other members, residents of Bos- 
ton; the chairman to be one of the mem- 
bers selected from the committee on ad- 
justments of the National Board. 

It is not possible to make a reliable 
estimate on the cost of maintaining such 
a clearing house but, to provide for the 
establishment of the necessary office 
when the organization is accomplished, a 
fund of $35,000 has been requested in 
this year’s appropriation with the under- 
standing that this amount is to be re- 
turned to the National Board when funds 
accumulated by the clearing house justify 
a repayment. 

Non-Concurrent Apportionments 

Last year we reported the adoption 
and promulgation of the booklet on non- 
concurrent apportionments and, at that 
time, comment was made on the import- 
ance of calling these recommendations to 
the attention of all adjusters throughout 
the country. A list of independent ad- 
justers was secured through the coopera- 
tion of the various adjustment bureaus 
and in this way 810 copies of the pam- 
phlet were distributed. Our company 
members were supplied and through them 
their field representatives have been in- 
formed. The total distribution has been 


10,500 copies, which figure is, in part, in- 
satisfactory 


dicative of the manner in 
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which this material has been received and 
of the interest manifested in the subject. 

The agreement whereby the Kinne 

Ruie was employed for the apportion- 
ment of all losses involving non-concur- 
rent policies in the Pacific Coast territory 
was abrogated recently and a new agree- 
ment effected which adopts the National 
Board recommendations on non-concur- 
rent apportionments, thus making the ap- 
plication of our suggestion in this im- 
portant matter practically nation-wide. 

\ standing sub-committee of general 
adjusters has been appointed for the con- 
sideration of questions which arise in the 
interpretation or application of the rec- 
ommended rules. In order to assure 
proper representation of all parts of the 
country, this sub-committee of seven is 
composed of three members in the East, 
one in the South, two in the Middle- 
West, and one on the Pacific Coast. Since 
its organization in February of this year, 
the sub-committee has rendered opinions 
on two questions and has considered ad- 
ditional problems and answered inquiries 
which have not required the attention of 
our committee. 


Arson Report 


(Continued Page 18) 


of nearly $100,000, all of which has now 
been collected. 

In various other fires throughout the 
country, similar recoveries resulted, the 
aggregate of all of which is many thous- 
ands of dollars. These recoveries have 
been had in widely separated parts of the 
country, two on the Pacific coast, several 
in the Mid-West, and a number in the 
East. The recoveries of this sort durine 
the past year have been outstanding both 
as to amount and number and, while they 
are not in any sense an objective of this 
Committee, they are an incident to its 
work which is worthy of comment. 

Incendiarism at Low Ebb 


from 


Conditions at the present time seem to 
be better than at any time in the history 
of your Reig snaps § Incendiarism seems 
to be at a low ebb; investigations and 
pele Bead are being made very effici- 
ently and with better results than at any 
previous time. Your committee looks 
back with pardonable pride on the great 
progress which has been made, since its 
creation, in the warfare against the ar- 
sonist. Weak and ineffectual laws have 
been eliminated in almost every jurisdic- 
tion. Public officials, especially prosecu- 
ting attorneys, have rendered increasing- 
ly efficient service, and the larger and 
more prominent rings have been broken 
up and their members sent to the peni- 
tentiary. 

Genuine progress has been made in the 
committee’s determination entirely to 
eliminate organized arson and to reduce 
to a minimum individual cases of incendi- 
arism. It is only natural that succeeding 
years may see, from one cause or an- 
other, temporary increases in crimes ot 
this sort, but we do not believe that arson 
will ever again reach the magnitude 
which, a few years ago, was one of the 
most alarming conditions in the insurance 
business. Much work remains to be 
done, but as the larger rings are broken 
up and more attention can be given to 
individual cases, the chances of convic- 
tion for those responsible for incendiary 
fires grow greater. 

Each year sees increasing efficiency in 
the trial of arson cases, and a larger 
percentage of such trials resulting in con- 
victions. Occasional set-backs in individ- 
ual cases occur and are to be expected, 
and not all the guilty defendants brought 
to trial are convicted, but it is believed 
that the percentage of criminal trials of 
this kind that result in convictions now 
compares favorably with the percentage of 
those for any of the other major felonies. 





197 COMPANY MEMBERS 
There are now 197 company members 
of the National Board. Two new mem- 
bers elected during the last year were 
the Lumbermen’s of Philadelphia and the 
Philadelphia National. 





DECISION ON FIXING LOSS 


N. Y. Appellate Division Says Assured 
Can Establish Loss by Mercantile 
Agency Survey 
The Appellate Division of the New 
York Supreme Court has affirmed the 
verdict of the jury rendered in the case 
of Jacoby’s Department Store against 
several insurance companies, for upwards 
method of 


of $33,000, involving a new 
establishing the amount of a fire loss, 
where the assured’s books and records 


were destroyed by the fire. 

One of the important questions raised 
during the trial and on appeal was 
whether an assured could establish his 
loss by resorting to a figure of inven- 
tory set forth in a Dun & Bradstreets’ 
statement, filed about a year before the 
fire, and resorting to various records of 
the concerns from which the assured has 
purchased merchandise. The building in 
which the assured’s store was located was 
burned to the ground including all the 
records and accounts of the assured, so 
that it was necessary to depend on the 
records and accounts of concerns other 
than the assured’s to establish the 

This decision of the Appellate Division 
establishes a precedent in insurance law 
in determining a fire insurance loss by 
a mercantile concern where books and 
records had been completely burned in 
the fire. 

David Goldstein and 
resented the assured. The insurance 
companies were represented by Harry 
Cair, and Lawrence S. Hazzard, of Kent, 
Hazzard & Jaiger, their attorneys. 


loss. 


Alex Davis, rep- 


STURGIS HEADS EXAMINERS 

The Fire Insurance Examiners’ Asso- 
ciation of New York held its annual din- 
ner and election at Schwartz’s Restau- 
rant, 183 Broadway, New York City, last 
week. Officers elected for the coming 
vear are as follows: president, L. H. 
Sturgis, Royal Exchange; vice-president, 
J. A. Stafford, Franklin; secretary, E. O. 
Zorn, Yorkshire; recording secretary, W. 

Moore. North British & Mercantile; 
treasurer, W. Cuddy, Commercial Union. 

At the close of the dinner Nick Kenny. 
radio editor of the Daily Mirror, and 
several of his proteges furnished enter- 
tainment. 





VIEWS KING GEORGE JUBILEE 

Louis Angell, well-known underwriter 
of A. 1. Motors at Lloyd’s, one of the 
Heath syndicates, was one of the guard 
of honor outside St. Paul’s Cathedral for 
King George’s Jubilee procession. Mr. 
Angell is a member of the London Rifle 
Brigade and as a result he had an un- 
rivalled view of the colorful Royal pro- 
cession. Mounted on a fine horse, Mr. 
Angell was in position outside the ca- 
thedral for four hours. 





LOCAL AGENCY DISSOLVES 


The insurance firm of Brown & Brown, 
fire and casualty agents at Washington, 
Ind., has announced the sale of its busi- 
ness to Ralph G. Hastings and the firm 
of Smiley & Risley. Mr. Hastings will 
take over part of the business and the 
Smiley & Risley firm the remainder. The 
Brown company will be dissolved. C. W. 
Brown now is a special agent for a fire 
insurance company in Illinois. Robert 
W. Brown is convalescing from a recent 
illness and operation. 


W. E. Mallalieu 


(Continued on Page 17) 





water front on winter mornings with the 
temperature below zero. Mr. Mallalieu 
was also instrumental, he said, in start- 
ing the idea of educating firemen to 
know more about the workings of fire 
apparatus so that better efficiency could 
be gained. Together they wrote the first 
curriculum for a fjremen’s college. 
Insurance Superintendent Louis H. 
Pink of New York also spoke briefly. 





TWO CONSERVATIVE 
NEW ENGLAND COMPANIES 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 


87 KILBY STREET 
BOSTON, MASSACHUSETTS 














Liberal Construction Of 
Policy Favored by Court 


Applying the rule that a court will not 
seek a construction of a policy which 
will invalidate it if it can be reasonably 
construed in favor of the insured, the 
New Jersey Court of Errors and Appeals 


in an action on a fire policy covering 
personal property in a grocery and 
butcher store by Michael Jablonsk 


against the Girard Fire & Marine held 
that a violation of a clause requiring the 
insured to protect the property from fur- 
ther damage after a fire will not inval- 
date the policy, also that the insured’s 
failure to protect the damaged property 
after a fire will only affect the amount 
of recovery to the extent of the damage 
which occurred after the fire by the in- 
sured’s failure to use reasonable means 
at his command for its protection. The 
court said it found the weight of author- 
ity to be to this effect, although some 
courts have held to the contrary in re- 
gard to the clause. 





Patricia Collinge Wife 
Of N. Y. Insurance Man 


Patricia Collinge, well-known actress 
«ho has been playing in the play “To 
See Ourselves” at the Ethel Barrymore 
Theatre in New York, in private life is 
Mrs. James N. Smith, wife of the vice- 
president of Mcinel & Wemple, inc, 
well-known reinsurance firm. 





NEW N. Y. EXPERIENCE FORM 


Fire and marine companies in New 
York have received from the State In- 
surance Department. sample copies of a 
new experience exhibit form which has 
been adopted by the Department. The 
form is similar to that previously adopted 
for casualty companies. It is not to be 
used by the companies until they report 
this year’s business early in 1936. 





FIELD INSPECTION REPORT 

A New Jersey fieldman was inspect- 
ing a building owned by an elderly Ger- 
man and noted a small carpenter shop 
in the rear. He also observed that the 
owner walked with a limp. 

“Do you do much carpenter work?” 
inquired the fieldman. 

“No, not much any more; just make 
myself a new wooden leg once a year.’ 





SINN AGENCY INCORPORATES 

The Alfred C. Sinn Agency in Clifton, 
N. J., has been incorporated with a cap- 
ital of $25,000 by Alfred C. Sinn, Mildred 
Sinn and Edna Inwood. Mr. Sinn is 
president of the Passaic County Associa- 
tion of Insurance Agents. 


SYMPATHY FOR S. C. RITCHIE 

Sympathy is being expressed for Samuel 
C. Ritchie, manager. of the city depart 
ment of Globe & Rutgers, because of the 
death of his eldest daughter, on Monday 
of last week.” 
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Accomplishments and Plans of 
Alumni of Scholarship Course 


A clear and intelligent declaration of 
the purposes of Alpha Chi Epsilon fra- 
ternity, composed of men who took the 
fre insurance scholarship courses at Co- 
jumbia University some years ago, was 
set forth by James G. Hughes of the 
Phoenix of London, when addressing the 
members of the fraternity and_ their 
guests at a recent meeting here. He re- 
views What this former group of students 
has done at past mectings and briefly 
sketches its future plans, also giving 
some thoughts of these young men to- 
ward the business of fire insurance. Ex- 
tracts from Mr. Hughes’ letter follow: 

In September, 1927, a group of young 
men, most of whom were between the 
age of sixteen and twenty, arrived in New 
York City from various parts of the 
United States to become the first class 
in the Columbia University fire insurance 
scholarship course. Most of these young 
men were without relatives or friends 
in New York, so naturally they looked 
first to one another for companionship. 
Under such circumstances, a club or so- 
ciety is the usual result and our group 
was no exception. Within a short time 
the Columbia Fire Insurance Club was 
organized. The club ran along well 
enough until one of its members heard 
that the students of the fire insurance 
scholarship course at Northwestern Uni- 
versity in Chicago had organized a fra- 
ternity. The Northwestern course was 
then in its third year and its fraternity 
had been organized in 1925. The fra- 
ternity idea was appealing to the Colum- 
bia group; so through their club they 
applied to the fraternity at Northwestern 
for a charter, which was duly granted. 
And so was born the Beta Chapter of 
Alpha Chi Epsilon, a professional fire 
insurance fraternity. Beta Chapter add- 
ed to its membership each vear until 
1931, when for reasons which I need not 
mention here, the Columbia course was 
discontinued. In 1932 we organized an 
alumni chapter, and it is that status 
which we retain today. 

Reasons for Fraternity’s Existence 

I believe that you will be interested in 
the reasons that this fraternity has for 
existence. They are three simple words 
—brotherhood, scholarship and achieve- 
ment. The first of these—brotherhood— 
is an esse ntial of any fraternal organi- 
zation, but in our group it has meant 
something more. It has been extended 
to include all of the students of the schol- 
arship course. It is brotherhood that 
has kept our organization alive—that has 
made possible our united efforts toward 
scholarship and achievement. 

It is not my purpose, however, to dis- 
cuss at length the subject of brother- 
hood. The other two precepts of our 
organization—scholarship and _ achieve- 
ment—are more pertinent to our relation- 
ship with the fire insurance business. 
Let us, therefore, consider the efforts of 
the organization to fulfill its purposes as 
respects these two principles. 

A little over a year ago, one of our 
group conceived the idea of holding reg- 
ular meetings in the form of round ta- 
ble discussions of various phases of the 
fire insurance business. Among the for- 
mer — of the Columbia course still 
in New York were representatives of 
every important department of fire in- 
surance home office work. Most of us 
had been assigned permanently to a defi- 
nite department and we were rapidly 
losing contact with other branches of the 
business. There seemed to be no good 
reason why the entire group could not 
be brought together periodically for dis- 
cussions of specific phases of the busi- 
ness, each man contributing ideas and 
information when he could and at the 
same time deriving benefit from the in- 
ormation contributed by others. \ 
schedule of subjects was arranged and a 
chairman appointed to take charge of 
cach session. Professor Blanchard very 


kindly secured the use of a room in the 
school of business building of Columbia 
University for us and our noble experi- 
ment became a reality. We met every 
two weeks during the past fall and win- 
ter, attendance at each meeting running 
between ten and twenty men. Our mect- 
ings were open to all former students of 
the Columbia scholarship course and to 
other men from our various offices who 
were interested in the project. The duty 
of the chairman for cach meeting was 
to prepare himself thoroughly on the 
subject scheduled for discussion. He was 
exnected to present a thirty or forty-five 
minute summary of the subject at the be- 
ginning of the meeting and to be ready 
for any questions. I can assure you that 
the discussions were lively, the question 
numerous and searching and the situa 
tion of the chairman often anything bu‘ 
enviable. Some of the subjects discuss ¢ 
during the past season were: use and 
occunineyv insurance, the metal, textil 


~ 


and woodworking industries, the policy 
contract and various side line covers. 

As a climax to our activities this year, 
nine of our group took the parts two 
and three fire examinations of the Insur- 
ance Institute of America. I wish that 
I could say that nine of our group passed 
these examinations, but we can only hope 
for that since the results are not yet 
known. 

We have ambitious plans for next year, 
including weekly instead of bi-monthly 
meetings. We hope to take up the sub- 
jects of general cover and inland marine 
insurance and the financial structure of 
insurance companies. 


Achievement 
And now we come face to face with 
achievement, the last of our three pre- 


cepts. Our success insofar as this pre- 
cept is concerned cannot be judged by 
the activities of the group as a whole, 
but rather by the progress of the individ- 
ual members of the group. It pertains 
directly to our relationship with the 
companies we represent. With your 
permission then, I shall, in conclusion, 
discuss quite frankly our ideas on the 
subject of our own futures. First, Ict 
me say that we are grateful to the com- 
panies for having given us the opportu- 


nity of taking the Columbia course. In 
sponsoring these scholarships, our com- 
panies invested a substantial sum of 
money from which they have every right 
to expect a reasonable return. We real- 
ize further that there have been some 
disappointments, that some of our num- 
ber have dropped out of the business or 
have otherwise failed to live up to ex- 
pectations. But let us look at the picture 
from another angle. Many of these 
young men here tonight when they first 
came to New York expected to be in- 
surance company executives in a few 
years. We were disillusioned in a very 
short time, and settled down to hard 
work. Those of us who are still in the 
business are in it because we like it. 
There is but one reason for our earnest 
efforts to add to our knowledge of the 
fire insurance business—we intend to 
make it our life work, and we are en- 
deavoring to prepare ourselves for any 
position we may be called upon to fill 
We realize, furthermore, that study and 
discussion will not fully prepare us for 
responsible position. Individual initiative 
and practical experience are also requi- 
site. The thing that we need most, then, 
is the opportunity for development of in- 
(Continued on Page 24) 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Part of a Special’s Job 

Years ago we had a valued agent in a 
Hudson River town, (he is long since 
passed — who had an American-born 
clerk of German parentage in his office, 
and knowing that I spoke German, used 
to delight in asking us to speak German 
together for his edification and because 
he thought German sounded “too funny 
for anything,” showing a streak of crass 
provincialism in an otherwise very admir- 
able character. We obliged him all right, 
oh yes, and he was convulsed by laughter, 
but he didn’t know that we talked about 
him and poked fun at him, making very 


personal remarks about him, which for- 
tunately for me he did not understand. 

I felt I was performing my duty as 
special agent to amuse and please him, 
and got even with him in talking in Ger- 
man about some of his faults to his clerk. 
So I both pleased him and took whatever 
annoyance I felt at his making funny re- 
marks about the German tongue out of 
him by lambasting him in German to his 
clerk, which eased the annoyance, also 
pleased the clerk and established a 
friendly footing with her, so that she re- 
membered me when there was new busi- 
ness to place. Believe it or not! 





eardsley Report 


(Continued from Page 16) 
Doubtless members have frequently been 
association for 


inclined to criticize the 


what seemed dilatory, weak-kneed or 
even ill-advised policies, but in fairness 
it should be remembered that nearly 


every problem presented calls for a com- 
promise somewhere. 
Comprehensive Coverage 

Forms, rates and rules. It is probably 
unnecessary to speak at length regarding 


these matters. Companies have been in- 
formed thereof from time to time 
through association bulletins. Probably 
the outstanding development in forms 


during the past twelve po wags is the 
comprehensive coverage. This has been 
received most cordially in all quarters— 
by the general public, the agency field 
and the companies themselves. It brings 
problems with it, not all of which have 
been solved. Under such an increased 
protection there are naturally new forms 
of claims presented all of which must be 


weighed and dealt with accordingly. The 
association’s staff and its committees 
have been faced with about as many 


differing views and recommendations on 
the contract and its intent as there are 
member companies. 

Nevertheless, the extension of cover- 
age is a very constructive step. Changes 
in the policy and in its interpretation un- 
doubtedly will develop, but that is true 
endeavor and 


of any new underwriting 
they must not be deemed an indictment 
of the coverage itself. There have been 


some sharp criticisms of the numerous 
changes in rules, endorsements, etc. Some 
of this criticism is probably merited but 
much of it is the result of “growing 
pains” accentuated by clashing viewpoints 
between committees, territories and com- 
panies themselves. The association is 
endeavoring to eliminate these criticisms 
and causes therefor and to effect stand- 
ardization but, with any new coverage, 
such a period is inevitable. Your patience 
is requested 

Members will be gratified to learn that 
a complete handbook of rules and asso- 
ciation requirements, somewhat similar 
to the old Conference handbook of sev- 


eral years ago but greatly enlarged, is 
now on the press and will shortly be 
issued. This should be of material as- 


sistance in facilitating the understanding 
and application of association require- 
ments 


Automobile Underwriting and 
Agency Relations 
The day has long since passed when 
the public voluntarily seeks out a com- 


pany or agent to write its insurance. 
Some ultra-conservative companies ap- 
parently still feel that insurers should 
gratefully accept such protection as a 
company feels inclined to offer, but the 
active, progressive and forward- looking 
company, as well as its representatives, 
seeks not only to find out the insurance 
requirements of the public but sets about 
to meet such requirements insofar as 
good business judgment permits. Lack 
of vision on our part is inviting other 
branches of business into the insurance 
field and is fostering self-insurance, 
whereas underwriting is and should be 
regarded as a peculiar and single branch 
in world affairs. 

There should be no more reason for 
outside interests to enter the insurance 
field than for the insurance companies to 
branch out into other business activities. 
The only excuse for outside capital to 
invade the insurance field is the inability 
of business to obtain insurance protec- 
tion from existing insurers which will 
meet its practical requirements. This is 
true of all forms of insurance, but auto- 
mobile underwriting dealing with the 
product of a single industry certainly 
must keep pace with the present day 
requirements of business or accept the 
indictment of inefficiency. 


Competition 


There has been a growing tendency in 
our association and especially in its com- 
mittees to reduce automobile underwrit- 
ing to what might be termed as a robot 
basis. The increasing effort to compass 
all underwriting situations by form pro- 
visions, rate refinements and rule restric- 
tions tend to eliminate sound judgment 
and initiative on the part of the under- 
writer. No form of insurance can be suc- 
cessfully conducted without efficient un- 
derwriting judgment and guidance. These 
alone can take care of the personal factor 
surrounding every risk accepted. Com- 
panies not bound by organization rules 
and restrictions have not been slow to 
appreciate this. 

With the keener competition during re- 
cent years, these non-association com- 
panies have materially broadened the 
protection they offer the public, have 
educated their sales forces to broadcast 
their spirit of broad underwriting and at 
the same time to make careful selection 
of their assureds. They have been able, 
by such a spirit of salesmanship, to in- 
crease their volume, to improve their se- 
lection and to lower their loss ratios. As- 
sociation companies need to become im- 
bued with a similar spirit. They should 
educate more completely their producing 
representatives and urge upon them more 
accurate solicitation of insurance cover- 
age. Most of you present here. today 
will probably admit that the daily active 
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approach of the life insurance salesmen 
far outstrips any similar solicitation by 
the agents of fire insurance companies. 
We should be alive to the insurance 
needs of all types of business, should 
meet their requirements in a practical 
fashion, and actively present our case. 


Cooperation With Casualty Companies 


Investigations recently made in repre- 
sentative sections of the country illus- 
trate the unfortunate effect of lack of 
cooperation between fire, casualty, auto- 
mobile and sometimes inland marine in- 
terests. I am convinced that, without in 
any way neglecting its own affairs, this 
association should seek to broaden its 
contacts and cement closer relations with 
other branches of insurance activities. 
Representatives of this association have 
recently had conferences with represen- 
tatives of the National Bureau of Casu- 
alty & Surety Underwriters in an at- 
tempt to recognize our interlocking prob- 
lems, our frequent failure to meet them, 
and the insistent demand that we work 
in closer unity. More such conferences 
are contemplated and should be held. 

The National Automobile Underwriters’ 
Association has three classes of company 
members—the fire companies per se, the 
casualty companies who operate the fire 
and theft automobile insurance of their 
fire affiliates, and the marine offices. This 
setup offers to the association the un- 
usual privilege of considering this great- 
ly needed cooperation because it effects 
our own membership. It is my belief 
that there is no greater problem facing 
the entire insurance fraternity today than 
harmony of action between fire and cas- 
ualty companies. Every company rep- 
resented here today can assist by creat- 
ing and fostering this cooperative spirit 
within his own company or group of 
companies. 

The need is for a definite, concrete, 
practical program in which the needs of 
all classes of companies will have proper 
voice and consideration and I would 
strongly recommend that this association 
create a committee for the active initia- 
tion and sponsoring of such an effort. 
There are doubtless many who will say 
that such a program, though ideal, is 
impossible of accomplishment. If this is 
so, our future looks dark indeed. Such 
an attempt will test our moral fiber, our 
executive capacities, our authority and 
our breadth of vision, but I believe there 
are those of us who can and will meet 
this test. 


Public Relations 


We should study our public relations 
and improve every point of contact. Our 
agents and fieldmen are on the firing line 
and they should be encouraged in this 
respect. We must know the underwrit- 
ing requirements of business and must 
endeavor to meet them, even if a trifle 
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more venturesome spirit in underwriting 
becomes necessary. 

I am firmly convinced of the impor- 
tance and usefulness of this association. 
It has so far amply justified its existence, 
and its future, which holds great possi- 
bilities, lies in your hands. You can 
make it or break it. Competition is 
keen and the temptation to look after 
your own interests is strong. When you 
hear that a fellow member is failing to 
observe his obligations in some particu- 
lar, it is natural to feel that you can do 
likewise, but you must realize that such 
an attitude is bound to destroy the asso- 
ciation’s usefulness. My final and most 
urgent plea is that you face such condi- 
tions frankly and openly, stating your 
case to the administration and demand- 
ing protection. If you secretly meet 
such competition in your own way, you 
only make a bad matter worse. Honor 
is honor and cannot be compromised. 


J. G. usin Letter 


(Continued from Page 23) 


dividual initiative and a practical back- 
ground. It is to you gentlemen who di- 
rect our daily activities and who are in 
a position to judge our personal qualif- 
fications that we look for that opportu- 
nity. Some of our number have been 
given such opportunities in the last year 
or two. If I were a politician, I might 
say that we point with pride to their 
records. We do believe that they will 
prove entirely satisfactory in their posi- 
tion of increased responsibility. In the 
final analysis the two viewpoints which 
1 mentioned before narrow down to 4 
single idea. When the students of the 
Columbia fire insurance course reach that 
point in-their companies where they are 
of real value to the companies and a 
credit to the fire insurance business, then, 
and then only, can the Columbia course 
be taken out of the category of noble 


experiments and become a positive and 
unqualified success for all parties con- 
cerned. 
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Julian Lucas Talks 
On Service of Broker 


ADDRESSES BROOKLYN BROKERS 





President of National Ass’n Cites Vari- 
ous Points on Which Producer 
Should Have Knowledge 
—_ Lucas, newly elected president 
of the National Association of Insurancc 
Brokers and also president of the well- 
known New York City brokerage con- 
cern of Davis, Dorland & Co., addressed 
the Brooklyn Insurance Brokers’ Asso- 
ciation last week on the work of the 
brokers’ national association and the gen- 
eral qualifications of a successful and 
qualified broker. Along these lines he 

said in part: 

The object of the National Association 
of Insurance Brokers is to safeguard the 
interest both of the public and the brok- 
ers in all insurance matters of general 
concern; to develop a better understand- 
ing of the functions of qualified insur- 
ance brokers on the part of the public 
and to support and foster right prin- 
ciples and oppose bad practices in the 
profession of insurance. 

The enactment of the so-called brok- 
ers’ qualification bill should be a source 
of gratification to us all since it is one 
of the most important steps in the last 
betterment of 


twenty years toward the 
the insurance business and I am fully 
aware of the more than active part 


played by the officers of your association 
in bringing about the passage of this 
bill. 

Brokerage Business a Profession 
brokerage business is a 
profession; it may be that the public 
is not fully aware of this fact but if we 
render to the insuring public that type 
of insurance service with which we are 
familiar, we will justify our business be- 
ing known as a_ profession. 

hat is real insurance service and to 
what extent do knowledge and experi- 
ence play a part, and what service must 
be rendered by an insurance broker or 
brokerage organization ? 

Of course an insurance broker does 
hot practice law but nevertheless he 
should have a working knowledge of in- 
surance contracts and be familiar with 
the court’s construction and interpreta- 
tions regarding the various clauses and 
conditions. 

He should be 


The insurance 


thoroughly familiar with 


all the conditions, requirements and re- 
Strictions of the policv and be able to 
advise his assured what he must and 


must not do, 
after the loss. 
He must know what constitutes an in- 
surable interest: what is and is not sole 
and unconditional ownership. he must 
e familiar with the requirements as to 
Vacancy and unoccupancy ; he must know 
the requirements as to appraisal ; how 
and when to file proofs and all other 
Tequirements under the standard fire 
Policy, 
. As a matter of law he is charged with 
ne necessary knowledee and_ skill to 
safeguard the interest of Pee whom he 
Serves. Tf he has knowledge of condi- 
tions which would void the insurance 
contract and fails to modify the policy 
aecording tly, he is liable for the amount 
of the loss. 


both before the fire and 














A. P. Westfall-Kruger 
With Muller-Kraemer 


WELL-KNOWN BROOKLYN OFFICE 


Kruger Returns to Business After Ab- 
sence Due to Illness; Agency Making 
Sound Progress 


A. P. Westfall-Kruger, for more than 
thirty years a prominent and popular fig- 
ure in Brooklyn underwriting circles and 
who retired temporarily due to illness a 
year ago, will return to the insurance 
business June 3 when he will become as- 
sociated with the agency of Muller- 
Kraemer, Ine., 50 Court Street, Brook- 
lyn. Mr. Kruger’s many friends will be 
pleased to see him back in the business 
and to learn that his health has been 
fully restored. 

In associating himself 
Kraemer, Inc., Mr. Kruger is continuing 
a relationship with John Muller and 
Joseph N. Kraemer, heads of the agency, 
and with other members of its personnel, 
most of whom obtained their insurance 
schooling under his tutelage. Mr. Krae- 
mer started his insurance career under 
him twenty-five years ago and Mr. Mul- 
ler about seventeen years ago, while 
Charles H. Bensen, in charge of the 
agency’s casualty department, and Her- 
man J. Hammel, in charge of the ac- 
counting department, served under Mr. 
Kruger for over twenty years. 

Though just a year old, the agency of 
Muller-Kraemer, Inc., ranks among the 
larger Brooklyn underwriting offices, a 
fact that is not surprising in view of the 
established connections enjoyed by mem- 
bers of the organization. The office is 
progressive and its facilities include the 
Franklin Fire, National Union, American 
Eagle, Sun Underwriters and the Sun In- 
demnity. The first four are represented 
for Brooklyn and Long Island for fire 
and automobile fire and theft; the Na- 
tional Union for inland marine, also, and 
the Sun Indemnity for casualty lines. 


with Muller- 


COURSES FOR NEW BROKERS 


A committee of the Insurance Society 
of New York is planning courses to meet 
the requirements of those desirous of be- 
coming insurance brokers in this state 
under the new apprenticeship or educa- 
tional law which becomes effective July 1 
as an amendment to the brokers’ quali- 
fication law. 


ATLAS APPOINTS STERLING 


Made Supervising Underwriter For In- 
land Marine; Already Represents 
Co. For Automobile Lines 
The Atlas Assurance has appointed 
Sterling Underwriters, Inc., 111 John 
Street, to act as its supervising under- 
writer for inland marine lines. The 
Sterling agency, of which Samuel New- 
berger is president, has represented the 
Atlas for automobile lines for some time. 
In view of this the additional appoint- 
ment for inland marine will be interpret- 
ed throughout the Street as high en- 
dorsement of the agency, as it indicates 
that the results of the automobile rep- 

resentation have been satisfactory. 

The appointment will materially en- 
large the inland marine facilities of 
Sterling Underwriters, Inc. Besides the 
Atlas, the agency represents the North- 
ern of London for both inland marine 
and automobile risks. These two com- 
panies will provide the office with a mar- 
ket that will be attractive to its broker 
clientele. The inland marine department 
is in charge of Henry Ejisenreich, who 
has had long experience in this branch 
of the business. 


F. E. Neary Made Manager 
Of L. & L. Brokerage Dep’t 


Gilbert Kingan, United States manager 
of the London & Lancashire, has an- 
nounced the promotion of Frank E. 
Neary to the position of manager of the 
brokerage and service department for the 
companies of the group. He succeeds 
Michael J. McBride, resigned. 

The recognition thus accorded Mr. 
Neary will please brokers, for in his ca- 
pacity as production man he has long 
been a welcome visitor to many offices. 
He has contacted brokers throughout 
most of his seventeen years in the busi- 
ness and gained a wide knowledge of 
their problems and service requirements. 

Mr. Neary started his career with 
Ogden & Fay at 55 John Street. After 
about eight years there he joined Pen- 
dleton & Pendleton, Inc., and served as 
that agency’s New York production man 
for four years. He then became produc- 
tion manager for the Seaboard Under- 
writers, Inc., where he spent three years, 
resigning in 1932 to go with the London 
& Lancashire. In his new position he 
will continue his production activities 
covering local business. 





GLATZMAYER JOINS TRAVELERS 


Edward T. Glatzmayer will become af- 


filiated with the metropolitan branch 
office of the Travelers Fire, 55 John 
Strect, June 1, as special agent engaged 


in production work among New York 
City brokers. 


DEATH OF JOHN A. ARNHEIM 


John Arthur Arnheim, long an insur- 
ance broker in New York City, died last 
week at his home in Jamaica, L. I., after 
an illness of about three months. He 
entered insurance in 1901 with the old 
firm of H. F. Poggenburg & Co. and at 
the time of his death was secretary of 
Grill & Co., Inc., 45 John Street. 
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am desirous of purchasing 
half or controlling interest 
in successful general insurance 


Brokerage Firm 


Only large and well established New York City 
house considered. Reply in confidence. 
Box 1261, c/o The Eastern + <a 
94 Fulton St., New York, N. 








~ Mainly Personal 


Jack Solow, vice-president of the May- 


berg Co., Inc., insurance brokers of 111 
John Street, is to be married on June 
20 to Miss Betty Morris, daughter of 


Charles Morris, insurance adjuster. Mr. 
Solow’s friends along William Street are 
charging him with trying to break rec- 
ords in the insurance business insofar 
as engagements are concerned. He started 
to keep company with the young lady 
only a month ago and almost immediately 
thereafter the engagement was an- 
nounced, the license procured and the 
wedding arranged for June 20. 
* a 
broker of 342 


Moses Marx, insurance 


Madison Avenue, New York is devoting 
much of his time at present to the 
Peoples Industrial Bank, 447 Seventh 


Avenue, of which he is vice-president 
The bank is a savings institution and is 
the outgrowth of the Peoples Investment 
Corporation which Mr. Marx = and 
Arthur G. Frank, its president, organized 
in 1920. 

* a * 

Michael J. McBride, 
from the London & Lancashire to be- 
come New York representative of the 
insurance department of The Trust Com- 


who has resigned 


pany of Cuba, was tendered a farewell 
dinner by thirty of the L. & L. staff 
Wednesday evening at The Tavern, West 


Twenty-first Street. W. W. Smith pre- 
sented the guest with-a traveling bag, th« 
gift of his former associates and an ap- 
propriate one, as Mr. McBride in his 
new connection is likely to journey be- 
tween New York and Havana often. Jos- 
eph T. Goeller made some appropriate 
remarks concerning the guest of honor 
E. J. Conrow acted as toastmaster. A 
review by Broadway artists followed the 
speechmaking. 


JOHN J. KELLE DEAD 


Manhattan and Brooklyn Agent Had 
Been Ill Since Stricken While In 
Europe Last Year 
The death of John J. Kelle on Thurs- 
day of last week at his home in St 
Albans, L. I. caused profound sorrow to 
many friends throughout the New York 
insurance community. The founder and 
up to the time of his illness a year ago 
the active head of John J. Kelle, Inc., 
Manhattan and Brooklyn agents, he had 
come to be regarded as a genuine friend 
by many brokers, company men and com- 
petitive agents. Reputable, sincere and 
considerate, he was highly esteemed by 

all who came in contact with him. 

While vacationing in Europe a year 
ago, accompanied by Mrs. Kelle, he was 
taken ill. On arriving back in New York 
he was carried off the boat on a stretcher 
and rushed by ambulance to the hospital 


where he underwent an operation. His 
condition was so serious that only his 
remarkable fortitude saved him, accord- 


ing to the doctors. After beine confined 
to his home for several months he im 
proved sufficiently to be able to spend a 
few hours daily at his office, which he 
continued to do until last Easter, when 
he suffered a relapse. 

Surviving him, in addition to his widow 
and other relatives, is his brother, Walter 


E. Kelle, who has been treasurer of Tohn 
J. Kelle, Inc. since its inception about 
fifteen years ago. 

Forty-two vears of age at the time of 


his death Mr. Kelle started in insurance 
vears ago with the agency of Wilden & 
Hancock and later was with George W 
Berry, general agent in New York City 
for several companies. 
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New York Legislative Report 
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bill was introduced in January. It was 
approved February 4. 
Number of Insurance Bills Increased 
Some idea of the volume of business 
done by the 1935 New York legislature 
is obtained by a comparison of the num- 
ber of bills introduced and those which 


passed amending the insurance and 
workmen’s compensation laws for the 
past five years. 


In 1931 with a Republican legislature 
fifty amendments to the insurance law 
on twenty-cight subjects were introduced 
out of which eight became law; while 
sixty-four bills on thirty-five subjects 
were introduced amending the work- 
men’s compensation law out of which 
seven became law. 

In 1932 with both houses Republican, 
sixty insurance bills on forty-one sub- 
jects were introduced and twenty-one 
became law; while fifty-six workmen’s 
compensation law bills on twenty-seven 
subjects were introduced and six became 
law. 

In 1933 with the senate Democratic and 
the assembly Republican, one-hundred- 
twenty-six bills on sixty-six subjects 
amending the insurance law were intro- 
duced out of which nineteen became law, 
while out of forty-eight bills on twenty- 
three subjects amending the workmen’s 
compensation law, two became law. 

In 1934, with the senate Democratic 
and the assembly Republican, out of one- 
hundred six insurance law amendments 
introduced on sixty-seven subjects, six- 
teen became law and out of sixty-six 
workmen’s compensation law amend- 
ments on thirty-five subjects introduced 
six became law. 

In the 1935 session just concluded no 
less than one - hundred - fifty - five bills 
amending the insurance law were intro- 
duced on ninety-five subjects (of which 
sixty-eight on thirty-four subjects were 
departmental bills) and of which bills 
thirty passed and became law. In amend- 
ments to the workmen’s compensation 
law out of eighty bills introduced on fifty 
subjects twenty passed and became law. 

Early in the session Governor Lehman 
urged the legislature to enact a mono- 
polistic state fund law for workmen’s 
compensation insurance. He was particu- 
larly insistent upon this due to the fail- 
ure of several casualty companies which 
had left behind them a trail of unpaid 
claims to dead and injured workingmen 
and their dependents amounting to more 
than two million dollars. 

A compromise was finally reached and 
the Canney bill was enacted as chapter 
255, laws of 1935. This new law provides 
for depositing future payments of awards 
of death benefits and for payment of 
awards of compensation benefits in event 
of insolvency of insurance carrier, creat- 
ing and providing for management of 
security funds and requires contributions 
thereto. 

Unemployment Insurance 

Second only in importance to the 
workmen’s compensation problem was 
the subject of unemployment insurance. 
Here finally as the result of a compro- 
inise a model law was passed which other 
states may follow. The Killgrew bill be- 
came chapter 468 of the laws of 1935. 
Contributions to the fund are to start 
on March 1, 1936, and are to be 1% 
on payrolls for the first year, 2% for 
the second years and are later to be 
adjusted on the basis of the unemploy- 
ment experience of the industry. Bene- 
fits shall be payable on account of total 
unemployment after the specified wait- 
ing period at the rate of 50% of the em- 
plove’s full-time weekly wages, but not 
to exceed a maximum of $15. per week 
nor to be less than a minimum of $5. 
per week, and shall not continue for 
longer than sixteen weeks in any calen- 
dar year. A state advisory council of 
nine members is to study the workings 
and application of the law and report 
to the legislature not later than March 
1, 1939 the basis for a permanent rating 
system. 

A series of bills was introduced and 


—— ——_—_— 
of an insurance corporation is obliged of indebtedness in the state. Bill died 
in all advertisements of such agency in committee. 
which refer to the insurer to publish Investment Bills 


pressed for passage which were aimed 
at London Lloyd’s. The bankers lobby 
and various department store owners in 
New York City were strongly opposed 
to this program. A compromise was 
finally reached whereby it is understood 
the conflicting rates of the London 
Lloyd’s and American competing com- 
panies are to be equalized and only 


special coverage is to be placed with 
non-admitted insurers. The anti-Lloyd 
bills were then abandoned. 


Compulsory Auto Coverage 

A bill introduced in the Senate by 
Julius S. Berg, Democrat of the Bronx, 
and sponsored by the Commissioner of 
Motor Vehicles, offered a unique plan 
for compulsory motor vehicle insurance. 
The bill set up a board to regulate the 
business. It provided for a guaranty 
fund for the protection of assets in ex- 
actly the same manner as workmen’s 
compensation except that the contribu- 
tions were to be based on unearned 
premium and loss reserves, for the fixing 
of rates based on actuarial experience; 
for the determination of special rates 
for undesirable risks; for the payment 
of premiums quarterly, annually, semi- 
annually or monthly and for the placing 
of all insurance in stock and mutual 
companies or by self insurance. 

This measure would doubtless have 
been passed this year except for the 
economic condition of the people. It was 


felt that the enactment of such a law 
would take thousands of cars off the 
roads, and that working people who 


needed the cars in their business would 
be subjected to undue hardships. 
Auto Rate Probe to be Made 

A joint legislative committee was cre- 
ated to study the subject and $25,000 was 
made available for its expenses. This 
committee is authorized to investigate, 
inquire into and make a thorough and 
careful examination and investigation in 
respect to the operation, administration 
and cost of all forms of automobile in- 
surance; of the claims paid in relation 
to the premiums charged for the various 
types of automobile insurance; of the 
methods employed by the rate-making 
boards of the insurance carriers in pro- 
mulgating rates to be charged for all 
forms of automobile insurance; and of 
the adequacy and effectiveness of the 
powers of the Superintendent of Insur- 
ance under existing laws to properly 
supervise and regulate insurance com- 
panies writing all forms of automobile 
insurance; and to determine whether or 
not a plan might be adopted whereby 
the insurance carriers through their rates 
shall give some recognition or reward 
for a favorable accident record on the 
part of the insured; that the investi- 
gation of such committee shall include 
every matter and thing directly or in- 
directly connected or related to the ques- 
tions of compulsory automobile insur- 
ance: size, weight and dimensions of 
trucks; automobile signaling devices; ad- 
visability of the establishment of a per- 
manent commission with powers to pro- 
mulgate uniform traffic rules and regula- 
tions. 

Compulsory motor vehicle and compul- 
sory health insurance may be predicted 
as coming to New York State within the 
next five years if present trends continue. 
Much will depend, however, upon what 
effects the unemployment insurance law 
has upon general business conditions. 

Bills Signed by Governor 

Following is a history of the feature 
insurance and workmen’s compensation 
law amendments proposed to the legisla- 
ture of 1935: 

Chapter 334, laws of 1935, the D. T. 
O’Brien bill amends Section 49 Insurance 
Law, by requiring every broker, in ad- 
vertisement referring to an insurer, must 
publish true name and location of in- 
surer, to which advertisement refers, and 
making other changes. This was a de- 
partmental bill. The Department submit- 
ted the following memorandum on this 


measure: 
“Under the present law every agent 


the true name and location of the insurer 
to which the advertisement refers, giving 
the name of the city, town or village in 
which it has its principal place of busi- 
ness, and the state or government under 
the laws of which it is organized. The 
amendments make the same rule applic- 
able to brokers.” 

Chapter 173 laws of 1935, the D. T. 
O’Brien bill, amends Section 18, relative 
to valuation of assets of insurance cor- 
porations by striking out provisions that 
purchase price of bond or other evidence 
of debt amply secured and not in default, 
acquired as result of exchange of secur- 
ity shall be deemed to be value of secur- 
ity exchanged. 

Chapter 219 laws of 1935, the D. T. 
O’Brien bill, Section 269 Insurance Law, 
relating to corporate existence of co-op- 
erative fire insurance corporations. 

Chapter 319, laws of 1935, the E. S. 
Moran bill, amends Section 46 Insurance 
Law, Section 7 State Printing Law, by 
reducing from 2,000 to 1,500 number of 
copies of report of superintendent which 
may be printed. 

Chapter 738, laws of 1935, the D. T. 
O’Brien bill, adds new subdivision 6a, 
Section 143 Insurance Law, providing no 
insurance broker’s license shall be issued 
to a person unless he has passed a course 
in insurance at schools recognized by 
the regents or at Insurance Society of 
New York, or Insurance Institute of 
America or in lieu thereof has filed with 
superintendent affidavit that he has been 
employed in responsible duties by an 
insurance company or broker for not less 
than one year. 

This was not a departmental bill but 
was indorsed by the Department and 
drafted by George H. Jamison of the In- 
surance Department. The measure had 
been in the legislature in various forms 
since 1929, being originally sponsored bv 
Assemblyman (now Senator) Jacob J. 
Schwartzwald, Democrat, of Brooklyn. 
The five insurance brokers’ associations 
of the metropolitan district were respon- 
sible for the enactment of this new law. 

Chapter 903, laws of 1935, the E. S. 
Moran bill, amending Section 262 Insur- 
ance Law by permitting advance pre- 
mium cooperative fire insurance corpora- 
tions meeting certain requirements to do 
business in New York City. Not a de- 
partmental bill. 

Chapter 550, laws of 1935, the D. T. 
O’Brien bill, amends Section 263 Insur- 
ance Law by providing no person or 
group of persons shall form more than 
one cooperative fire insurance corpora- 
tion within five years. 

Chapter 651, laws of 1935, the E. S. 
Moran bill, amends Sections 3, 34-a In- 
surance Law by increasing premium tax 
on certain foreign insurers. 

Chapter 437, laws of 1935, the D. T. 
O’Brien bill, amends Section 22 Insur- 
ance Law relative to reinsurance con- 
tracts ceding more than 50% of out- 
standing risks. 

The departmental memorandum on this 


bill reads: 

“The purpose of this amendment is to pre- 
vent reinsurance by dribs and drabs which in 
a six month period exceeds more than 50% of 
the total amount of outstanding risks of the 
ceding company. Under the present section the 
company is not permitted to cede more than 
50% of the total amount of outstanding risks 
unless the superintendent of insurance approves 
in writing. This prohibition can be defeated 
by having a series of transactions none of 
which in itself aggregates the 50% limitation.” 


Departmental Bills Which Failed to Pass 


The D. T. O’Brien bill. The Senate 
bill was reported and passed the Senate 
only to die in ways and means commit- 
tee in the Assembly. The Assembly bill 
was not reported. This bill added a new 
Section 7-a Insurance Law, establishing 
a revolving fund to provide for tempor- 
ary examiners and accountants and ap- 
propriating $25,000. 

The D. T. O’Brien bill, adding new 
Section 13-a Insurance Law, requiring 
domestic companies to maintain 80% of 
their net invested assets, .whether in 
form of bonds, stocks or other evidences 


The D. T. O’Brien bill, Senate Intr 
No. 287, Print No. 2391, after bein 
amended several times and reported, was 
recommitted to Insurance Committee 
Same as the E. S. Moran bill, Assembj; 
Intro. No. 286, Print No. 1763, which died 
in committee. Amends Section 16 Insy. 
ance Law generally. On this bill the 
Department submitted the following 
memorandum: 


“The Superintendent’s Preliminary Text for 
the past year at pages 55, 56, 57 and 58 cop. 
tains numerous suggestions as to the necessity 
of amending Section 16. All of these sugges 
tions have been incorporated in the above hy 
In addition to the suggestions made by the 
Superintendent, additional amendments have als 
been incerporated. 

“This section is perhaps one of the most, if 
not the most, important sections of the Insyr 
ance Law. It controls the manner in which 
companies, other than life, may invest the funds 
in their possession. Upon the strength of this 
section depends, in great part, the solvency and 
successful operation of every insurer. 

“The proposed amendment in no way dis 
turbs subdivision 1 of Section 16, That syb. 
division related to minimum capital investments 
and remains the same as it now exists. 

“Subdivision 3 of section 16, which relates 
to the manner in which the residue capital and 
surplus money and funds of domestic insurers 
may be invested, meets with considerable change, 
At the present time Section 16, subdivision 3, 
permits investment in bonds and mortgages on 
improved unencumbered real property in_ this 
state worth 50% more than the amount loaned 
thereon, while in the proposed amendment per. 
mission will be given to utilize funds by in. 
vesting same upon the security of improved m. 
encumbered real property in any one of the 
United States worth 50% more than the amount 
loaned thereon. It has become a common prac 
tice to loan money to individuals and others 
taking in exchange promissory notes secured by 
deeds of trust. Department counsel has held 
that such a transaction, while quite similar, is 
not at all identical with the transaction of loan 
ing money and taking back the bond of the 
borrower in a conveyance known as a mortgage. 
He further held that under Section 16 of the 
Insurance Law, an insurance company could not 
legally invest its capital and surplus and funds 
in such a manner. The proposed amendment is 
intended to regulate investments of this type 
and to make uniform the statutory provisions 
covering mortgage investments. Section 100 of 
the Insurance Law permits life companies to 
loan on the same kind of security that is sought 
to be approved by this amendment. 

“Subdivision 3 is further amended by per 
mitting the investment in notes or bonds se 
cured by mortgage or trust deed (including any 
part of an issue of such notes or bonds) in 
sured by the National Housing Administrator 
under the provisions of the act of the Congress 
of the United States, entitled “National Hous 
ing Act,” in effect June 27, 1934, or in deben 
tures, issued by the Federal Housing Admin 
istration pursuant to said National Housing Act 

“Section 16, subdivision 3, is further amended 
by adding a new final sentence. In the Super 
intendent’s annual report it is recommended tha 
70% of the unearned premiums and loss te 
serves of non-life insurance companies be it 
vested in a sound class of securities as suc 
liabilities to the policy holders are in the nature 
of trust funds and should not be subject to the 
hazards of speculative investments. ‘The pres 
ent law has a requirement for the investmett 
of minimum capital investment which is th 
same for each company doing the same kind of 
business, regardless of the amount of busines 
done or the amount of liabilities. The purpose 
of the amendment is to increase the amount 0! 
sound investments proportionately to the liabili 
ties to policyholders after recognizing that there 
is an equity of approximately 30% in such stat 
utory reserves. A bill attempting to carry 0 
this change was introduced in the Senate last 
year and was drawn in such a way that itr 
quired, in addition to the foregoing, the entir 
amount of capital to be invested in_restricte 
securities. This obviously would be strenuous!) 
opposed by the company if they were to be te 
quired to invest all of their capital in restricte! 
securities in addition to providing for the lia 
bilities to policyholders. The attitude of . 
stock companies has been that all of their funds 
are their own to invest as they deem fit. The 
theory intended by the proposed amendment © 
Section 16 covers the investment of funds suf 
measurably safeguard policyholders 
claims, The amendment, as presently draw, 
is equitable to all classes of companies 4 
measures the necessity for conservative mye! 
ments directly upon the liability to policyholder 
The amendment also provides that such Hegre 
ed investments shall be free from pledge ™ 
borrowed money. . a 

“The bill repeals the present subdivision >” 
Section 16, Subdivision 5, as it now reads, ' 
in direct conflict with the provisions of Sect 
16, subdivision 4, which subdivision w 


cient to 


as enact’ 


by the legislature in 1924 and was designed? 
adequately prescribe the conditions upon Wi" 
insurers could hold stock of other insurers. 3 
division 5, as it now reads, gives to a particl” 
class of insurers a privilege not enjoy . 
others. The repeal of the subdivision visi 
no way affect the right of companies _ 
subdivision 5 to fall back upon and use the 
visions of subdivision 4. They will be permit 
to invest their surplus in the stock of othe 
surers, in an amount which, to say the od 
is the maximum that should safely be perm 
by the legislature. : i 
7 «Subdivision 3 (a) of Section 16 1s amends 
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New York Court Rules 
On Transportation Risk 


POSITION UPHELD 
Court of Appeals Says Coverage Is 
Ended If Assured Takes Delivery 
Outside His Own Premises 
The New York State Court of Appeals, 
the highest court in the state, last week 
reversed a judgment of the Appellate Di- 
yision in the case of M. J. Federman, 
Inc, against the American of Newark and 
held that protection under a_ transporta- 
tion policy expires when the insured 
goods are delivered to the consignee, even 
though the consignee transfers the goods 
to another vehicle for temporary storage. 
The assured contended, and was upheld 
by the Appellate Division, that actual de- 
livery was not made until the second car- 
rier unloaded the goods on the premises 
of the consignee. Such a liberal con- 
struction of the policy is not warranted 
the Court of Appeals holds. The opinion, 
written by Judge Loughran and in which 
all members of the court concur, except 
Judge Finch, not sitting, follows in part: 
“Defendant issued to plaintiff a policy 
of insurance on goods shipped to plain- 
tif while ‘in custody of railroads, express, 
motor transportation companies . . . pub- 
lic truckmen, trucks of the assured... 
and/or other common carrier and land 
conveyances incidental to any of the above 
or otherwise, . . . to cover all loss and/or 
damage by... theft . . . from the time 
of leaving the warehouse, store or fac- 
tory of shipper until safely delivered into 
warehouse, store or factory of consignee. 
.. This policy covers merchandise after 
arrival at destination while waiting actual 

unloading and/or removal.’ 


Goods Not Unloaded on Delivery 


“Goods consigned to plaintiff at the city 
of New York were at Buffalo put into a 
truck of Empire Haulage Corp., which 
arrived at plaintiff’s establishment a few 
minutes before noon on Saturday, April 
22, 1933. Noon was plaintiff’s closing 
time on Saturday. ‘Because of this fact 
plaintiff decided not to and did not re- 
ceive the merchandise into its premises.’ 
In response to an inquiry of plaintiff's 
shipping clerk, Empire Haulage Corp. pro- 
posed for $12 to keep the goods until the 
following Monday morning, April 24. 
This offer was not accepted. 

“Broadway Local Express Co., Inc., a 
licensed public truckman and warehouse- 
man that had done plaintiff’s local truck- 
ing agreed ‘so to receive and hold said 
merchandise in consideration of the pay- 
ment by plaintiff of the sum of $6,’ and 
gave to plaintiff a receipt as follows: 
“Received in good order from M. J. Fed- 
erman (plaintiff) . . . goods to be taken 
from truck of Empire Haulage Corp., to 
be held for us until 4-24-33.” Plaintiff 
did not know where its merchandise was 
to be kept and held by the. Broadway 
Local Express Co, Inc. Transfer of the 
goods from the truck of Empire Haulage 
Corp. to a truck of Broadway Local Ex- 
press Co., Inc., was made on the street. 

An employe of the Broadway Local Ex- 
press Co., Inc., tied ropes around plain- 
tiff’s merchandise on said autocar of the 
Broadway Local Express Co., Inc., which 
was thereupon driven into a public gar- 
age . . . where it was parked and left. 
The garage was robbed and the goods 
removed during the night of April 22, 
1933, this policy being then in force. 

The question is whether defendant 
must make good the loss. It has been 
held by the Appellate Division that the 
Policy covered the goods so long as they 
Were in the possession of Broadway Local 
Express Co., Inc. We reach a contrary 
conclusion, 

Insured Put End to Contract 


Tt . 7 
The contract is styled a ‘Transporta- 
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tion Policy.’ The words in question have 
an analogy in a provision sometimes made 
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in policies of marine insurance called the 
‘warehouse to warehouse clause.’ What- 
ever otherwise would be the duration of 
the risk under such a stipulation, it is 
clear, we think, that an insured may put 
an end to it by taking delivery outside his 
own premises, and that this is the case 
here. 

“The goods arrived at their destination. 
Pursuant to plaintiff’s direction, they were 
unloaded from the vehicle upon which 
they had been carried there, and were 
placed upon another vehicle provided by 
plaintiff. With these arrangements and 
this disposition of the goods, the con- 
signor had nothing to do. The function 
of the last carrier engaged by the con- 
signor was fulfilled. Another bailee had 
accepted the goods in plaintiff’s behalf and 
with its authority, under an agreement 
exclusively between them which stipulat- 
ed that the goods were received from 
plaintiff and were to be held for it. The 
transportation of the goods covered by 
this policy was then terminated by com- 
plete delivery to plaintiff. That this re- 
sult was not actually intended is imma- 
terial. To sustain the decision of the 
Appellate Division, we must be prepared 
to hold that plaintiff could itself extend 
indefinitely the duration of defendant's 
policy risk after the goods were at desti- 
nation. In our opinion, the words of this 
policy do not admit to that construction. 
_ “The judgment should be reversed and 
judgment directed for defendant as asked 
for in the submission with costs in all 
courts.” 


Soviet Chartering And 


Insurance Activities 


In a report on the chartering activities 
of the Anglo-Soviet Shipping Co., Ltd., 
to the Shipping Freight and Insurance 
Committee of the Russo-British Chamber 
of Commerce during the first four 
months of this year, which was presented 
at a meeting in London recently, A. I. 
Belakovsky said that the total amount 
payable to British owners had been not 
less than $2,125,000 and covered 104 voy- 
ages. This is not the full amount, as a 
certain number of fixtures have been con- 
cluded with Moscow. 

The sum paid for the corresponding 
period of 1934 was somewhat more, but 
in 1934 two ore contracts to the United 
States were arranged, and one contract 
was made for “Generals” to the Far East 
(now being covered by single voyages). 
Moreover, rates offered by owners were 
not of a competitive nature. Taking all 
the chartering as a whole, the participa- 
tion of British vessels had not decreased. 

Reviewing the position generally, Mr. 
Belakovsky said there was bound to be 
less demand by Soviet charterers, as the 
amount of Soviet tonnage has increased 
and was still increasing. 








Joint Committee Issues 
Two New Marine Bulletins 


The Joint Committee on Interpretation 
and Complaint with respect to the na- 
tionwide definition of inland marine and 
transportation underwriting powers has 
issued two new interpretative bulletins 
on sections of the definition. This com- 
mittee is composed of leaders from the 
fire, casualty and marine field. The com. 
mittee has amended its Interpretative 
Bulletin No. 3 by the inclusion of auto- 
matic electric signs for publishing news 
aS a proper subject for marine insur- 
ance. The amended bulletin follows: 

“The subject of the insurance of neon 
signs, street clocks and automatic electric 
signs for publishing of news is not speci- 
fically treated within the nationwide defi- 
nition and interpretation. 

“Pending further study and review of 
the subject, the writing of neon signs, 
street clocks and automatic electric signs 
for publishing of news, while in use as 
such, under a marine or inland marine 
policy, will not be considered as a viola- 
tion of the spirit or intent of said defi- 
nition and interpretation.” 

Interpretative Bulletin No. 59, just is- 
sued by the committee, deals with “check 
room policies” and reads as follows: 

“The liability of a proprietor, operator 
or lessee of a check room with respect 
to property checked with it, may not be 
insured under a marine or inland marine 
form of policy.” 





N. Y. Legislation 


(Continued from Page 26) 


so as to restrict investments to 5 instead of 10% 
of the invested assets and to compel a _ sat- 
isfactory diversification. This subdivision will 
be renumbered and hereafter known as_ sub- 
division 4, and further amendment made which 
has considerable new language. A_ prohibition 
is written into the section to prohibit insurance 
companies from investing in or loaning to or 
making contributions to subsidiary companies or 
affiliates other than insurance companies. There 
have been numerous recommendations within the 
Department to handle legislation along this line, 
as there appears to be no reason why an insur- 
ance corporation itself could not carry on all 
the work contemplated under its charter without 
recourse to subsidiaries or affiliates except as a 
convenient means of evading responsibility or 
circumventing the legal requirements for invest- 
ments and other activities of an insurance com- 
pany. The amendment provides that no funds 
of any domestic insurance corporation shall 
hereafter directly or indirectly be invested in or 
loaned on stocks, bonds or other evidences of in- 
debtedness of any affiliated interest or _ con- 
tributed in any manner to any such affiliated 
interest by outright gift, special dividend or 
otherwise. The amendment particularly exempts 
other insurance corporations from the term ‘af- 
filiated interests.’ Bills similar in form to this 
have been previously betore the legislature at 
the request of the Department.” 

The D. T. O’Brien bill. The Senate 
bill passed the Senate and died in As- 
sembly. The Assembly bill was advanced 
to third reading and recommitted. This 
bill amends Section 16 Insurance Law 
for investment of residue of capital and 
surplus in notes or bonds secured by 
mortgage in trust deed insured by Fed- 
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eral Housing administrator or in deben- 
tures issued by such administrators. 
Advertisements 

The D. T. O’Brien bill, Senate Intro. 
No. 194, Print No. 197, same as E. S. 
Moran bill, Assembly Intro. No. 285, 
Print No. 289. Both bills died in com- 
mittee. This bill amends Section 48 In- 
surance Law relative to contents of ad- 
vertisements by striking out provision 
that requirements therefor shall not ap- 
ply to a statement showing only capital 
stock paid up or capital stock paid up 
and surplus, separately or combined, etc. 

The D. T. O’Brien bill, Senate Intro. 
No. 985, Print No. 1104, same as Assem- 
bly Intro. No. 1274, Print No. 1363, E. S. 
Moran. Senate bill passed Senate and 
died in Assembly. Assembly bill not re- 
ported. This bill added new Section 115-a 
Insurance Law, permitting domestic mu- 
tual fire insurance companies organized 
prior to 1921 to receive from members 
cash premiums in advance with or with- 
out contingent liability, depending on 
size of surplus. 

The D. T. O’Brien bill, Senate Intro. 
No. 637, Print No. 678; same as E. S. 
Moran bill, Assembly Intro. No. 781, 
Print No. 805. Senate bill passed Senate 
and died in Assembly. Assembly bill not 
reported. This bill amended Section 121 
Insurance Law relative to fire insurance 
policies by providing where demand is 
made by insured for selection of apprais- 
er company shall within five days com- 
ply with such demand, and providing for 
order of court compelling such appoint- 
ment where company fails to do so. 

The D. T. O’Brien bill, Senate Intro. 
No. 198, Print No. 414, same as E. S. 
Moran bill, Assembly Intro. No. 282, 
Print No. 286. Assembly bill passed As- 
sembly; died in Senate. Amended Sec- 
tion 138-a Insurance Law so as to re- 
quire the licensing of anyone who for 
pay adjusts losses for the public, aver- 
age adjusters being excluded from pro- 
visions. 

The D. T. O’Brien bill, Senate Intro. 
No. 202, Print No. 205; same as E. S. 
Moran bill, Assembly Intro. No. 280, 
Print No. 284. Both bills died in com- 
mittee. The bill amended subdivision &, 
Section 141 Insurance Law relative to 
rate making associations by providing 
penalty imposed for violations may be 
assessed by insurance superintendent. 

The D. T. O’Brien bill, Senate Intro. 
No. 280, Print No. 713, same as Assembly 
Intro. No. 281, Print No. 1284, E. S. Mc- 
ran, amended Section 143 Insurance Law 
by omitting provision that section shall 
not apply to contracts of insurance on 
property located outside state, also pro- 
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SHIPPING ON THE EUPHRATES 

Shipping facilities on the Euphrates 
will be increased by seven new steel flat 
bottom lighters of 300 tons each; a small 
number of such boats are already in use. 
There is further under construction a 
powerful tug capable of meeting the spe- 
cial conditions of the location, that is the 
constantly shifting depth of the river, 
which does not permit any but boats 
of low draught to navigate. The tug is 
propelled by a wheel driven by Diesel 
engines. 


1935 SALVAGE SEASON BEGINS 

The Italian salvage vessel Arplane has 
returned to Kinsale, Ireland, to resume 
work on the war-wrecked steamer Spect- 
ator, from which she recovered $150,000 
worth of copper last season. The Ar- 
plane hopes also to regain valuables from 
the liner Dudgate, which lies alongside. 
The Lusitania lies only 200 yards away. 
The buoys which marked the positions 
were recently swept away by a violent 
storm, but the salvors are confident that 
the task of locating the vessels will not 
take long 


NEW SPANISH FIRE CO. 
Under the name Hogar Asegurado 
Sociedad Immobiliaria Anonyma Hasia a 
new fire insurance company with a capi- 
tal of 50 million Pesetas has been 
founded in Madrid. The peseta is at 
present valued at 13% cents. 
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CASUALTY AND SURETY 








Workmen’s Compensation Reforms 


Urged As Imperative By W. W.Greene 


General Reinsurance Executive for Adoption of Participating 


Plan and Drastic Reduction in Acquisition Cost; 
Speaks Before Actuaries 


The adoption of the participating plan 
in workmen’s compensation and a drastic 


reduction in acquisition cost, graduated 
according to size of risk, were the two 
reforms urged by W. W. Greene, vice- 


president, General Reinsurance Corp., in 
his presidentis i — before the spring 


meeting of the Casualty Actuarial Soci- 
ety last Friday br Briarcliff Lodge, N. Y. 
Positive in his conviction that these 


changes would make gampensation insur- 
ance more pa for stock company 
interests, Mr. Greene further urged that 
in defending its own against state en- 
croachment “the only logical attitude for 


us at this time is a militant one; to be 
shrewd as well as bold; to impute some- 
what less blame to legislators, industrial 
commissions, evil competitors, etc., than 
we have been prone to do in the past; 
to switch from the black to white keys. 
In other words, Mr. Greene’s modus op- 


cerandi would be to assure the world once 
and for all that although there are many 
difficulties inherent in this compensation 


business the casualty companies of the 
United States are perfectly capable of 
surmounting them. 


Chief Trouble Is in Operating Plan 

Getting into the “meat” of his address 
Mr. Greene said: 

“I have set myself the task of revealing 
to you ‘the chief trouble with workmen’s 
compensation insurance.’ Two years ago, 
before this society, | asked whether the 
chief trouble was ‘the rate-making plan,’ 
and answered my own question, ‘No.’ 

“By ‘rate-making plan’ I meant the 
plan for making manual rates; and sub- 
ject to this definition I am well convinced 
that I gave you the correct answer. This 
implies that in my opinion the adoption 
of the new rate level plan of the National 
Council on Compensation Insurance has 
not changed the situation materially. 

“The statutes recently adopted in New 
York and other states whereunder the 
companies collectively guarantee the pay- 
ment of compensation benefits in the 
event of the insolvency of one of their 
number are constructive in purpose, and 
I am confident that they will prove 
equally so in practice; but they do not 
correct the most important of the funda- 
mental evils.” 

The chief trouble with compensation 
insurance, in Mr. Greene’s opinion, lies 
in the operating plan of the stock car- 
riers. He stressed that this plan has 
broken down badly not only because it 
carries an acquisition cost which is high- 
er than is economically justified, at least 
for fair-sized risks, but also—and this is 
even more important—it provides no way 
whereby a company whose aggregate loss 
and expense costs are less than the aver- 
age may share the resultant saving with 
its assured, either through rate reduc- 
tion or by way of a dividend. 

Furthermore, Mr. Greene said: 

Producer Can’t Vary Price 

“This ill-omened plan dangles a rich 
and speedy reward before the producer, 
but at the same time it deprives him of 
the salesman’s mightiest weapon, for he 
cannot lawfully vary his price, and many 
of the mutuals render excellent service 
at a net price lower than his. Unable to 
interest good risks, the producer is there- 
fore forced to press doubtful business 
upon his carrier. The company, having 


little to bargain with except its commis- 
sion, feels itself hardly in position to be 


W. W. 


GREENE 


‘tight’ in its underwriting, and falls 
back upon the ‘quota’ plan; and the pro- 
ducer, regarding his stock company mar- 
ket as but a temporary one, is tempted 
to fill his quota with risks which he has 
tried unsuccessfully to place with the 
mutuals.” 

The speaker was ready to argue with 
anyone who believes in the present plan 
and feels that the troubles of the stock 
companies can be overcome by merely 
increasing the rate level. He invited at- 
tention to the past six years’ experience 
in New York State. During these years 
the rate level increased sharply, and Mr. 
Greene explained that the mean _ rate 
level for premiums earned in calendar 
year 1929 was about 17% above the level 
of 1914. The level last year was about 
52% above 1914. (This year it will be 
still higher.) 

Stock vs. Mutuals 

He emphasized: “Certainly we cannot 
count on increasing rates so rapidly 
again, so that the period under review 
probably presents an all-time record for 
a rapidly rising rate level. Just what did 
these increases accomplish for the stock 
companies? Little, if anything, I think, 
as respects their position relative to the 
field. 

“If we 
thirds we 
ratio in the 


too 


divide the six-year period into 
find the stock company loss 
‘low 70's’ for each successive 
two-year period. Evidently no improve- 
ment there. The mutuals’ loss ratio for 
separate calendar years runs fairly par- 
allel to that of the stocks, but on a level 
between twelve and seventeen points 
lower. As for their proportion of total 
compensation business in the state, the 
stock companies dropped from 61.0% to 
52.3%. while, at the same time. the mu- 
tuals increased their share slightly, i. e., 
from 21.4% to 22.6%.” 
Adoption of Reforms Imperative 
As to the advantages which would ac- 
crue from his two reforms, i. e., the par- 
ticipating plan and acauisition cost re- 
duction, which he called imperative, Mr. 
Green said: 
“1. The adoption of 
(Continued on Page 
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Diversified Pregram 
For H. & A. Conference 


MEETS JUNE 11-14 IN DETROIT 
Legal and Agency Sessions New Fen- 
ture; Manual Simplification Up for 
Discussion 
The completed program for the thirty- 
fourth annual meeting of the Health & 
Accident Underwriters’ Conference, June 
11-14, in Book-Cadillac Hotel, Detroit, 
was released yesterday and its diversified 
list of subjects represents months of 
careful preparatory work on the part 
of the program builders. A new feature 
this year are the special sessions devoted 
to a discussion of legal topics and to 
agency developments, both of which are 
expected to be well attended. Two out- 
side speakers on the opening day are J. 
W. Frazer, vice-president, Chry sler Sales 
Corp., and Claris Adams, executive vicc- 

president, American Life of Detroit. 

Manual simplification, a problem en 
which Conference executives have been 
working all year, will come up on th- 
final day, discussion leaders being Clyde 
W. Young, Monarch Life: Harold R. 
Gordon, Conference executive secretary, 
and C. O. Pauley. Great Northern Life 
Entertainment features include a_ golf 
tournament and tour of the River Ronee 
plant of the Ford Motor Co. The full 
program follows: 


Wednesday Morning, June 12, 
Ten O'clock 


Call to Order—G. F. Manzelmann presiding 
Address—J. W. Frazer, vice-president, Chrys- 
ler Sales Corp., Detroit. 


“What Next?’—Claris Adams, executive vice- 
president, American Life of Detroit. 

President’s Address—G, 
North 
Greetings and 


Wednesday Afternoon, June 12, 
Legal Session 


F. Manzelmann, vice- 
Accident. 
Announcements. 


president, American 


Thomas 


Watters, Jr., chairman, legal com- 
mittee, presiding. 
Address of Welcome—Henry C. Walters, gen- 


eral counsel, National Casualty Co. 

“Damage Suits Resulting from Delay in Issu- 
ing Policies’ —R. J. Wetterlund, Washington 
National, 

Discussed by S. 


an@ Co.; C. O. 


A. Ralph, Craftsman Insur- 
Pauley, Great Northern Life; 
J. H. Torrance, Business Men’s Assurance. 

“Anticipatory Breach of Contract’—O. B. 
Hartley, Great Western Insurance Co. 

Discussed by E. St. Clair, North American 
Accident; J. M. Powell, Loyal Protective; Ross 
Ream, National Protective; E. W. Dillon, United 
Commercial Travelers, 

“Releases’—Robert A. Cavenaugh, 
Commercial Men’s Association. 

Discussed by W. C. Butterfield, National Casu- 
alty; J. Adelman, National Travelers Casu- 
alty; V. E. Nutt, Great Western; Paul Clement, 
Minnesota Commercial Men’s; E. Frevvett, Com- 
Mutual Accident Association. 
House’ Clause’’—V. J. 


Illinois 


mercial Travelers 


“ ‘Confinement to 


Skutt, 
ciation, 


Mutual Benefit Health & Accident Assy 

Discusse% by J. F, 
alty; E. A. McCord, Illinois 
A. D. United 
dock, Assurance. 

Review of Accident 
Thomas Watters, 
Des 


Brandmier, National Casy 
Mutual Casualty 
Johnson, Insurance; B. B, Pad 
Central 
Health 


Jr., chairman, 


and Litigation— 
legal committee 


Moines. 


Thursday Morning, June 13, 
Agency Management Session 
G. F. Manzelmann presiding. 

“Stimulating Production’’—R. M. 
National Casualty. 

AGENCY DEVELOPMENTS IN 

Selection—Col. J. W. Blunt, Monarch Life 

Discussed By R. A, Brown, Inter-State Busi- 
ness Men's; H. G. Rockwood, United 
ance; ©. F. Davis, Illinois Bankers; 
Faulkner, Woodmen Accident; C. 
field, Mutual Benefit H. & A. Association. 

Recruiting—A, N. Hepler, Jr., 
anty Co. 

Discussed by H. G. Royer, 
Life; J. E Provident L. 
Collins, National Casualty ; 
eral L. & C.; J. T. Mayall, 

Training—W. G. Alpaugh, 
alty Co. 

Discussed by 


Rowland 


1935 


Insur. 
A. E 


Truman Red 
Income Guar 


Great Northem 
&£As EF 
Fred Grainger, Fed 

American Savings 


Powell, 


Inter-Ocean Casu- 


A. M, Holtzman, 
J. F. Ramey, Washington National; 
Indiana Travelers; H. L. 
Casualty; W. W. Morse, 
alty. 


Colorado Life; 
D. G. Trone, 
Loomis, Industrial 
Life & Casu- 


Federal 


Supervision—E, B, Fuller, Loyal Protective 


of Boston. 
Discussed by C. 


Norman Green, Hoosier Cas 


ualty; E. C. Bowlby, Fidelity H. & A.; CC 
Inman, Illinois Mutual Casualty; F. L. Barnes 
Ohio State Life, and G. M. Hughes, Maccabees 


Thursday Afternoon, June 13 
Office 
Jr., vice-president, Pacific 

“Selling Human Values’’—C. E. 
ident, C. E, Rickerd Advertising 
troit. 


Management”—L. U. Stone, 
Mutual Life. 

Rickerd, pres 
Agency, De 


“Tome 


Executive Session active members 


only. 
Committee 


open to 


Reports. 
Treasurer’s Report. 


Thursday Evening, Annual Banquet 


Annual Conference Banquet—G. F, Manze! 
mann presiding, 
Presentation of Golf and Bridge Prizes by 


McCurry. 
James F. 


Henry E. 
Address 
Music 


Schermerhorn. 


and Dancing. 


Friday Morning, June 14 

Monarch Manual—Purpos 
end Methods of Preparation Cc. W. Young, 
president, Monarch Life. 

Report of Special Committee on Manual Sim- 
plification—Harold R. Health & Acct 
dent Underwriters’ Conference. 

Discussion: Report of Special Committee 
Uniform Phraseology—C. O. Great 
Northern Life. 

Discussion. 

Deferred 

New Business. 

Resolutions and Memorials. ; 

Report of Nominating Committee and Election 
of Officers. 


Four-Classification 


Gordon, 


Pauley, 


Business. 


(Continued on Page 31) 
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Actuaries’ Meeting At Briarcliff 


Speakers Are J. H. Miller, Ward Van Buren Hart and H. G. 
Crane; J. J. Smick Analyzes Compensation Acts; 
Social Insurance Informally Discussed 


In the restful woodland setting of 
Briarcliff Manor, Westchester County, 
New York, some sixty members of the 
Casualty Actuarial Society met last Fri- 
day for their spring meeting. It was the 
forty-fourth regular gathering, details 
for which were arranged by Richard Fon- 
diller, secretary-treasurer, who has given 
nearly twenty years of faithful service to 
the Society. The featured topics on the 
program were workmen’s compensation, 
social insurance (informal discussion 
only) and accident and health on which 
topic the following three formal papers 
were read: 

1. History and Present Status of Non- 
Cancelable Accident and Health Insur- 
ance—by John H. Miller, actuary, Mon- 
arch Life of Springfield, Mass. 

2. The Recent Developments in Com- 
mercial Accident and Health Insurance 
—by Ward Van Buren Hart, assistant 
actuary, Connecticut General Life. 

3. Commercial Accident and Health 
Insurance from the Standpcint of the 
Reinsurance Company—by Howard G. 
Crane, comptroller, General Reinsurance 
Corp. which paper is reviewed in an ad- 
joining column. 

Two Compensation Features 

For his presidential address Winfield 
W. Greene, vice-president and secretary, 
General Reinsurance, selected the topic: 
The Chief Trouble with Compensation 
Insurance, which is reviewed on another 
page. It provided plenty of lobby con- 
versation. Jack J. Smick, National Coun- 
cil on Compensation Insurance, turned 
in a formal paper entitled A Statistical 
Analysis of the Benefit Provisions of the 
Compensation Acts which was a model 
for thoroughness of preparation. 

Secretary Richard Fondiller announced 
one enrollment as an Associate, Miss 
Elsie Kardonsky of the Compensation In- 
surance Rating Board, who had passed 
the Associateship examinations and com- 
pleted the one year requirement as to 
experience. He said the 1935 examina- 
tions had been held on May 15 and 16 
and that copies of the examination ques- 
tions for Associate and Fellow could be 
obtained at his office, 90 John Street, 
New York. 

Following luncheon, which was attend- 
ed by the wives of a number of those 
present, the afternoon was given over to 
a discussion of Social Insurance, led by 
William R. Williamson, assistant actuary, 
life actuarial department, Travelers. Golf 
was scheduled for those who stayed over 
at Briacliff for the week end. 

Hart on A. & H. Developments 

Ward Van Buren Hart in his accident 
and health paper spoke well of the Bu- 
reau standardization program, calling at- 
tention to the elimination of frills and 
complicated policy benefits, and stressing 
the trend toward scientifically determined 
Premiums which “has put accident and 
health insurance in a much more satis- 
factory position than has been the case 
for many years.” 

As to whether the movement toward 
more accurate determination of statistics 
and more scientific rates will mean a ten- 
dency for premiums to move up and 
down from year to year with changes 
in current experience, he said: 

Probably no one would care to give 
a categorical answer to this question. 
The traditions of the business, sold as 
it has been as personal insurance in a 
Manner similar to life insurance, are 
Un- 


4gainst frequent changes in rates. 


doubtedly in the past, however, we have 
erred too much in the other direction. 
If, by keeping track of current experience 
accurately, we are able to see the need 
for any major rate changes, and act 
promptly, it will be for the best interests 
of the business.” 

The speaker went into detail on the 
methods being used by the Bureau of 
Personal A. & H. Underwriters in col- 
lecting the combined accident experience 
of its member companies. He noted that 
policy years 1931 and 1932 show distinct- 
ively unfavorable experience due both to 
numerous death claims and prolonged in- 
demnity claims during that period, and to 
inadequate rates then in effect. The in- 
dications are that the situation is im- 
proving rapidly, Mr. Hart said. 

In opening his paper Mr. Hart briefly 
reviewed the history of accident and 
health insurance since 1900 in order to 
show the background of recent develop- 
ments. He brought out that during the 
first thirty years of the twentieth cen- 
tury, the history of the business was 
largely one of continuous liberalization 
of benefits with practically no increases 
in rates. The history of the past five 
years has been one of restriction of bene- 
fits and premium increases. 

The necessity for these restrictions and 
premium increases arose from unhealthy 
competition, rising losses from automo- 
bile accidents and lax underwriting atti- 
tudes, with a tendency to rely too much 
on the profits from the investment side 
of the business. 

A major development of the past five 

(Continued on Page 32) 








Briarcliff Sidelights 





President Edgar H. Boles of the Gen- 
eral Reinsurance, accompanied by Mrs. 
Boles, was an interested listener during 
the morning session as W. W. Greene, 
his vice-president, told what was wrong 
with workmen’s compensation, and How- 
ard G. Crane, his comptroller, spoke on 
commercial A. & H. from the reinsurance 
company’s standpoint. 

* ¢ * 

Leonard W. Hatch, one time New 
York State Fund manager and member 
of the state industrial board, now re- 
tired, made his first appearance in some 
years and gave the benefit of his years 
of experience to various discussions. He 
is a Society Fellow of twenty years’ 
standing. 

* * * 

Clarence A. Kulp, another Fellow, who 
is professor of insurance at University 
of Pennsylvania, also attended. One of 
his chief interests nowadays is in social 
insurance problems and he plans to make 
a survey of European systems next year, 
leaving in February for a trip abroad. 
The results of his survey will be pub- 
lished by Ronald Press. 

* * * 

The only woman actuary present was 
Miss Emma C. Maycrink, examiner in 
the New York Insurance Department, 
who has been a Fellow of the Society 
since 1915. Rarely does she miss a meet- 
ing. Her assistant, Miss Barbara H. 
Woodward, was missed. 

e 2 


Clarence W. Hobbs, after a busy after- 
noon of verse writing, left the next day 
for South Carolina and Florida where 
he will confer with state officials concern- 
ing the workings of about-to-be enacted 
compensation laws in those states. 

x 7 

Three luncheon guests were Mrs. Rich- 
ard Fondiller and the two Fondiller sons, 
both taller than either of their parents. 
Mrs. Fondiller runs the office end of her 
husband’s business. 





Clarence W. Hobbs Turns Poet At 
Spring Meet of Casualty Actuaries 


The long afternoon session of the Casualty Actuarial Society’s spring meeting a 
week ago was almost over and there was a stirring to leave when President Greene 
in the chair asked C. W. Hobbs, special representative of the commissioners on 
the staff of the National Council on Compensation Insurance, if he would not give 


a few final words on the weighty subject under discussion. 


“Just a minute,” said 


Mr. Hobbs, and as the actuaries waited expectantly for another of his profound 
opinions, he surprised them all by ccming forth with the poetical effort which 


follows. 


The fact that it was entirely spontaneous and based on the afternoon’s 


proceedings made it all the more impressive: 


On the twenty-fourth of May 

(And a bright and sunny day) 
Actuaries in unusual variety 

Gave their grave and sage attention 
To proceedings in convention 

Of the Casualty Actuarial Society. 


Winfield Greene, the President, 

Showed a laudable intent 

To reform the ills of workmen’s compensation; 
And averred to cut commission 

Was the one and sole condition 

Of accomplishing the business’s salvation. 


Actuary J. J. Smick 

Gave the low-down very quick 

On evaluating compensation acts. 
Ward Van Buren Hart as well 

Gave a dissertation swell 

On commercial A. & H. essential facts, 


But this same last-mentioned line, 

H. G. Crane seemed to opine, 

Was not the reinsurance word to wealth; 
And friend Greene was heard to wail 
As John Miller told the tale 

Of non-cancellable accident and health, 


After lunch it seemed quite fair, 

With Ralph Blanchard in the chair, 

Some outstanding problems orally to treat; 
And lest speakers should be chidden 

The reporters all were bidden 

To be extremely select and discreet. 


Assurance ’gainst all social ills 

And the means to pay the bills 

Friend Williamson discussed but not in protest. 
C. J. Smith, Kulp and 
Hatch and Greene and Jackson too; 

And all were good, but Jackson was the shortest. 


Fitzhugh 


Hooker, Hipp and Tom Tarbell, 

F. S. Perryman as well, 

Discussed some things in talking and in reading; 
What they wrote and talked about 

From these lines may be left out; 

All will be printed in the next Proceedings. 


This brief tale sounds very flat; 
There was more of this and that 
And plenty quite superfluous to mention. 
After all, no harm was done; 
Plenty work; some little fun; 
And all and all it was a swell convention. 





A. & H. Reinsurance 
Problems Discussed 


H. G. CRANE HAS SUGGESTIONS 
Points to Obstacles in Way of Arrang- 
ing Disability Reinsurance Upon the 
Excess Basis; Share Plan Now Used 

A thoughtful address on commercial 
accident and health insurance from the 
standpoint of the reinsurance company, 
containing a number of constructive sug- 
gestions, was presented by Howard G. 
Crane, General Reinsurance, to the Cas- 
ualty Actuarial Society at its spring 
meeting last Friday. Mr. Crane ex- 
plained the need for reinsurance com- 
pany participation and emphasized that 
by far the major portion of their acci- 
dent and health premiums represent re- 
insurance accepted on a share basis for 
the purpose of relieving direct carriers 
of large commitments on individual in- 
sured lives. He said: “With respect to 
the weekly or monthly indemnity for in- 
jury or illness, it would be possible in 
theory to reinsure on the excess basis 
so that the reinsurer would take up the 
loss payments after the product of the 
periodical indemnity and the duration of 
the disability had resulted in loss pay- 
ments aggregating some specified sum. 
However, the loss cost to the reinsurer 
under an arrangement of this type would 





(Continued on Page 32) 
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(Continued from Page 28) 
would harmonize the interests of company and 
of risk 


competitive 


producer in respect selection; for the 


producer's chief weapon would be 
his company’s dividend rate, which is dependent 
on its loss ratio. 


“2. With all 


plan, and with much less than the present dis 


carriers upon the participating 


parity between them as to total costs there would 


be no particular reason for controversy as to 


rate level, nor any justification on the part of 
State authority for refusal to approve rates 
which are abundantly adequate. 


“3. With a 


all well-managed 


safety margin in the rates for 
changes 

rhis 
would not only promote economy and good will; 
it would tremendously facilitate the weathering 


ef economic disturbances.” 


carriers, manual rate 


would be less frequent and frenzied. 


It was Mr. Greene’s conviction that the 
changes proposed are a prerequisite to 
any permanent peace or constructive de- 
velopment in the compensation business. 
In addition he mentioned the following 
two other problems which, “though not 
so basic, are sufficiently outstanding t 
require mention.” Continuing, he said: 


) 


Pooling of Facilities 


“It is obvious that in any given terri- 
tory too many offices are attempting to 
engage in workmen’s compensation in- 
surance. Even with reduced acquisition 
cost there is no hope for a profit in the 
business for any company which is un- 
able to command a fair volume in each 
territory it enters. ‘ 

“The remedy here is necessarily the 
withdrawal of some carriers unless com- 
panies find it feasible to an increasing 
degree to pool their facilities in such 
matters as inspections, auditing and 
claims work. 

“Although in theory the experience rating plan 
may attach too high credibility to certain fea 
tures of the experience of the individual risks, 
there is still a question whether practically the 
good risks are adequately rewarded or the bad 
risks sufficiently penalized. We may be giving 
more weight than we should to the occurrence 
of ‘serious’ cases and to the actual cost of the 
non-serious cases; and, on the other hand, we 
may be giving too slight heed to the frequency 
of compensable accidents. This is a highly tech 
nical problem and one over which stout con 
troversy has been waged, I do not say that 
a more equitable solution than the present one 
can be found, but undeniably such an achieve 
ment would be of constructive value if accom 
plished. Admittedly any proposed solution will 
not be worth while unless it is reasonably free 
from competjtive manipulation.” 
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Round ‘Table Sessions Feature 
Pennsylvania Insurance Days Meet 


Federation’s New President Is Former Governor John S. 
Fisher, National Union Leader; Hear Homer W. 
Teamer’s Legislative Report 


Former Governor John S. Fisher of 
Pennsylvania, president of the National 
Union Fire, is the newly elected presi- 


Federation of 
succeeding Alvin D. Beyer 
of Norristown. Mr. Fisher took office 
at the annual Insurance Days success- 
fully held last week in Pittsburgh. His 
acceptance speech was hailed as a mas- 
terpiece. 


dent of the Insurance 


Pennsylvania, 


J. Victor Herd of Philadelphia was 
chosen first vice-president and Jay N. 
Jamieson, executive vice-president, Re- 


liance Life of Pittsburgh, as vice-presi- 
dent to succeed the late Herman G. Scott 
of the same company. John D. Farrell 
of Philadelphia was chosen treasurer and 
Homer W. .Teamer of Norristown was 
retained as secretary and manager. His 
annual legislative report is reviewed 
here. 

Other officers reelected are: Vice- 
presidents: Walter J. Anthony, Pitts- 
burgh; Frank D. Buser, Philadelphia ; E. 
Ellsworth Cole, Jr., Pittsburgh; William 
B. Corey, Philadelphia; Thomas B. Don- 
aldson, Newark, N. J.; Elwood Hoot, 
West Point; W. Freeland Kendrick, 


Philadelphia; Walter G. McBlain, York; 
Walter E. Roehrs, Philadelphia; Fred 
A. Service, Sharon; A. M. Waldron, 
Philadelphia, and A. S. Wickham, Phil- 
adelphia. Fifty-seven directors were 
elected. 
Hear Addresses by Notables 
The gathering of the various groups, 


while not as large in numbers as expect- 
ed, heard a thorough discussion of in- 
surance problems from a group of im- 
portant speakers, including Major Owen 
B. Hunt, Pennsylvania Insurance Com- 
missioner; Mr. Beyer, Governor Fisher 
and Mr. Teamer. Former Governor Al- 
bert C. Ritchie, Maryland, speaker at the 
banquet, confined his talk to a discussion 
of the faults of current governmental 
policies. The delegates were greeted at 
a dinner by William N. McNair and at 
the luncheon by County Commissioner 
Charles C. McGovern. 

On Friday, the second and final day 
of the conclave, special round table dis- 
cussions were held. William B. Corey, 
secretary and treasurer, Provident In- 
dustrial Life, Health & Accident, presid- 
ed at the industrial health and accident 
conference at which Curtis G. Tripner, 
general manager, Lincoln Republic Life; 
Elmer R. Deaver, president, Progressive 
Life, and Albert Ries, secretary, Phila- 
delphia Mutual Aid Society, also spoke. 

Jay M. Holmes, manager, life and ac- 
cident department, Travelers’ Pittsburgh 
office, headed the round table discussion 
of life insurance. 

The round table on fire and inland ma- 
rine insurance was in charge of Paul K. 
Garver, special agent, Continental Fire 
in Pittsburgh. 

H. & A. Policy Forms Reviewed 

Policy forms, underwriting require- 
ments and sales plans and opportunities 
were discussed at the round table of the 
health and accident insurance group of 
which William A. Stumpf, assistant man- 
ager, Pittsburgh office, United States F. 
& G., was chairman. 

The same divisional subjects were dis- 
cussed by the surety and casualty group 
with Albert Supplee, manager, United 
States F. & G., Pittsburgh office; Frank 
S. Kaufmann, manager, Travelers Pitts- 
burgh branch, and H. S. Pepler of Pitts- 
burgh leading the discussion. 

High Spots of Teamer’s Report 

Giving the high spots of the present 
legislative session in Pennsylvania, Hom- 
er W. Teamer, secretary and manager, 
said in part: 


“This session has before it more sug- 


gested acts of assembly than any before 
in the history of our commonwealth. 
Bills which affect insurance or which in 
some way touch upon the general sub- 
ject of insurance number 257. Of these 
sixty-one can be called general in their 
classification in that they concern those 
engaged in the insurance business in a 
general way or because they affect more 
f insurance. 


than one particular line of 

Forty measures deal directly with life 
insurance, thirty-five with casualty and 
indemnity, thirty-nine with surety, twen- 
ty-two with fire insurance, fifty-five 
workmen’s compensation and five fra- 
ternal. 

* * x 


“The Federation, through their weekly 
legislative service, has sent out bulletins 
to all their members, describing in detail 
the full content of each one of these 
proposals. In most cases the actual 
wording of the bill itself has been writ- 
ten in our bulletins. This enables our 
members to have before them at all times 
the exact bill for their consideration and 
precludes the necessity of members seek- 
ing copies of bills in the main. 

a * * 

“There are a few bills before the leg- 
islature on the general subject of invest- 
ments which can properly be termed 
very close to obnoxious. These are the 
measures which would require insurance 
companies to invest and keep invested 
up to 50% of their premium income in 
bonds of the Commonwealth of Penn- 
sylvania or political subdivisions thereof. 
Anyone with a limited knowledge of the 
insurance business can readily see how 
impossible such proposals would be and 
it is needless to say that the Federation 
is opposing such propositions with all its 
strength. 

* * * 

“The next large group of insurance 
proposals is that which deals with the 
subject of workmen’s compensation. 
There are some fifty-five of these meas- 
ures, practically all of them amplifying 
the terms of our workmen’s compensa- 
tion law, regulating the procedure there- 
under and enlarging benefits under our 
law. The main proposal of all of these 
is the Administration’s. Of these, House 
No. 1199, a very long bill which extends 
the benefits for injuries received by 
workers to a marked degree. This bill 
has passed the House and is now before 
the Senate for action. 

“Another Administration measure is 
that which makes compensable occupa- 
tional diseases or diseases incurred in 
the course of employment. This bill 
has also passed the House and is before 
the Senate for its action. 

* * * 

which caused us con- 
siderable concern but which has _ not 
made any progress up to the present 
time is that which would have created a 
state surety fund in which all fidelity 
insurance of state employes would be 
written and that of employes of political 
subdivisions of the state might be writ- 
ten was House No. 212. This measure 
came out of committee for two readings 
and then came up for a public hearing. 
Seven persons representing various 
groups of insurance and insurance com- 
panies appeared at the hearing against 
this bill and presented arguments why 
the state should not go into the insur- 
ance business in competition with its 
citizens. 

“This bill involved and was in objec- 
tion to one of the primary purposes of 


“One measure 


the Federation, and we are happy to 
state that since this hearing it has not 


advanced.” 


GETS BRONX APPOINTMENT 


McDaniel, Maeser & Co. Selected by 
London Guarantee as Uptown Cas- 
ualty Borough Agent 

McDaniel, Maeser & Co., one of the 
prominent agency offices of the metro- 
politan district, has been appointed by 
the London Guarantee & Accident as up- 
town borough agent for all casualty lines 
and has already established its uptown 
casualty office at 370 East 149th Street, 
in the heart of the Bronx insurance dis- 
trict. The members of the firm are Clar- 
ence McDaniel, Edward Maeser and C. 
F. Gates. 

Jeing one of the old and prominent 
casualty companies, the London Guaran- 
tee will provide the new uptown office 
with attractive facilities for the complete 
list of covers that it writes. 





SAFE DRIVING FOLDER 


Timely Information on Drivers’ “Reac- 
tion Time” and “Stopping Distance” 
Given by Aetna Casualty & Surety 
An educational folder entirely devoted 

to safed riving and containing no adver- 

tising has just been issued by the Aetna 

Casualty & Surety, explaining the rela- 

tion of high speeds to the ability to stop 


an automobile. Its distribution Will be 
through police authorities, local safety 
councils and other organizations inter- 


ested in the promotion of highway safety. 
Drivers’ “reaction time” and the “stop- 
ping distance” of a car traveling at vari- 
ous rates of speed are featured. 

The Aetna C. & S. believes that the 
information given in this folder will be a 
revelation to most drivers who little real- 
ize that in the short fraction of a second 
required by the operator to get his foot 
on the brake after he first perceives the 
need for stopping, and until the car can 
actually be brought to a stop, a surpris- 
ingly great distance will have been cov- 
ered. This is especially true when trav- 
eling at high speeds. 

For example, an automobile going fifty 
miles an hour cannot be stopped short of 
192% feet, with good brakes and a dry 
road surface. Fifty-five feet of this dis- 
tance are required for the driver to “re- 
act’ or get his foot on the brake pedal, 
and 137% feet (according to the U. S 
Bureau of Standards) for the brakes to 
stop the car when traveling at this speed. 





N. J. CASUALTY OUTING 

The Casualty Underwriters Association 
of New Jersey has selected the Essex 
Fells Club for its annual outing on Tues- 
day, June 18. The following notables 
have been invited to attend: Deputy In- 
surance Commissioner Chris A. Gough; 
A. R. Lawrence. chairman and manager, 
Compensation Rating & Inspection Bu- 
reau_ of New Jersey; Insurance Com- 
missioner Carl K. Withers and H. W. 
Hargrave, head of the New Jersey Claim 
Investigation. 





SEPARATE RATE FOR NEWSBOYS 


The Oklahoma Insurance Board on 
May 24 ordered that all insurance com- 
panies writing compensation insurance in 
Oklahoma shall file an amendment to 
their present approved manual, provid- 
ing a separate rate and classification for 
newsboys. 

This action was taken in a controversy 
between the Ponca City Publishing Co. 
and the Oklahoma Compensation Rating 
sureau. It will affect practically all 
newspapers in the state. 





Machine Grooves Tires For 
Better Braking Efficiency 


A machine for cutting small lines 
across the tread of tires for increased 
safety has been imported by Bendix from 
England where it is said to have been 
successful. When brakes are applied 
these grooves are supposed to squeeze 
snow or ice from under the wheel, giv- 
ing a better surface for braking, 


N. J. pore Risks 
Doubled Last Year 


A. R. LAWRENCE MAKES REPORT 


250 Assignments Outstanding on Decem. 
ber 31, 1934, for $101,750 in Com- 


pensation Premiums 


A. R. Lawrence, chairman and mana. 
ger of the Compensation Rating & Ip. 
spection Bureau of New made 
interesting observations in his 
last week on 
the year’s operations of the New Jersey 


J ersey, 
some 


eighteenth annual report 
plan for the granting of workmen’s com. 
pensation insurance to employers unable 
to secure it for As of De- 
cember 31, 1934, there were outstanding 
250 of such assignments credited at $101. 
750 in premiums. In all, 891 copies of the 
plan were distributed to employers upon 
application by mail, telephone and _per- 
sonal visit. In both instances there has 
been a gradual but considerable growth, 
said Mr. Lawrence, with the total of each 
in 1934 being about double the corre- 
sponding 1933 figure. He said further: 

“At no time has the amount of pre- 
mium on assignment exceeded 1% of the 
total premium volume and the number of 
risks has remained considerably under 
1%. Notwithstanding, the demands upon 
the Bureau staff are considerable and 
insistent and seem to bear no reasonable 
relation to the number of assignments 
consummated, nor the premium volume 
embraced. 


Difficult to Gauge These Risks 


“The plan is an unescapable incident 
to the conduct of business under all con- 
ditions obtaining. It is meticulous in its 
procedure and rather more exacting of 
the applicant employer than of the as- 
signed carrier. 

“In the apparent outlook of some com- 
panies the assignment label stigmatizes 
such a risk as wholly outside the pale 
and standard of ordinary business. Ex- 
tensive contact with applicants compels 
the conclusion that a substantial per- 
centage of the assigned risks are not in- 
herently extra-hazardous nor yet of an 
extra-low grade underwriting valuation 
if gauged by the ordinary standards of 
business. Unfortunately it seems very 
difficult to gauge such risks by the or- 
dinary criteria. From close contact with 
the applicants, inspection of premiums 
and audit of accounts, the conclusion is 
forced that a substantial preponderance 
of the total number are merely those 
who, in the vernacular, are at the mo- 
ment ‘out of luck,’ perhaps by reason of 
the class of business or through the de- 
rangement of agency representation and, 
in many instances, through new entry 
into business as employers of labor. 

“Close analysis of experience results 
on two years of such business reveals 
extraordinary losses, but, rather, a better 
than average performance on the gen- 
eral run of these risks. The loss ratio 
for the entire group has been normal and 
the costlier cases have tended to concen 
trate in those few risks which are inher- 
ently extra-hazardous and in a_ few 
others which exhibit a truly casual dis- 
tributian cf accident.” 


New Hobbs Bills 


(Continued from Page 20) 


themselves. 





as the said Com- 
the interest of 


areas 
and in 


or of as many as such 
mission may deem safe, 
the public. 

“Section 4. That the Securities and Exchange 
Commission of the United States shall fix a fait 
charge or fee to be paid in advance by any 
applicant for a permit under this Act, and shall 
require each applicant to pay the same before 
any further action is taken, or consideration 
given by*the Commission. 

“Section 5. Whoever shall willfully violate 
any of the provisions of this Act shall upor 
conviction be fined not more than $5,000 or im- 
prisoned not more than two years, or both; am 
any officer, director, employe or agent of any 
person, partnership, corporation, association of 
other similar organization who knowingly part’! 
pates in any such violation shall be punished by 
a like fine or imprisonment, or both.” 
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On the Production “Firing Line” 








A. J. Mountrey Gives Brokers Chief 


Features of Accident Application 


Stresses Importance of Correctly Given Occupation; Physical 


and Moral Conditions; 


Statements 
Drawing upon his rich store of ex- 
perience in the disability field Andrew 
J]. Mountrey, accident and health man- 


ager of the Standard Surety & Casualty, 
lectured before some 200 insurance brok- 
ers the other day on the application, 
which he called the most important doc- 


ument used in the production of acci- 


dent insurance. His lecture was given 
under the auspices of the Accident & 
Health Club of New York. 

Mr. Mountrey impressed upon his 
broker audience the necessity for thor- 
oughness in the completion of the appli- 
cation and so that its salient features 
would be better understood he enumerat- 
ed them as (1) identification of the risk, 
(2) exposure of risk, (3) economic status 
of risk and (4) moral and physical con- 
dition of risk. 

Since the rates for accident insurance 
are based primarily on the nature of the 
work the applicant performs Mr. Mount- 
rey stressed how important it was to ob- 
tain the proper answer to the two ques- 
tions: (1) What is your occupation? and 
(2) What duties do you perform in con- 
junction with your occupation? On this 
point he said: 


Fit the Shoe to the Foot 


“To those of you who are new to the 
field, | suggest that you do not permit 
yourselves to fall into the error of try- 
ing to fit the applicant to the manual 
designation, but rather endeavor to find 
a designation in the manual which fits 
the applicant. In other words, don’t fit 
the foot to the shoe, but rather the shoe 
to the foot. In rating risks for accident 
insurance it is important that a true and 
complete description of his occupational 
duties be given and the correct rate ac- 
cordingly quoted. It must be remem- 
bered that the company’s attitude in rat- 
ing risks is the result of years of ex- 
perience and careful study of statistical 
data which those years have contributed. 
Risks in the same business or occupation 
often differ widely as to the duties per- 
formed. Moreover, it must be borne in 
mind that the description of the occupa- 
tion, by the policy terms, and I mean 
Standard Provision No. 1, controls the 
payment of the benefits provided and 
that alone should be of sufficient impor- 
tance to the broker to see that the ap- 
Plicant’s duties are fully described and 
not expressed in general terms. 

“When the insured is injured at his 
work and it is found that the occupa- 
tional hazard is greater by far than that 
given in the application, the company is 
compelled to prorate the claim and the 
broker finds himself in a most embar- 
rassing position, all because he did not 
exercise a little precaution when he first 
consulted his prospect. 

“If you assume the responsibility of 
completing the application for your 
client, read every question to him and 
see that he understands every word of 
it. Let him describe his occupational du- 
ties in his own way and in jotting down 
the answers on the application use his 
words, then there can be no doubt left 
as to what he does.” 


Physical and Moral Conditions 
After showing the precautionary fea- 


Accuracy of Prospect’s 


Most Vital 


tures of the “economic status” questions 
in the application, especially in these 
days when over-insurance is a tempta- 
tion, Mr. Mountrey came to the fourth 
and last division, “the physical and moral 
condition” of the risk. Truthful answers 
to the questions here given are very im- 
portant to obtain, he said, as the declina- 
tion may be due to some negative physi- 
cal condition. For example, in explaining 
the question whether or not the insured 
has had any accident or sickness policies 
canceled or renewal refused, he said: 

“You will agree that a company should 
know why the policy was canceled by the 
previous carrier, because the reason may 
not always be explained by the broker 
or the insured. In my experience I have 
come across a number of cases where the 
broker claimed one thing and the in- 
sured another, only to find later that 
neither had given the true facts. The 
cancelation may be for moral reasons 
rather than physical. After all, if we 
wish to know what kind of applicants 
we are accepting, thereby anticipating 
what kind of claimants we shall have, we 
must give thought to the basic determin- 
ing factors of character, for it is charac- 
ter that determines code of conduct.” 


True Facts Must Be Stated 


The most vital question in the applica- 
tion, in Mr. Mountrey’s opinion, is the 
‘one reading as follows: 


_ “Do you agree that the falsity of any answer 
in this application for a policy shall bar the 
right to recover thereunder if such answer is 
made with intent to deceive or materially af 
fects either the acceptance of the risk or the 
hazard assumed by the company, and that any 
statement made to the agent ‘or solicitor not 
written hereon shall not be binding upon the 
company ? 

He commented in part on this ques- 
tion: “Inasmuch as no medical examina- 
tions are made of applicants for Acci- 
dent and Health Insurance except in very 


Luncheon to DeCelles 


Francis J. DeCelles, new insurance 
commissioner of Massachusetts, made 
a decidedly favorable impression at a 
luncheon given in his honor on May 
27 at the Boston City Club. Staged 
under the auspices of the Insurance 
Society of Massachusetts, it was at- 
tended by more than 400 from all 
lines of insurance. 

The compulsory automobile insur- 
ance rate situation was the chief topic 
of conversation, as was to be expect- 
ed, and Mr. DeCelles said with final- 
ity that the rates “must” come down. 

The commissioner was greeted on 
behalf of the insurance business by 
E. C. Stone, United States manager, 
Employers’ Liability; Herbert G. 
Fairfield, on behalf of the general 
agents and Everett S. Litchfield, 
behalf of the insurance brokers. 











HONOR PAST PRESIDENT 

The Accident & Health Managers’ 
Club of Los Angeles designated May 21 
Ackerman Day in honor of Preston 
H. Ackerman, Rowan & Co. agency, who 
is past president of the club. This is in 
accordance with the plan suggested of 
honoring former presidents, in alphabet- 

ical order, from time to time. 





remote cases and only when the broker’s 
business warrants the expenditure, it 
must be assumed that unless the appli- 
cant has made statements to the contrary 
that he is an unimpaired risk in every 
respect. Should it develop, however, at 
some future time that when the applica- 
tion was made the risk was impaired, or 
that he made untrue statements about his 


moral, physical or economic status, it 
would make no difference whether the 
insured intentionally or unintentionally 


failed to state the true facts. 

“T would also like to warn you against 
a practice which is still in use by some 
brokers. When transferring business 
from one company to another, the broker 
has the clerk type a copy of the appli- 
cation he already has in his files. The 
application may have been there one 
year, three years or even ten years, but 
the clerk does not add to the apptication 
what may have transpired in the interim, 
such as additional insurance taken out, 
claim history or what not. The new 
company accepts the risk and may or 
may not investigate it. In any event, it 
will be investigated when the first claim 
arises, then the result will be another 
aietaiiltens or an actual denial of liability.” 


John J. Zagury Notes Big Improvement In 


Insurance Ads; Creative Work His Forte 


One of the regular attendants at meet- 
ings of the Insurance Advertising Con- 
ference and who was present for this 
week’s Hotel New Yorker gathering was 
John J. Zagury, creative printing and 
direct mail layout specialist who handles 
the work of the Royal-Liverpool Group 
and the London Assurance among others. 
Knowing most of the technical tricks of 
his trade Mr. Zagury also has the repu- 
tation of being an able designer and lay- 
out man. Of Spanish forebears, he was 
born in New York but spent his child- 
hood in Havana. He speaks Spanish 
and Portuguese fluently. 

A student of insurance advertising type 
and idea trends, Mr. Zagury has seen 
plenty of improvement in insurance ad- 
vertising and folder setups and he is par- 
ticularly impressed with the effective use 
of more illustrations and less text copy 
as compared with a dozen or more years 
ago when insurance advertising was in 
its “business card” toddling clothes. He 
first specialized on insurance work when 
in charge of a creative department for 
the Progress Publishing Co. in Caldwell, 
N. J.. but in 1933 -he cut’ loose and went 
into business for himself in Montclair, 


vears he has 
for the 


N. J., where for several 
produced an annual program 
Montclair Junior League. 

His latest move several weeks ago was 
to 19 Cliff Street, New York, where he 
has again his own business. 

Chief Bid to Printing Fame 


Mr. Zagury is perhaps most proud of 
his participation back in 1929 in the 
printing of the prospectus issue of For- 
tune. This will be remembered by ad- 
vertising men as having sold 105 pages 
of advertising for the then new maga- 
zine of Time, Inc., and it was a thereto- 
fore unheard of accomplishment. For 
that job a new type face, called Basker- 
ville, was imported from England which 
Fortune still uses. An example of its 
use in insurance was the London Assur- 
ance historical booklet “Through the 
Years.” He still treasures a copy of the 
Fortune prospectus issue and its value, 
he expects, will increase annually from 
a collector’s standpoint. 

It’s no secret that Mr. Zagury is also 
rather proud of his part in the production 
of the Royal-Liverpool’s “Spanning the 
Years” trade paper campaign. 


New Florida Law 


Governor Sholz of Florida last Satur- 
day signed the workmen’s compensation 
law, the first of its kind to take effect 
in that state. The new law will be gov- 
erned by a commission of three, two cab- 
inet officers already in office and the 
third to be enforcing executive from the 
outside, with salary of $5,000. Florida 
is the forty-fifth state to have compensa- 
tion laws. 





New Revision Submitted 
For Pa. Compensation Law 


As a Senate sub-committee was named 
to study the Earle administration’s re- 
vision of the Pennsylvania compensation 
law, one of that committee’s members, 
Senator Alonzo S. Batchelor, this week 
sponsored a new revision in expectation 
that it may become a compromise meas- 
ure. In it the present scale of $7 min- 
imum and $15 maximum weekly pay- 
ments are retained while the Earle bill 
proposed $12 minimum and $25 maximum 
payments. 

Liberalizing features in the Batchelor 
bill increase maximuni periods of bene- 
fits from 300 to 500 weeks with $6,500 
maximum; allow payments if the worker 
was injured while violating a law or safe- 
ty rule; permit claims to be filed within 
two years instead of one after the ac- 
cident; require costs of physicians, sur- 
geons and experts to be assessed against 
employers; provide that an application to 
terminate or modify a compensation 
agreement shall not automatically 
pend payments, and include volunteer 
firemen in the benefits of the law. 


sus- 





F. & D. FIELD CHANGES 


Donald L. Buckler, who has been Fid- 
elity & Deposit manager at Buffalo since 
1933, has been promoted to the manager- 
ship of the Boston branch, which is un- 
der the active direction of Vice-Presi- 
dent L. W. Moore. Mr. Buckler will be 
succeeded in Buffalo by Carl H. Kuhn, 
formerly special representative for the 
company in Wisconsin. 

Carroll F. Herwig, special representa- 
tive of the Baltimore branch, has been 
transferred to the Louisville office in the 
same capacity. 





BIGGER JOB FOR WHELEHAN 

J. Donald Whelehan, special deputy 
superintendent of the New York Insur- 
ance Department in charge of Bond & 
Mortgage Guarantee Co. rehabilitation, 
has been named attorney of record for 
the company by Superintendent of In- 
surance L. H. Pink. This appointment 
follows a decision to discontinue the em- 
ployment of outside counsel, except in 


matters of real emergency, and places 
heavy legal responsibilities upon Mr 
Whelehan. He will be aided by Russel 


Marsten as assistant special deputy su- 
perintendent in rehabilitation. 


H. & A. Conference 


(Continued from Page 28) 
Meeting. 





Date and Place of Next 
Adjournment. 


ENTERTAINMENT 


0. F. Davis, chairman, entertainment com 
mittee. 
R. M. Rowland, chairman, Detroit committee 


on arrangements. 

Mrs. Lawrence G. King, chairman, 
tertainment committee. 

Tuesday, June 11—Golf 
mingham Golf Club—players leave hotel at 9:30 
of Ford Motor Co. (River Rouge 
Plant), leaving hotel at 9:30 a. m.; 
at Dearborn Inn at 12:30 
through Greenfield Village 
at 2:00 p. m. 


ladies’ en 
tournament at Bir 
a. m, Tour 
luncheon 
special tour 
Institute 


noon ; 
and Edison 


Fashion show and lunch 
Hudson Co. 


Tune 12 
ladies at the J. L. 


Wednesday, 
eon for the 
at noon. 

Thursday, June 13 
for the ladies in the se maronpel 
Book-Cadillac Hotel at 2:30 p. 
ference Banquet. 


Bridge and afternoon tea 
Room at the 
Annual Con- 
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Program Ready For 
National A. & H. Ass’n 


ARMAND SOMMER TO PRESIDE 


Stage Set for June 14-15 in Detroit; 
Both Sales and Underwriting Topics 
to Be Discussed 
of topics 
underwrit- 
for the 
National 
June 14 


\ well balanced program 
treating with both sales and 
ing problems has been arranged 
sixth annual convention of the 
\ccident & Health Association 
and 15 at the Book-Cadillac Hotel in 
Detroit. Now in final form, the program 
will start off with the presidential ad- 
by Armand Sommer, Continental 
Casualty An address of welcome froin 
Mayor Frank Couzens of Detroit is ex- 
pected in the afternoon of the first day 
Three Easterners who will talk are 
George E. Turner, president, First Re- 
insurance Hartford; Clyde W. Young, 
Monarch Life of Springfield, 
who the Health & Accident Un- 
derwriters’ Conference, and James C 
Hever, vice-president, Commercial Casu- 
and Metropolitan Casualty. The 
follows 


Rtgs June 14, 10:00 A. M. 

Armand Sommer 

Address—Arn 

ent, C 
Management” “— Mueller 

nager, Pacific Mutual, Milwaukee 

Assi 


dre ss 


president, 


heads 


alty pro- 


vram 


Cal Order presiding 


Pr eident’s and Sommer, assist- 


ontinental Casualty 


resi 


ount” 


stance in Stin 





Afternoon Session, 2:00 P. M. 

Address of Welcome—Frank Couzens, 
Det 

rhe Possibilities for the Future 

Health ance G E 


Development 
Insur 


Reinsurance Ce 





ftner, 


Saturday, June 15, 10:00 A. M. 


Report of Special Committees 


Deferre R ne 


MORTALITY SHOWS DROP 
Mortality fr among in- 
dustrial w ie rs is now 5.1 below the 
rate at this time last vear The Statis 
tical Researct Departs ent f the Tuber 
1 Health Society t 


tol 


yverculosis 


culosts ane 
the present rate 1s n 


' 
sis mortality will be 


that if 
tained the 
nly 56 4 

dustrial gt 


avainst 


tubercul 
100,000 population in 
up, a decline tr 2x as 


the ratio in 1930 











Actuaries in Briarcliff Session 


(Continued 


years, he said, has been the introduction 
of medical reimbursement clauses in ac- 
cident policies which provide for reim- 
bursing the insured for the amount actu- 
ally expended by him for hospital, medi- 
cal, surgical and nursing services rather 
than by specific benefits provided in the 
policies as previously. 

Mr. Hart 
on one or 
and described 


Further along in his paper 
indicated the rate structure 
two typical policy forms, 
briefly the rules for rates on unlevel in- 
surance, accident insurance issued to 
women, and occupational classifications. 

He also pointed out that many compa- 
nies, in addition to the changes in rates 
and coverages for new business, have 
made substantial adjustments on renew- 
als on outstanding business. 


J. H. Miller on Non-Can. Trend 


thought 
paper pre- 
One of his 
the past few 

point in th 


fe od fc ir 
& H. 


There was plenty of 
in the non-cancelable A. 
sented by John H. Miller. 
biggest noints was that 
years ng: marked a turning 
non-can. business, evidenced by an al- 
most  paeeene change from the life in- 
demnity to the aggregate form. In this 
connection he observed 

While the 
have written 
found it 


principal companies that 
the aggregate form have 
satisfactory and profitable, it 
should be mentioned that these comna- 
nies have cialized in non-cancelabl 
accident and health insurance. Their fa- 


spec 


vorable results have probably been due 
to this fact as much as to the limita- 
tions contained in their policies. To ob- 
tain a satisfactory selection it is neces- 
ay that the business be sold rather 
han bought. For this reason it is doubt- 
ful if any company can add non-cancel- 
able insurance as a side line, and obtain 
as favorable results as the company 


which concentrates on it 

Non-cancelable 
Great Britain in 1885 and was first in- 
roduced in this country in 1915; had a 
slow development for several years but 
became very popular between 1919 and 
1921 with about twelve companies enter- 
ing the field during this period. The first 
policies written were of the life indem- 
nity type but Mr. Miller said this cover- 
age soon began to lose favor because of 
underwriting difficulties and adverse fi- 
nancial experience. Today only four 
companies are offering this form and cur- 
rent writings are very small. 

The aggregate 
the other hand, 


insurance originated in 


on 
an 


indemnity coverage 
has been written by 
increasing number of companies since its 
introduction in 1918; in fact. the greater 
part of the total non-can. business for 
at | eleven years has been on this 
Business on the whole has been 
speaker observed, and the 


ast 
basis 
profitable, th 


from Page 29) 


loss ratio has shown no tendency to in- 


crease. 


Non-Can. vs. Disability Insurance 


Comparing 


ler said the 


non-can. 
health with disability insurance 
principal difference 


accident and 
Mr. Mil- 
in the 


development of the two lines is that the 
original non-cancelable pc 


jlicies were very 


broad and liberal and generally under- 
went restrictive changes during the 
1920’s: whereas the first disability bene- 


fits were quite restricted and were great- 


RICHAR 


ly liberalized 

The 
disability 
surance 
probably 
verse 
causes, although 
ments in support 


di 


due to 


unsatisfactory 
benefits and non-cancelable 
of the life 
overinsurance 
than to 
are 


selection, more 
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iring thi 
ex 


inden 


there 
of the n 


TILLER 


Ss same 
perience 


period 
under 
in- 
type were 
and ad- 
any other 
many argu- 
ow common be- 


nity 


lief that permanent disability coverage is 


not a proper sub 


ject 


for insurance. 


BUY HOME OFFICE BUILDING 


The Michigan 


Mutual Liability 


of De- 


troit has recently purchased as its hom 


office building th 


tual Life 
receiver 


of the 


structure, 
National 


e former Michigan 
purchased from the 


Mu- 


Life 


C. W. STURM DEAD 


Carl W. Sturm, sales director, Mer- 
chants Mutual Casualty in northern 
Pennsvlvania, died recently. He was 
formerly president of Sturm & Turner, 


Buffalo insurance 





agency. 
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INSURANCE SERVICE BurEAU 
80 John St., N. Y., BEekman 3.4467 


As specialists in claim investigating 
and adjusting our policy is to deal 
squarely with both clients and assureds, 


ARTHUR G. FITZGERALD 


President 











Kentucky Auto Clubs Seek 
Enactment of A.A.A. Law 


Kentucky Clubs 
formed a sanization to 
promote certain projects at the next ses- 
sion of the 


automobile 
tentative 


Several 


have org 


General Assembly. The ma- 


jor activities in this program include en- 
actment of the A.A.A. safety-responsi- 
bility bill, creation of an office of com- 


missioner of motor vehicles to administer 
automobil reduction of the state 
gasoline tax, and prevention of diversion 


paid by 


laws, 


from the highway fund of taxes 


motorists. 


H. G. Crane 


(Continued from Page 29) 

be dependent upon such factors as the 
amounts of indemnity insured on indi- 
vidual lives, and policy provisions re- 
specting the pe riods of payment for to- 
tal and partial disability. These are mat- 
ters concerning which the practice 
among Roshamitinn companies varies 
so greatly that the determination of an 


equitable reinsurance premium would 
present an ins surmountable obstacle in 
the way of arranging a disability rein- 


surance contract upon the excess basis.” 


Changes in Reinsurance Practice 


his constructive suggestions 
offered: “A change in re- 
practice which should prove 
mutually beneficial would be the reten- 
tion by the direct-insurer of a dispro- 
portionately larger amount of principal 
sum than of weekly indemnity. The ef- 
fect of this would be that a larger pro- 
portion of the reinsurers’ business would 
relate to the disability coverage on 
which there is less an ted between 
the loss ratios on large and small poli- 
cies. To the primary carriers this fase 
be a sound cal advantageous basis of 
reinsurance. With accident policies cus- 


Among 
Mr. Crane 
insurance 


tomarily issued in units of $1,000 prin- 
cipal sum and $5 weekly indemnity, a 
principal sum loss is the equivalent of 


approximately four years’ disability ben- 
ents. 


“As long as accident policies are is- 
sued providing life indemnity for total 
disability, the possibility of disability 


payments extending over a period con- 
side rably in excess of four vears is by 
no means remote. Hence the potential 
shock hazard with respect to persons in- 
sured for large amounts is greater on 
the disability than on the principal sum 
side, and, accordingly, there is more 
need for reinsurance the disability 
hazard. 

“If this and other 
complished,” Mr. Crane said, “a material 
betterment of the reinsurers’ loss ratios 
should result. The reinsurers would still 
be confined to a participation in the 
larger risks, and consequently would 
still have to expect poorer loss ratios 
than the primary carriers,” he added. 
“However, since the ceding commission 
allowances and overhead expenses of the 
reinsurance companies average a little 
| do the acquisition and admin- 


of 


changes were ac- 


less than 
istrative expenses of the direct insurers, 





an equivalent underwriting re sult might 
be accomplished in spite of slightly 
poorer loss ratios 
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Setup of ‘Wilcomb 
Associates Explained 


HAS C. M. HANSEN AS ADVISER 


Washington, D. C. Firm Headed by 
Former Liberty Mutual Reinsurance 
Expert; Acting as Intermediaries 


Some little interest has been shown by 
reinsurance people in the recently formed 
Washington, 1D. C. Wilcomb Associ- 
reinsurance intermediaries and 
counsellors. Wil- 
comb, who is now in London, spent many 
years with the Liberty Mutual of Boston 
in charge of that company’s reinsurance. 
This brought him into contact with Lon- 
well 


firm, 


ates, Inc., 


Its president, Calvin E. 


don Underwriters and he became 
yersed with their procedure. 

Last Fall Mr. Wilcomb, returning here 
from an English visit, decided to build an 
organization which would act as advisors 
and intermediaries between reinsurance 
institutions and direct writing companies, 
being convinced that there was a real 
need for such advisory service. One ad- 
vantage of this setup, Mr. Wilcomb felt, 
was that its personnel would not be speci- 
fically tied to any plan or institution but 
“would be free to exercise judgment as to 
what appeared to be the soundest market 
and the best possible program of rein- 
surance with due regard to financial sta- 
bility and economy in application.” 

The modus operandi of the Wilcomb 
firm, as explained to The Eastern Under- 
writer this week by Edgar J. Kennedy, 
its secretary, is that when so commis- 
sioned by a company, “we make a thor- 
ough study and an analysis of its rein- 
surance needs, its present program and 
thereafter make specific recommenda- 
tions where, in our opinion, it can be 
improved upon both in the matter of 
simplifying the handling of it as well as 
reducing cost if possible.” 


C. M. Hansen Not an Officer 


As to the report recently that Carl M. 
Hansen, former president of the Interna- 
tional Reinsurance Corp., was connected 
with the organization Mr. Kennedy gives 
confirmation to the fact that Mr. Hansen 
is acting in an advisory capacity but is 
not an officer of Wilcomb Associates nor 
has he any financial interest in it. Says 
Mr. Kennedy: 

“A careful study of Mr. Hansen’s 
career and his activities insurancewise, 
indicated to Mr. Wilcomb and his associ- 
ates that his long experience as an insur- 
ance and reinsurance underwriter, would 
be of great value to the clients of Wil- 
comb Associates. Mr. Wilcomb also sat- 
ised himself that the unfortunate col- 


lapse of the International Reinsurance 
Corp., of which Mr. Hansen was presi- 
dent, was in no manner the result of in- 


judicious underwriting. 
_ “Mr. Hansen has since April Ist, acted 
in the capacity mentioned. He has no 
financial interest in nor is he an officer 
of Wilcomb Associates.” 





European Notes 





Since February, 1935, the blowing of 
automobile horns in Italy, in fact, every 
noisy signal for automobiles, are strictly 
Prohibited. This step has proved highly 
successful as it is claimed that generally 
accidents have decreased by 50%, and 
severe accidents by even a higher ratio. 





In Great Britain Sere for blowing au- 
tomobile horns or violating parking pro- 
Visions amount to about £200,000 each 
year. It is stated that insurance against 
this risk of being fined is not offered. 


Strange as it may seem there are morc 
automobiles per inhabitant in use in 
Munich than in the much larger city of 
Berlin, where one automobile is used for 
every thirty-one inhabitants as against 
twenty-two in Munich. 


MONEY IN HER SHOE 





Odd Jewelry Loss Experience of Rich- 
mond Woman with Aetna Life; 
Told by C. H. Duff 
Charles H. Duff, adjuster for the cas- 
ualty department of the Aetna Life at 
Richmond, tells the story of an odd ex- 
perience a Richmond woman had with 
her jewelry which was insured in that 
company but not to the full amount of 
its value. She was so careless with it 
that she would frequently leave valuable 
pieces lying about the house unprotected. 
One day, her husband gathered various 
pieces which he found strewn about and 
placed them in the toe of a shoe in a 
closet, reinforcing them with a handker- 

chief. 

That day he was suddenly called out 
of the city on business. When he re- 
turned he found his wife frantic. She 
couldn’t find her jewelry anywhere. 
Smiling in anticipation of a dramatic 
denouement, he went to the closet. He 
searched for the shoe. Then he became 
alarmed. It was gone. His wife, when 
questioned, explained that she had given 
the shoe and its mate to the washer- 
woman. They hurried to the washer- 
woman’s home in double quick time and 
than delighted to find the 


FIGHTS MASS. COMPULSORY LAW 





Motorist, Unable to Get License Plates 
Without Insurance, Files Fourth Ac- 
tion on Law’s Constitutionality 
the Massachusetts compul- 
sory automobile liability insurance law 
is a violation of the Constitution and 
seeking to compel the registrar of motor 
vehicles to issue him registration plates 
without such insurance, Joseph Poresky, 
Clinton, Mass., has filed a bill of com- 
plaint against Govenor Curley, Registrar 
Frank A. Goodwin and Attorney General 
Paul A. Dever in Federal Court. This is 
the fourth such action he has brought 
in several months. They were all denied 

by the court. 

Poresky states he is licensed to drive. 
owns a car which he alone drives and 
would drive in the “usual and ordinary 
way.” He says he is unable to procure 
the $5,000 compulsory insurance, and for 
that reason has been denied registration 
plates to his “distress and financial loss.” 


Claiming 





N. J. COMP. FUND BILL 
A bill to permit cities to set up work- 
men’s compensation insurance funds has 
been passed by the New Jersey state sen- 
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Arbitration Luncheon | 
The American Arbitration Associa- 
tion, 521 Fifth Avenue, New York, i 
ponsoring a luncheon conference on 
June 4 at the Hotel Astor, for the 
uurpose of discussing the extension 
f arbitration into the insurance field. 


Guests of honor will be George S. 
Van Schaick, former New York Su- 
yerintendent of Insurance; Louis H. 





Pink, present Superintendent, and 
James A. Beha, general manager, Na- 
tional Bureau of Casualty & Surety 


Underwriters. 








Hydraulic Apparatus Made 
To Straighten Auto Wrecks 


A hydraulic jack to straighten out parts 
of wrecked cars has been put on the 
market. It consists of two cylinders that 
slide away from each other with slow but 
tremendous force. The apparatus has 
thirty fittings to enable it to push or 
pull any part into shape. 


STILL TRYING REAR DRIVES 
Automobile engineers are still experi- 
menting with rear-end motor, and full 
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Continental facilities embrace more than the 


A broad range of modern coverages enables all agents 


to service practically every need. 


Supporting this salable merchandise 
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proven, effective, advertising assistance. 
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New York Legislative Report 


(Continued from Page 27) 


viding that presumption that any person 
or corporation licensed as agent of a 
company authorized to issue policies can- 
not be waived or modified by agreement 
between the parties. Both bills died in 
committee. 


Casualty Bills Which Became Law 


Chapter 430, laws of 1935, the E. S. 
Moran bill, Assembly Intro. No. 
Print No. 1453, same as the D. 
bill, Senate Intro. No. 1035, Print No. 
1154, amends Sections 185, 186, 
surance Law relative to employers’ lia- 
bility and workmen’s compensation in- 
surance corporations. On this bill the 
Department said in part: 

“This amendment will ultimately result in the 
substantial strengthening of our mutual com- 
panies transacting workmen’s compensation in- 
surance. It provides that upon organization a 
company shall have a surplus of $250,000 in- 
stead of $100,000 now required. This section 
has also been amended bv adding two new 
subdivisions requiring a company now doing 
business to build up and accumulate a _ con- 
tingent surplus or guarantee fund to the extent 
of $250,000. The results to be obtained by 
these amendments will be effective in provid- 
ing a larger margin of safety so that the In- 
surance Department can act before the surplus 
becomes dangerously close to insolvency.” 

Chapter 742, laws of 1935, the D. T. 
O’Brien bill, Senate Intro. No. 2068, Print 
No. 2611 (same as D. T. O'Brien bill, 
Senate Intro. No. 1084, Print No. 1626, 
and E. S. Moran bill, Assembly Intro. 
No. 778, Print No. 2998, which latter bill 
was passed, sent to Governor, recalled 
from Governor, vote reconsidered and 
stricken from calendar), amends Sections 
31, Ml-a, 34, 48 Insurance Law by 
changing conditions under which mutual 
automobile casualty corporations may be 
organized by increasing contingent re- 
serve or guaranty fund. The depart- 
mental memorandum on this bill read in 
part: 

“A number of the mutual companies writing 
taxicab and public vehicle insurance have failed 
since their advent in 1922. The lessons which 
such failure have taught have been illuminating. 
As a result there has been evidence of better 
underwriting, improved loss experience in the 
metropolitan district and more economical man- 
agement. 

“The failure of mutual companies writing this 
class of business has demonstrated that it is 
practically impossible to collect assessments 
which are levied against policyholders by the 
liquidator, This is due to the fact that most of 
the assureds are judgment proof. An additional 
measure of protection would be afforded if or- 
ganization requirements for new companies in 
this field were made more stringent. * * * 

“The amendment proposed changes considera- 
bly the organization requirements. At the out- 
set the corporation is required to have a cash 
fund available for the payment of losses amount- 
ing to at least $250,000. This is a $150,000 in- 
crease over the present provision. 

“Subdivision 4 of section 341-a is amended by 
reducing the interest rate from 8% to 6% on 
the advance to surplus (borrowed money). Sec- 
tion 344 of Article 10-B at present provides for 
the setting aside of a contingent reserve or 
guaranty fund of $50,000 if a particular com- 
pany engaged in the business of insuring public 
motor vehicles required to be insured under the 
provisions of the vehicle and traffic law. 

“Subdivision 3 of Section 344 is amended to 
make the provisions apply to all companies or- 
ganized under Article 10-B. This guaranty fund 
will be increased bv yearly accumulations up to 
the sum of $100.000. In section 348 require- 
ments specified heretofore are made applicable 
to foreign mutual casualty insurance corpora- 
tions authorized to transact business in this state 
similar to the requirements for domestic com 


panies. 
New Era in Personal Injury Actions 


Chapter 701 of the laws of 1935, the 
McNamara bill, Assembly Intro. No. 355, 
Print No. 362, amends Section 100 Insur- 
ance Law by providing return unsatisfied 
of execution against insured, issued on 
judgment in a_ personal injury action, 
shall be prima facie evidence in any ac- 
tion by inet person or representative 
upon such policy that execution was re- 
turned unsatisfied because of insolvency 
of insured. 

Chapter 795, laws of 1935, the Streit 
bill, Assembly Intro. No. 1878, Print No. 
Senate 2597, amends Sections 118 to 120 
Decedent Estate Law, Section 89 Civil 
Practice Act, Section 109 Insurance Law, 
Section 94- k Vehicle and Traffic Law, 
relative to survival of actions against or 
by executors or administrators for in- 


jury to person or property. This bill 
was approved by the Judicial Counsel 
and the Law Revision Commission. It 
marks a new era in personal injury ac- 
tions and will probably reflect in slightly 
increased casualty rates. 


Guaranteed Mortgages 


Chapter 589, laws of 1935, the D. T. 
O’Brien bill, Senate Intro. No. 199, Print 
No. 1171, same as the E. S. Moran bill 
(Assembly Intro. No. 287, Print No. 
1413), amends subdivision 4, Section 70 
Insurance Law by depriving surety com- 
panies of right to guarantee mortgages 
and real estate bonds. An exhaustive 
memorandum was filed by the Depart- 
ment on this bill reading: 


“The proposed amendment to Section 70, sub- 
division 4, will deprive surety companies of the 
right to guarantee mortgages and real estate 
bonds. A _ substantially similar bill was intro- 
duced in the legislature in 1933 and 1934 and 
wes passed by the Senate in 1934, but was not 
reported out of the Assembly Insurance Com- 
mittee. The past history of mortgage guar- 
antees quite definitely proves that surety com- 
panies should no longer be permitted to write 
this type of coverage. Numerous experts in the 
surety field agree that it is not a type of busi- 
ness that can properly be handled by the com- 
panies involved. The amendment is so drawn 
as to allow guarantees which service, extend, 
refinance, liquidate or salvage existing guar- 
antee obligations. The Department deems it 
imperative that restriction be inserted at 
this time in the statutes. 

“After the introduction of this measure and 
following a discussion with the chairman of 
the Insurance Committee of the Assembly, it was 
decided to further amend the bill by permitting 
companies operating under the section the right 
to continue guarantees where the transaction 
consisted of a salvage operation. In other 
words, the companies felt that where they were 
engaged upon salvage operations arising out of 
a prior contract, it was sometimes necessary and 
advisahle to be able to issue mortgage guar- 


antees.” 

Chapter 966, laws of 1935, the D. T. 
O’Brien bill, Senate Intro. No. 1338, Print 
No. 1515, conferring jurisdiction upon the 
court of claims to hear and determine 
an alleged claim of the superintendent 
of insurance as liquidator of the National 
Surety Co. against the state for work 
and services rendered and material fur- 
nished in the completion of a certain 
contract between Selvil Construction 
Corp. and the state of New York for 
the construction of an armory at Hemp- 
stead, L. I. 


Compensation Law Amendments 


In addition to the Canney security 
fund biil previously described the follow- 
ing are among the amendments to the 
compensation law approved by Governor 
Lehman: 

Chapter 384 of the laws of 1935. the 
Byrne bill, Senate Intro. No. 1290, Print 
No. 1467, amends Sections 2, 3, 25 and 30 
so as to include within provisions of law 
volunteer firemen and giving municipali- 
ties right to bring its volunteer firemen 
within coverage of chapter. 


this 
insurance 


Chapter 258, laws of 1935, the N. A. 
O’Brien bill, Senate Intro. No. 19, Print 
No. 774, amends Sections 13, 24, adds 


new Sections 13-a to 13-j, amends Sec- 
tion 10-a Labor Law, for eradication of 
medical abuses from workmen’s compen- 
sation such as fee splitting and solicita- 
tion of injured in connection with ad- 
ministration of law. 

Chapter 254, laws of 1935, the McCaf- 
frey bill, Assembly Intro. No. 20, Print 
No. 2582, amends subdivision 2, Section 3, 
by extending law to embrace all occu- 
pational diseases arising out of or in 
course of employment. 

Chapter 930, laws of 1935, the Canney 
bill, Assembly Intro. No. 2426, Print No. 
2984, amends Sections 13, 13-b, 13-c, 13-j 
relative to medical abuses so as to per- 
mit employment of physician on salaried 
basis by authorized compensation med- 
ical bureau or laboratory, to permit in- 
dustrial commissioner to license bureaus 
and laboratories participating in diay- 
nosis or treatment of injured workmen. 

Chapter 649, laws of 1935, the Austin 


bill, Assembly Intro. No. 2102, Print No. 
2400, adds new Section 54-b, providing 


where carrier or self-insurer fails to pay 
award after thirty days, 


where no ap- 


peal was taken, industrial board may en- 
force payment by entry of judgment, and 
enforce payment in like manner where 
an appeal award has been affirmed. 

Chapter 552, laws of 1935, the Byrne 
bill, Senate Intro. No. 788, Print No. 861, 
amends Section 25 by providing compen- 
sation awards to minors shall be paid to 
such minors; industrial board may re- 
quire appointment of guardian where 
award exceeds $250 and direct that funds 
be paid for industrial training or main- 
tenance. 

Chapter 661, laws of 1935, the Schwartz- 
wald bill, Senate Intro. No. 120, Print No. 
120, amends subdivision 3, Section 15, by 
providing compensation for loss of use 
of two or more digits or phalanges of a 
hand or foot shall be increased. 

Chapter 660, laws of 1935, the Nicosia 
bill, Assembly Intro. No. 1594, Print No. 
1740, amends Section 12 by providing 
where injury results in disability of more 
than thirty-five instead of forty-nine 
days, compensation shall be from date 
of disability. 

Chapter 849, laws of 1935, the Schwartz- 
wald bill, Senate Intro. No. 119, Print No. 
119, amends subdivision 6, Section 15, by 
providing compensation for permanent or 
temporary partial disability shall not ex- 
ceed $25 a week, instead of $20, the $8 a 
week minimum being stricken out. 


Casualty Bills Which Died 


Among the bills of a casualty flavor 
which failed to pass was the D. T. 
O’Brien bill, Senate Intro. No. 193, which 
prohibited a trustee, officer, manager or 
employe of an insurance corporation re- 
ceiving in addition to fixed salary any 
money or consideration directly or in- 
directly or through any interest in any 
other corporation for negotiating, pro- 
curing or aiding in purchase of property 
by or sale of property to such corpora- 
tion or any subsidiary or affiliate thereof. 
The bill died in committee. 

The Departmental memorandum on 
this bill read in part: 

“By this amendment it was hoped that a legal 
barrier could be erected against a former prac- 
tice that has proved vicious and detrimental. 
Under the present insurance law it is permissible 
for officers of an insurance company to own 
and operate an agency representing their com- 


pany 

The D. T. O'Brien bill, Senate Intro. 
No. 284, same as E. S. Moran bill, As- 
sembly Intro. No. 306. Both bills died 
in committee. The act amends insur- 
ance law, adding new Section &86-a lim- 
iting amount of dividends that may be 
paid by casualty and surety corporations 
upon their capital stock. 

The neinnichanetans bill, 


Senate Intro. 


————— 


United States Fidelity & Guaranty Cy 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md. 


———E————_————————— EEE 
No. 286, Print No. 298, D. T. O’Brien 
Assembly Intro No. 292, Print No. 2% 
<. S. Moran, amending the workmen’ 
compensation law in relation to the js. 
suance of compensation insurance by for. 
eign insurance companies and for the se. 
curity therefor, was withdrawn by the 
Department after the enactment of the 
Canney law which rendered this bill no 
longer necessary. 


Independent Measures Which Failed 


Typical of independent bills which 
failed of passage were the following: 

The Alterman bill providing that cas- 
ualty companies shall issue a non-can- 
cellable health policy. 

The Alterman bill amending the insur. 
ance law providing that a casualty or 
surety company shall not underwrite its 
own appeal bond given in a court action 
in which the corporation is a party. 

The Byrne-Byrnes compulsory health 
insurance law, which measure is believed 
to be on the road to favorable consid- 
eration just as soon as the unemployment 
insurance idea becomes firmly estab- 
lished. 

The Governor 











also vetoed the Berg 
bill, Senate Intro. No. 427, amending 
Section 94-b Vehicle and Traffic Law by 
making sum in excess of $100 minimum 
amount of a judgment which may be the 
basis for suspending license and regis- 
tration certificate. 


Vetoed Compensation Bills 
One of the most formidable of the ve- 


toed compensation measures was the 
Canney bill, Intro. No. 1883, Print No 
2102, which added new Article 4-a, fix- 


ing compensation for certain injuries to 
lungs and respiratory tract resulting from 
inhalation of harmful dust and appro- 
priating $60,000. 

Among compensation bills vetoed with- 
out memorandum were: 

The Helfand bill, Assembly Intro. No. 261, 
Print No. Senate 2657, amending Section 16 by 
increasing amount of death benefits for minors, 
dependents and crippled children. ; 
Schwartz bill, Assembly Intro. No. 
Print No. 2959, amending subdivision 6, 
Section 54, defining executive officer for pur 
poses of insurance to mean person engaged ex 
clusively and regularly in work of executive 
character not involving manual labor. 





Texan Kicks On Assigned Risk Plan 


The assigned risk plan and the com- 
pensation security fund laws were held 
to be two serious problems threatening 
local agents in the workmen’s compensa- 
tion field by Cruger Smith of the Dallas 
agency of Craddock & Smith in his casu- 
alty-surety report to the recent conven- 
tion of the Texas Association of Insur- 
ance Agents at Galveston. It was Chair- 
man Smith’s opinion that if the assigned 
risk plan is allowed to spread it will 
mean continued increase in the general 
rate burden and the loss to agents of 
the opportunity of ever earning again on 
this class of business. 

“We will be in the 


same situation as 


regards cotton, oil, 


we are now in as 
railway and chain store coverages,” he 
said. Continuing, he explained: 


“There are various industrialists who 
positively refuse to accept their respon- 
sibility for accident control in their prop- 
erties. They are faced with the inabil- 
ity to secure workmen's compensation in- 
surance. In some states, workmen’s com- 
pensation insurance is compulsory; in 
others, it is selective. In our own state, 
while ostensibly selective, it is actually 
compulsory in that the employer who 
does not subscribe to the act actually 
loses his common law defenses. 

“From time to time industrialists of 
this class petition their insurance de- 


partment vociferously for compulsion of 
private carriers’ acceptance of coverage 
on this class of risk. It is rather diff- 
cult for the average American to conceive 
the thought that the state can exercise 
the right of compulsion over a_ private 
corporation in its selection of business 
offered to it. However, in certain juris- 
dictions, this has been done by agree- 
ment with carriers in this co-called as- 
signed risk plan.” 
Slant on Security Fund Laws 

Mr. Smith was also critical of compen- 
sation security fund laws which have 
been passed in the states of New York, 
New Jersey, North Carolina and Minne- 
sota, describing them as being “entirely 
contrary to the principles upon which 
our business is built and tending to local- 
ize insurance operations, thus confining 
them to the status of a county mutual.” 

Mr. Smith said that the Texas agents 
are not disposed to make a commission 
contribution to loss cost in compensation 
insurance. “When it has finally been 
determined, in the opinion of the Na- 
tional Council on Compensation § Insur- 
ance, that rates promulgated by the 
Texas Insurance Department are not 
adequate, then, in our opinion, the mat- 
ter of commissions is a subject for dis- 
cussion between the companies and the 








agents of this state.” 
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How Safely Do You Drive 


and Walk? 


There are any number of 
ways for a person to drive a 
car, and even to walk, if to 
be the center of attention is 
the chief desire to be at- 
tained, no matter what the 
price. But if a person doesn’t 
care much about having the 
finger of ridicule pointed his 
way, and really wishes to 
stay alive, there’s not a great 
deal of latitude to the capers 
one may cut. 


e 


Some of the “smarty” 
types of driving an automo- 
bile are shown in a new High- 
way Safety Test issued re- 
cently by The Travelers in 
connection with the booklet 


“Thou Shalt Not Kill.” 


Some drivers have yet to 








learn, “he is a poor player 
who struts and frets his 
hour upon the stage and then 
is heard no more.” There’s 
the fellow who rudely cuts in 
on traffic, and the human 


giraffe who tries to see be- 








yond the crest of a hill, just 


to mention a few. 

Pedestrians often tread the 
way that surely leads 
straight to destruction. If 
they could see themselves as 
others see them, what a 
difference it might make. 
There’s the person who 
crosses the street much in 
the fashion of the chicken, 
but before the chicken 
learned better. And what 
about the pedestrian who 
ought to be equipped with a 
periscope? 

The new Test is not one of 
those things that bores one 
nigh onto death. It’s sim- 
ply an easy method by which 


a person can find out who’s it. 


TRAVELERS 


Copies of the New Test are free. 
Ask for the number you would like 
to have to do a little classifying. 


HARTFORD 


CONNECTICUT 





























Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 


Organized 1851 


Comparative Summary 


of 


Annual Statement Figures 





ASSETS 


DEE, 6 concn titedetecedecheess 
Interest Due and Accrued.............. 


LIABILITIES 


er re 


Policyholders’ Funds ................. 





Policy Claims in process of settlement. . . . 
Dividends to Policyholders............. 


ED ng vc cbi eine vceicdsdbasvecws 


POD onc nce csovierieviess 


SURPLUS, Massachusetts Standard..... 
TOTAL CONTINGENCY FUNDS... 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 


December 31, 


December 31, 











1933 1934 
$445,678,555 $473,911,284 
11,062,261 12,499,294 
12,274,396 11,978,782 
$469,015,212  $498,389,360 
$364,287,397  $385,437,421 
74,562,638 82,202,769 
1,617,376 1,775,419 
6,693,084 4,885,663 
1,404,090 1,445,849 
320,941 382,828 
$448,885,526  $476,129,949 
4,459,678 4,581,603 
$453,345,204  $480,711,552 


$ 15,670,008 


$ 20,129,686 


TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 
Policyholders and Beneficiaries 
the sum of 


SIXTY-THREE MILLION DOLLARS 


$ 17,677,808 


$ 22,259,411 


During the year 1934 
the Cash Receipts of the Company 
were over 
FORTY MILLION DOLLARS 


in Excess of Disbursements 
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